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ROPOSES REWRITING 
OF ILLINOIS STATUTES 


nator Dailey Has Introduced 
Bill Providing Complete Re- 
vision of Existing Laws 








EVERAL NEW FEATURES 
——9 
ovide Measures Conforming With 
ew York Laws—Includes Approved 
Agents Qualification Act 


os 





ator Dailey states that an oppor- 
tunity will be afforded all interests 
affected to be heard. He adds, 
“We will welcome constructive 
criticism and hope to have such 
cooperation of all interests as will 
insure a codification of this law.” 








Senate Bill 435, providing a complete 
odifcation of the insurance laws of 
Illinois and repealing all existing insur- 
lance statutes was introduced in the IIli- 
nois senate on Tuesday of this week by 
Senator John Dailey of Peoria. Sena- 
tor Dailey’s bill contains 289 pages and 
repeals 531 existing statutes. It re- 
writes all of the insurance law and 
while it embodies in slightly revised 
language many of the present statutes, 
italso adds a number of new provisions. 
Senator Dailey served as chairman of 
the senate insurance investigation com- 
mittee which conducted a probe of the 
fire and casualty business a couple of 
years ago. At that time he announced 
in his conclusions that the insurance 
business was being conducted in Illinois 
satisfactorily. It was, therefore, 





con- | 


siderable of a surprise to insurance men | 


when Senator Dailey introduced his 
measure on Tuesday. It was not known 
by even the political wiseacres at 
Springfield that he was working on a 
procedure of this kind. 


What Bill Provides 


Insurance men generally have not had 
an opportunity to analyze and digest 
Senator Dailey’s bill in its entirety but 
a lew important features stand out prom- 
imently. The high lights in the bill as 
it affects life insurance may be sum- 
marized as follows: 

1. It continues the fraternal and mu- 

tual life laws of the state and preserves 
them intact without amendment. 
._%. The reinsurance provision, general 
m character, and applying to all classes 
ol carriers is taken from the New York 
law, and also the changes in the form of 
ite msurance policy contracts. 

3. As a need and matter of conveni- 
ence and simplification, and for greater 
(CONTINUED ON PAGE 13) 








he National Underwriter 


LIFE INSURANCE EDITION 





CHICAGO, CINCINNATI AND NEW YORK, FRIDAY, MAY 8, 1925 


HELSER IN NEW DEAL 
LAUNCHES COMPANY ON COAST 


Will Be President of Western National 
Life, Which Starts With 
$1,000,000 Capital 


SAN FRANCISCO, CAL., May 6.— 
Charles W. Helser, one of the most 
prominent figures in life insurance circles 
on the Pacific Coast, together with other 
prominent men in California, is com- 
pleting the organization of a $1,000,000 
life insurance company to be known as 
the Western National Life. The stock 
of the company is divided into 100,000 
shares of the par value of $10, of which 
25,000 shares will be placed immediately. 
The company will write its life business 
on the participating basis and will do a 
general health and accident business as 
well. Barrett N. Coates, consulting 

















CHARLES W. HELSER 
President Western National Life 


actuary, has been retained as actuary of 
the new company. 


Helser Had Varied Career 


Mr. Helser, who will head the new 
organization as president, has had wide 
and varied experience in the field of life 
insurance. He was born in Ohio Aug. 
15, 1876, and began his life insurance 
experience there at the age of 21, a year 
before the outbreak of the Spanish- 
American War, in which he served with 
the Third Ohio Volunteer Infantry. At 
the close of the Spanish-American war 
he agajn took up insurance work in Ohio. 
In 1900 he moved to Colorado, where 
for several years he was associated with 
the general insurance office of Lawton 
& Fertig of Colorado Springs. In 1907 
he was appointed agency supervisor of 
the Equitable Life of New York with 
headquarters at Portland, later repre- 
senting that company as agency mana- 
ger of its intermountain department, 
with headquarters at Boise, Idaho. In 
1912 he became superintendent of agen- 
cies of the Continental Life at Salt Lake 
City, Utah, which position he occupied 
for nearly four years and during which 





| West Coast Life, six months later being 
com- | 


| 





LAUNCH NEW COMPANY 
A. J. LOVE BACK OF PROJECT 


Union Reserve Life Is Now Being Or- 
_ ganized with $100,000 Capital and 
a $50,000 Surplus 


OMAHA, NEB., May 6.—A. J. Love, 
president of the Love-Haskell Company 
of this city, well known local agents, is 
back of the organization of the Union 
Reserve Life. Mr. Love states that the 


company will begin operations within 30 | 
Its office will be at 322 South 19th | 


days. 
street, adjoining the Love-Haskell Com- 


pany office. Mr. Love will be one of 
the main stockholders. and officials. 
There will be no promotion expense. 


The company will have $100,000 capi- 
tal and $50,000 surplus. The par is $5 
a share and will be sold at $7.50 a share. 
Mr. Love was formerly president of the 
old State of Nebraska, a fire company, 
and is now president of the National Se- 
curity Fire, which is owned by the In- 
surance Company of North America. 


Searle to Visit West and South 


William A. Searle, assistant to John 
William Clegg, president of the Na- 
tional Association of Life Underwriters, 
will make a trip of inspection to life 
underwriters associations in the middle 
west and south in June. 

Mr. Searle plans to visit Cleveland, 
Cincinnati, Knoxville, Nashville and 
Memphis, Tenn., Birmingham, Ala., 
Macon, Ga., Savannah, Raleigh, S. C., 
and Baltimore. It will be one of the 
most extensive journeys yet undertaken 
by Mr. Searle to give valuable organ- 
ization pointers to the local life under- 
writers bodies. 








time the company’s insurance in force 
was more than doubled. 

In 1916 he came to California as man- 
ager of the ordinary department of the 
elected a vice-president of that 
pany. He occupied this position for 
eight years. Mr. Helser has established 
a national reputation as a leader in the 
insurance business and as a developer of 


| men in life insurance salesmanship. He 





was one of the organizers of the Cali- 
fornia Development Association and its 
president for two years. He is at the 
present time president of the Union 
League Club of San Francisco. 
Helser has been manager of the coast 
department of the California State Life 
for the past six months, which position 


he resigns to become president of the | 


new company. 
Home Office in Oakland 


The organization completed in 
meda County May 4, with the following 
officers: Charles W. Helser, president; 
J. R. Whisner, prominent in insurance 
circles in California, vice-president; C. E. 
Virden, president Virden Packing Com- 
pany and Pioneer Fruit Company, chair- 
man of the board of directors: C. D. 
Johnson, state treasurer of California, 
treasurer; F. W. Atkinson, prominent 
attorney, vice president and general 
counsel. The company’s home office will 
be in Oakland, Cal., and it will be the 
only life insurance company with home 
offices in that city. 


Mr. | 


Ala- 
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HUEBNER ADDRESSES 
CHICAGO UNDERWRITERS 


Is Enthusiastically Received When 


He Speaks on Scientific Treat- 
ment of Life Values 





FRANK H. DAVIS FOR MAY 








Equitable Agency Chief Scheduled for 
May 14 Meeting—Gravengaard, Aetna 
Life, Orator for June 





S. S. Huebner, professor of insurance 
|} and commerce the University of 
Pennsylvania spoke before the Life Un- 
| derwriters Association at Chicago, April 
30, and brought out the largest crowd 


at 








DR. 8S. 8, HUEBNER 
University of Pennsylvania 


in two years at one of the monthly 
luncheons. Nearly 400 were in attend- 
ance. The tiger room at the Sherman 


Hotel was crowded to capacity and an 
overflow was necessitated in an adjacent 
dining room. Dr. Huebner held his 
audience closely for over an hour and 
his message was received with deepest 
enthusiasm. His subject was “A scien- 
| tific treatment of life values through life 
insurance, 
Speakers for May and June 


President Williamson announced 
Frank H. Davis, agency vice-president 
of the Equitable of New York, and for- 
mer manager for that company in Chi- 
cago, as a speaker for the May meeting 
on May 14. H. P. Gravengaard of the 
Aetna Life will be the June speaker. 

Professor Huebner presented a hole 
proof argument backing up his analogy 





of life values and property values. He 
said: 

Life insurance is the outstanding 
institution that enables a man to treat 





| his life value scientifically. In the past 








4° ™ 





‘THE NATIONAL UNDERWRITER 








May 8, g, 1925 








we have figured only on property 
values. It has been the ohly value that 
has lent itself to scientific treatmept. 


Have Forgotten Life Values 


During the past 25 years we have 
developed a well wrought out system of 
management of property. We have de- 
veloped in our universities a series of 
departments and.. texts, devoted to the 
organization and management of prop- 
erty. All of the principles that are 
instilled into the minds of graduates re- 
late essentially to the handling of ma- 
terial property. We have forgotten the 
spiritual values and life values. 

We should not forget that life value 
precedes property’ value which exists 
only because of the life value. Cer- 
tainly we ought to treat as scientifically 
of the source of property as of the prop- 
erty itself. Life insurance is the only 
medium by which we can do this. 


Sabject to Same Treatment 


The analogy is this—that life values 
are values just as much as are property 
values and are subject to the same treat- 
ment. 

He pointed out that the purpose of 
corporation finance is to make property 
easily negotiable first and second to make 
it fluid as security for loans. To do this 
business has adopted the use of such 
evidences as stocks, bonds, warehouse 
receipts, bills of lading and the like. 


Makes Life Values Negotiable 


What is accomplished by these evi- 
dences in property can be done with 
life values through life insurance. A 
life policy is nothing more than a call- 
able sinking fund bond. The callable 
feature is that the bond can be 
matured at any time if the insured 
is called by death. Like a piece of ma- 
chinery,- he will either break down or 
disappear gradually. 

The reserve on a life policy is the 
sinking fund to pay off the bond on its 
due date. 

In business the principle of a sinking 
fund is absolutely established. Our In- 
terstate Commerce Commission would 
never allow any railroad to continue in 
business that did not provide for a 
sinking fund. 


Should Teach it in Schools 


Every man will either die prematurely 
economically, or retire as an economic 
producer at around the age of 65. Chil- 
dren should be taught in the schools 
that the way to provide a sinking fund 
to meet the loss occasioned by prema- 
ture death or retirement from old age, is 
through life insurance. 

Children should never be looked upon 
by the parents as a means of support. 
This generation should support the next 
generation and it is entirely wrong and 
retrogressive theory that the children 
should support the present generation in 
its old age. 


Indemnity Important 


The indemnity feature of life insur- 
ance is, of course, tremendously import- 
ant. Eighty-five percent of the com- 
bustible property in this country is 
insured against fire. Marine insurance is 
practically 100 percent complete, and 
yet not 7 percent of the life value in 
this country is insured through life in- 
surance, ‘ 

The need for life insurance is readily 
recognized. One out of three men die 
prematurely and all of them die some- 
time, and yet not one house in 300 1s 
ever destroyed by fire and one ship in 
150 ever sinks. 


Two Purposes 


The indemnity purpose of life insur- 
ance is first to replace current earning 
capacity or second to protect the prop- 
erty of the insured itself against the loss 
resulting from his death. It must not 
be forgotten that his present property 
is apt to shrink considerably and melt 
away in case of his death. 


Makes Ability Into Collateral 
Text books are silent on life insur- 


ance and credit, and yet life insurance 
has the power to tear down the distinc- 





INTEREST IN PROJECT 
SCHEME IS COMPREHENSIVE 
New Instrance Plan Announced to the 
House of Commons by Chancellor 
of Exchequer 





Insurance men on this side of the 
water have been interested in the new 
insurance plan announced in the House 
of Commons at London, by the chan- 
cellor of the exchequer. This is a very 
comprehensive plan of national pen- 
sioning. 

The bill will apply to all now insured 
under the national health insurance 
scheme; in other words, to 70 percent 
of the population of the United King- 
dom. It will provide pensions for wid- 
ows, orphans and persons after the age 
of 65. These pensions are to be paid 
from a fund to which employers and 
employed alike will contribute fourpence 
extra for men and twopence for women, 
these contributions rising by stages to 
sevenpence and 3% pence. 


Provision for Widows 


Widows of all men insured under the 
new plan who die after this year will re- 
ceive 10 shillings weekly for life unless 
they remarry, the eldest child 5 shillings 
and other children 3 shillings weekly 
till they reach the age of 14, All re- 
strictions and means of tests on insured 
persons over 70 will be abolished and 
the beneficiaries of the new scheme will 
receive 10 shillings weekly after reach- 
ing the age of 65. 

All domestic servants and agricultural 
laborers will come under the new plan. 
The only workers who do not are those 
earning more than £250 a year or who 
belong to excepted occupations, such as 
the police force and civil service, school 


masters and the like, who have their 
own scheme of insurance’ superan- 
nuating. 


Occupational Contributions 


Few occupations, however, have a 
scheme of widows’ pensions and there 
will be a proviso by which persons in 
excepted occupations may make a partial 
contribution to the national insurance 
scheme to provide partial benefit, such 
as the widows’ pensions, not given under 
their existing schemes. 

The chief criticism of the new plan, 
which, undoubtedly, steals much of the 
Labor party’s thunder, is that it will 
impose a new charge on industry, but 
the government hopes, in addition to a 
reduction of the income tax, that other 
help will be given to industry bya sav- 
ing on the poor l--- consequent on a 
reduction of local rates. 





tion between a commercial and a col- 
lateral loan. 

A collateral loan is one which is 
backed up by the pledge of marketable 
securities as stocks, bonds, bills of lad- 
ing or warehouse receipts. 

A commercial loan is based on the 
character and ability of the borrower. 
The banker has his eye on the signature. 
Character and ability are tremendously 
valuable today, but may be worthless 
tomorrow on account of the interven- 
tion of death. 

Surety companies recognize the im- 
portance of this life value. When a 
surety company issues a bond to a 
contractor, guaranteeing that he shall 
complete certain work, it is customary 
to ask how much life insurance is car- 
ried. 

The man who is married promises 
“With all my worldly goods, I thee en- 
dow.” In 95 cases out of 100 there are 
no worldly goods at all, What does 
he mean by this? 


Compulsory Life Insurance 


I believe that life insurance to a de- 
cent amount should be made compulsory 
for every man when he starts a family. 
By this, I do not mean that there 





should be any government insurance. 








SELL PART OF CAPITAL 


CONTINENTAL CASUALTY PLAN 





Not Permitted Under Amended New 
York Law to Own All Continental 
Assurance Stock 





President H. G. B. Alexander of the 
Continental Casualty and-~ Continental 
Assurance advises the stockholders that 
it will be necessary to make a readjust- 
ment of the stock of the Continental As- 
surance, the life company, owing to 
the recent law passed in New York con- 
cerning the ownership of stocks of in- 
surance companies by other insurance 
companies. When the Continental As- 
surance was organized in 1911 to write 
life insurance, its entire stock was pur- 
chased by the Continental Casualty and 
held as an asset. The capital is $500,- 
000. The directors of the Continental 
Casualty and the Continental Assur- 
ance have decided that the only practical 
thing to do is to sell a part of the stock 
of the Continental Assurance. 


Recommendation of Directors 


President Alexander said that “since 
we have had an unbroken record for 
over 25 years of doing business in every 
state, and since our business in New 
York is important and valuable, we can- 
not consider withdrawal.” The direc- 
tors recommend that out of 50,000 
shares of Continental Assurance, $10 
par value, 34,000 to be sold to the hold- 
ers of the outstanding 34,000 shares of 
the Continental Casualty common stock, 
one share for each share now held at 
$32.50 each. The Continental Assur- 
ance has in force $52,624,204 Dec. 31. 
New business last year was $19,452,350. 
Its total income was $1,707,647, its assets, 
$4,006,306 and its net surplus over and 
above capital $593,602. At this time it 
has now over $60,000,000 insurance in 
force. It earned in 1924 above all re- 
serves and other charges, $143,000. Div- 
idends are now paid at 16 percent on 
its par value of $500,000. 


Appraisal of Stock Made 


The Illinois insurance department was 
asked to make an appraisal of Continen- 
tal Assurance stock which was done 
on an immediate sale or liquidation 
basis, the figures being put at three and 
one-quarter times par. The Continental 
Casualty will retain 16,000 shares or 32 
percent of the stock of the Continental 
Assurance. The sale will not in any way 
change the capital or surplus of the 
Continental Casualty. The proceeds will 
be reinvested, so that its present earn- 
ings will be maintained. 

The New York law amended regard- 
ing the holding of stock of one insurance 
company by another, now limits the 
amount to one-half of a company’s net 
surplus. This affects a number of com- 
panies where either all or a great part 
of the stock was held by the parent 
company. 





The government cannot run a competi- 
tive business. The choice of the com- 
pany should be left to the applicant. 
Life insurance is just as important as ed- 
ucation. 


The Insurance Profession 


Just because there is a man here and 
there who is not selling life insurance 
professionally does not mean that life 
insurance is not a profession. A pro- 
fession requires science and expert prac- 
tice in knowledge. Life insurance is 
scientific, the sale of it should involve 
expert knowledge. A life insurance pro- 
fessional man must know more than 
merely ordinary fundamentals of his 
policy. He must know a great deal 
about all kinds of business. The short 
courses in life insurance such as you 
will have this summer are wonderful, 
but remember that such a course does 
not give its all. Its function is to whet 
your appetite for more knowledge. 
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Bitter Political Fight Believed to 
Wrecked All Hopes of Proponeny 
of Measure 















MADISON, WIS., May 6.—A pq 
ical fight of no mean proportions sem 
to have blasted the hope of propong 
of the codification bill for Wisconsip 
surance statutes. As the first open bre 
between Insurance Commissioner ¥f 

























































Stanley Smith and Atty. General Herp, flected 
L. Ekern, the latter appeared before J 
senate committee of the whole and rajd 
the insurance codification bill fore ay 
aft with verbal broadsides. He ung he Indiz 
ifiedly denounced the whole measy Wayn 
Following his address, without ates | 
formality of a vote of the senate, gimme ue t™ 
bill was sent back to the joint finaggymmance C0! 
committee, where one more effort minatiot 
being made to save the measure ing positior 
defeat. It will probably be ten day i s 
before the bill again appears on ty tind 
legislative floor. tions, th 
“Things” Written In ple that 
- : rthy. T 
Mr. Ekern, who was at one time eM. of 
surance commissioner of the state, aif - ¢ 
in substance that the fundamen ™ the 
trouble with the bill was that sg 54S: 
drafters failed to recognize the policy dj™m’An offi 
the Wisconsin legislature in having thce comp 


revision work done by the reviser d 
statutes. He declared there wer 
“things” written into the new bill, af 
“things” written out of the present lay, 
which for some reason had not been «- 
plained by those who did it. He warne 


e accept 
e to suf 
aminatic 
tors W 
stand | 
bd theref 

















the senate against passing insuraneMks. He 
legislation which he said might destroyfBle repor 
the bulwark of Wisconsin’s present ir JM purchas 
surance law, which he declared to be e-g saying 
cellent. fore his 
Smith Retaliates ill do av 

Mr. Ekern’s appearance spurred the n altog 
ire of Commissioner Smith wh Life ¢ 
promptly retaliated by asking the senat Hi “We de 
to inquire as to what insurance interest Moctors or 
Mr. Ekern represented when he apg™@dictmen 
peared before the senate. Mr. Smihi™™Me life i 
added in his letter that it had been im- gj medic 
possible for him to seek the advice dj secure 
the attorney general because of Ekernsjjetent an 
connection with various insurance inte- Jas medic 
ests. He also launched a bitter attack gece com 
on the attorney general in an address be Hjpere the 
fore the Wisconsin Rotary Clubs, in se ouble w 
sion here. that th 
Commissioner Smith in his letter og 2 80 
the senate took up Mr. Ekern’s oppo jag" the 
sition to the group insurance section MP's 's n 
saying that group insurance was being t the ‘ 
written in Wisconsin and that this bil gmt 'S tru 
besides consolidating the statutes woull “ 
define group insurance. jor the s 
Much Interest in Break Most ins 
Political students are much interested Mp™mner t 
nd work 





in the open break between the attorney 
general and the insurance commissionet. 
Both have aspirations for the guberna: 







enerally 
he worl 



















torial chair, and Commissioner Smit Med 
has virtually announced his intention “In 
running for governor of Wisconsin @#, of 
a wet platform in 1926. Mr. Ekert § iia 4... 
also known to be extremely desirous “ HM, pom 
becoming governor. The trouble be- n ordey 
tween the two officials has been brew ispleas) 
ing for a long time, and dates back © #.: it 1 
the appointment of Mr. Smith * iderabl 
insurance commissioner, an appointmelt Hy. 
opposed strenuously by Mr. Ekern. induly 
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Association Approves Group 


Since the Industrial Association 
San Francisco recommended to mem 
bers of the foundry section the adopt 
of a national uniform and cooperatit 
plan of group or wholesale insuran® 
four foundries in that city and one ® 


Oakland have established such pm 
its ap 


















grams. The association gave be 
proval to the group and whole e “Wh 
programs of the Metropolitan Life. medica! 
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E BIW DICAL JOURNAL IS 


OBJECTING TO SCHEME 
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es Life Companies Are Pur- 
xing Dangerous Road in Elim- 
inating the Examination 
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t Proponer, 
1SCONsin 
t open bred 
issioner Wj 
eral He 
d before “yl 
le and rald 
ill fore ay 
He UNgua 
le meas 





dpoint of Many Physicians Is Re- 
flected in the Editorial of the 
Indiana Paper 















he Indiana State Medical Journal of 
t Wayne in a recent issue comments 
the tendency of some of the life in- 









senate, ty 








Dint finangimmgance companies to abandon medical 
€ effort @iminations on small policies. It takes 
asure frog position that if life companies adopt 






e ten day 





policy of eliminating medical exam- 













arS On th . a te . F 
tions, then it is time to advise the 
" ple that such companies are untrust- 
; rthy. This editorial reflects the view- 
he time » 5 on ¢ ms. 2 
_,. .fgint of some of the doctors. This is 
State, sai 






hat the “Indiana State Medical Jour- 
” says: 

‘An officer of a prominent life insur- 
ce company makes the statement that 
e acceptance of bad risks is no more 







indamentd 
s that is 
€ policy ¢ 
having the 
reviser @ 

















, bal a ¢ to superficial and unskilled medical 
fe in aminations than to the crookedness of 
. ‘Mectors who for various reasons want 
t been eM stand in with the insurance agents 
le warnel ind therefore report favorably upon bad 
insurane@sks, He even insinuates that a favor- 





ht destroy 
resent in- 
| to be e- 


ble report upon a poor risk sometimes 
purchased, and he goes a step farther 
y saying that it will not be very long 
fore his company and probably other: 
ill do away with the medical examina- 
n altogether. 


Life Companies to Be Criticized 


“We do not intend to defend crooked 
‘tors or incompetent ones. Under the 
dictment we are disposed to criticize 
¢ life insurance company rather than 
¢ medical examiners, for it is possible 
D secure not only well-trained, com- 
tent and experienced physicians to act 
Ss medical examiners for any life insur- 
nce company but at the same time se- 
re the highest type of integrity. The 
ouble with the life insurance companies 
that they usually expect and even ask 
or a good deal of service for nothing, 
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’s oppo im the appointment of medical exam- 
section Me's is not made with due consideration 
as being the qualifications of the examiner. 
this bil Mt 1s true that the position of examiner 
‘s would tten is offered to a very competent man, 
ut he cannot afford to accept the work 
t the small fees paid, considering that 
most insurance companies put the ex- 
terested MP ™ner to a lot of inconvenience, trouble 
attorney Me"™d work, and no competent man, who is 
issionet. Mrenerally a busy one, can afford to take 
ubern @P"* Work for the fees paid. 
Fe. Mediocre Examiners Appointed 
nsin of In Consequence in many instances 


“n of mediocre ability are appointed, 


kern 1s 
and they 


rous oi not only are willing to make 
ble be ME €Xaminations for the fees paid but 
| brew ME” Oder to save themselves from the 
sack t0 rispleasure of the agent, who perhaps 
th 3 : it within his power to send con- 
ntment Me“*Table work to the examiner, an or- 


1 , 2 . ° 
nary, flexible conscience is stretched 






rn C 
i making the report of the ex- 
~ a We admit the possibility, 
p wo e probability, of such service 
WAP x x rendered insurance companies, but 
me ocd ye that primarily this is the 
optien ou he the employer rather than the 
srative I should ee, for under the conditions that 
senthiiiee 7 Prevail it is quite possible for 
wp od Nsurance company to get service 
ore Mil that Sembere of the medical profession 
wet be trustworthy and by men 
#8 Se integrity is above question. 





mall - it comes to doing away with 
‘al examinations altogether in 











|} unions to allow 











ACTION IS POSTPONED 


—_—— 


LABOR UNIONS STUDY GROUP 
Will Consider Whether Insurance 
Should be Furnished by Regular 
Companies or Not 





At a meeting of the joint insurance 
committee of the New York State Fed- 
eration of Labor, and the Central Trade 
& Labor Council of greater New York 
and vicinity, held April 28, it was voted 
to postpone action on the subject of 
group insurance to members of labor 
the members of the 
committee an opportunity to study the 
problem from all angles. 

Some time ago Governor Smith ap- 
proved an amendment to the insurance 
law providing for group coverage for 
labor unions. The question in the minds 
of the labor people is whether or not the 
group coverage should be provided 
through the regular insurance companies 
or through some mutual organization 
belonging to the unions themselves. 

It is understood that when the com- 
mittee is in possession of all the data 
a decision will be made, which course 
the committee will recommend. 


Plan of State Member of Board 


The proposal made by Samuel Unter- 
myer to the effect that the state insur- 
ance laws should authorize a governor 
to appoint a representative on the board 
of directors of each of the mutual life 
insurance companies was also discussed 
and action was deferred for more inves- 
tigation. Complete information is to 
be acquired by the secretary on the type 
of policy which would offer the best 
protection, methods of payment for the 
insurance, cost per $1,000, elimination of 
medical examination, annuity of the pol- 
icy in event of transfer of the insured 
from one union to another, and whether 
or not the policy should carry cash sur- 
render or loan values. 

Members of the committee at last 
Tuesday’s meeting were General Organ- 
izer Hugh Frayne, American Federation 
of Labor; Thomas J. Curtis, chairman, 
insurance committee New York State 
Federation; John J. Munholland, chairman 
insurance committee, Central Trade & 
Labor Council; Jerome B. Keating; 
member executive committee Cen- 
tral Trade & Labor Council, and Sec- 
retary John B. Coughlin, 








granting life insurance policies, we think 
the companies had better think twice 
before adopting such a suicidal policy, 
for the backbone of all life insurance, 
though the officers of the companies 


| have seldom appreciated the fact, rests 
| with the medical examination. 


As we 
often have said, whenever the life in- 
surance companies employ none but the 
most skilled medical examiners and men 
of unquestioned integrity, and pay fees 
that will justify such men in accepting 
the positions offered, then and then only 
will the life insurance companies reduce 
their losses to the minimum. The aver- 
age life insurance company can well 
afford to pay its examiners more, and 
its high priced officers and chairwarmers 
less, if real service is to be compared. 
Such a policy, if carried to a legitimate 
conclusion, would justify cheaper rates 
for insurance and in the end the public 
would profit. 

“To do awav with the life insurance 
examinations altogether would mean not 
only increased losses from poor risks, 
and the necessity for increased rates to 
policyholders, but would penalize the 
good risks for the benefit of the poor 
ones. Furthermore, there could not be 
a dividing line between accepted and 
non-accepted risks, and the question of 
life insurance would simoly mean the 
financial ability to carry it, with all of 
the poor risks clamoring to obtain poli- 
cies and all of the good risks steering 
clear of such hich-nriced protection be- 
cause of a knowledge that their premi- 








SUITS DUE TO MALICE 
CHARGES THOROUGHLY SIFTED 


Five States and Ohio Attorney General 
Have Already Passed on A. I. U. 
Transactions 


President John J. Lentz of the Ameri- 
can Insurance Union of Columbus, O., 
has made a statement in regard to suits 
brought against the company by Frank 
McGarry and Anna M. Vogel of Chi- 
cago. One of the allegations in the 
suits was that the company had illegally 
agreed to pay John J. Lentz a salary of 
$25,000 a year as president, and that 
property appraised at $75,000 had been 
sold to him for $23,600. Mr. Lentz 
states that these charges were all 
threshed out in 1922 before Superin- 
tendent of Insurance B. W. Gearhart of 
Ohio, and the examiners appointed by 
the insurance departments of five states. 
He quotes a report that the committee 
on examinations of the Insurance Com- 
missioners Convention reviewed the 
finding, resulting in a complete exoner- 
ation of the American Insurance Union. 


Approved by Attorney General 


One object of the McGarry-Vogel suit 
is to prevent the company going ahead 
with the erection of its new building in 
Columbus, now under construction. At- 
torney General C. C. Crabbe of Ohio on 
March 6 of this year rendered an opin- 
ion to Superintendent, Harry L. Conn of 
Ohio to the effect that he had held a 
hearing on the erection of the building 
and the leasing arrangement in connec- 
tion therewith, and that he had found 
nothing in the law to prevent the. offi- 
cers of the American Insurance Union 
from proceeding with the proposed con- 
struction of this home office building. 


Laid to Discharged Employes 


The company is going ahead with the 
new building and is doing a large busi- 
ness than ever before in its history. 
President Lentz believes that the suits 
were brought at the instigation of cer- 
tain discharged employes. Mr. Mc- 
Garry became a member of the Ameri- 
can Insurance Union at the age of 63, 
through the reinsurance of the Fra- 
ternal Reserve Life Association of Peo- 
ria, Ill, of which he was a member. At 
the age of 70, he demanded a surren- 
der value of $1,000 on his $2,000 policy. 
The American Insurance Union, which 
is on the step-rate plan up to age 60, 
promises a surrender value of one-half 
the face of the policy at age 70, to mem- 
bers who were insured below the age 
of 50. Mr. McGarry took up his case 
with the Illinois insurance department 
but was advised that he was not entitled 
to the surrender value. Anna M. Vo- 
gel was a solicitor for the Fraternal Re- 
serve Life and continued as such for a 
time with the American Insurance 
Union, when the Peoria concern was 
taken over. 








ums would be used to pay a large per- 
centage of losses that never should incur. 
“Tf the time ever comes that any one 
or several life insurance companies adopt 
the policy of doing away with medical 
examinations we think it is time to ad- 
vise the people that such companies are 
untrustworthy and very apt to go to the 
wall unless they make their rates prac- 
tically prohibitive. On the other hand. 
any company that adopts the policv of 
securing only the highest type of medical 
service and paving adequately for it, can 
in a few vears’ time not only show earn- 
ines but a reduction in policy rates that 
will make every other companv not con- 
ducted on that plane look sick.” 


Club Convention in Chicago 
The $100,000 Club convention of the 
National Life, U. S. A., will be held Oct. 
24-26 at the Edgewater Beach hotel in 
Chicago. 


| 
| 


number of companies. 








NON-MEDICAL IS A | 
NATURAL EVOLUTION 





Beginnings of Life Insurance 
Knew No Medical Selection, 
Says Hooper-Holmes 





DEVELOPMENT IN CANADA 





Places New Responsibility on Agent— 
Much Depends on Careful 
Inspection 


Medical selection of individual risks 
has been long considered the funda- 
mental principle of life insurance prac- 
tice in the United States. Not very 
many years ago the innovation of group 
insurance without medical examination 
was quite astonishing to the business. 
Now comes the acceptance of individual 
lives along somewhat similar lines by a 
At first glance it 
appears revolutionary, but closer study 
reveals it as a perfectly natural evolu- 
tion, says “The Ounce of Prevention,” 
organ of the Hooper-Holmes Bureau. 

Not many were familiar with the fact 
cited recently by Actuary V. R. Smith, 
of the Confederation Life of Canada, that 
the beginnings of life insurance knew no 
medical selection. It was not until 1858 
that the old Equitable of London ap- 
pointed a medical examiner. The pen- 
dulum of practice swung swiftly to that 
side. In 1890 an English office, in pro- 
test of increasingly strict medical re- 
quirements, offered life insurance again 
without examination, but with many re- 
strictions. Its acceptance there was 
slow, but in ten years and with more 
liberal interpretation it made much head- 
way. 

Conditions in Canada 

Canada was first to bring the plan to 
this continent, being in a manner forced 
to it during the period of the war. Doc- 
tors were scarce, examinations difficult 
to obtain, particularly in sparsely settled 
provinces, and in addition the medical 
men combined to charge ten dollars for 
each examination, which was considered 
exorbitant. January 1, 1921, brought 
the non-medical announcement of the 
first Canadian company, which was rap- 
idly followed by others. English ex- 
perience had proved the feasibility of 
accepting risks known to be high grade 
physically and morally without the doc- 
tor’s O. K., and some are now writing 
up to $75,000 on that plan. ay 

The fact that the majority of life in- 
surance applications are for medium 
amounts of insurance and that a large 
percentage of the applicants between 
certain ages have been proved to be 
medically acceptable, gave old General 
Average a new field to work in, nosing 
out the medicos. 

Entry of Substandard 


War conditions brought life insurance 
a great new popular impetus in the 
United States. Its volume has grown 
in the past few years past all pre-war 
imaginings. Prior to that, however, the 
refinements of medical selection and the 
improvement in public health both com- 
bined to effect such savings over the 
old mortality tables that the necessity 
for liberalization was becoming widely 
recognized. Writing sub-standard risks 
began, with a resultant astonishing suc- 
cess and satisfaction to the public. Now 
another era is opening, for the new 
school of life salesman “catches them 
voung.” when such a plan is most prac- 
tical and appealing. 

Examination Reveals Only One Thing 


Life underwriting is today merely 
recognizing the fact that the medical ex- 
amination of a risk reveals only the im- 
mediate physical condition at one specific 

















































6 


THE 


NATIONAL UNDERWRITER 





May 9 iy 8, 1924 








time. That is but one factor in the risk. 
The doctor knows little or nothing of 
other factors equally or of greater im- 
portance in their effect on longevity. 
These are family and personal history, 
habits, influence of occupations, condi- 
tions of living and, last but not least, 
the moral hazard. These important 
factors belong entirely to the field of 
inspection and under the “non-medical” 
plan naturally require greater care than 
before, especially when disability and 
double indemnity features are added to 
the contract. 


Inspection Developed 
Inspection of life insurance risks has 


‘been greatly developed within the last 


ten years. Some few of the older com- 
panies have for years devoted great care 
to this work, coupled with the doctors’ 
reports. Others are just entering it in- 
dividually, while the broad and intensive 
work of independent inspection services 
in the last decade has been made pos- 
sible only by the increasing recognition 
of its importance by the life insurance 
companies, coupled with the tremendous 
development of the business itself within 
that period. Without doubt, the new 
development in life insurance practice 
will greatly increase the volume and 
responsibility of life insurance inspec- 
tions. 
Not Wide Open 


_ Life insurance has done well in the 
inauguration of this plan, in primarily 
impressing agents with the added re- 
sponsibility placed on their shoulders. 
Only well-proved representatives will be 
allowed to submit risks on non-medical 
applications. _ So far only restricted 
amounts are issued, upon specific plans 
and within certain ages. The business 
is not “wide open” by any means. The 
applicant is also impressed with the fact 
that the validity of his contract depends 
upon the truth of the statements he 
makes in his application. The old game 
- fooling the doctor” and then making 
company , wi i 

+ onl ae pay will not appear in 
New Problem« 


_ But it is apparent that the work of 
inspection will have new and larger 
Problems to face. It is often more diffi- 
cult to check the other fellow’s informa- 
tion, whether good or bad, than to make 
an original report covering practically 
the Same ground. The moral hazard, in 
the opinion of some, is the chief danger 
of the new plan of acceptance. It will 
be up to the inspection business to some 
extent to see that the applicant's pro- 
tection is not beyond the Proportions 
of his income. But the application itself 
will Rive evidence of other insurance, 
except in the infrequent cases of inten- 
tional deception, and there will doubtless 
be some plan of exchanging information 
concerning writings between companies 
conducting this class of business as 
there is in Canada. 


Examination Still Important 


Medical examination will nevertheless 
continue to play an important and con- 
tinuing part, even in “non-medical” life 
insurance, because the companies uni- 
versally reserve the right to require it 
if any information develops that makes 
it seem expedient. On inspection that 
expediency will primarily depend. 

So far, only a few American companies 
have begun the acceptance of non-med- 
ical business. Aetna has the credit of 
being the pioneer in this line, making 
its announcement last year. Since then 
the following companies have also taken 
it up under various methods of practice: 
American of Detroit, Connecticut Gen- 
eral, Connecticut Mutual, Federal Union, 
Franklin, Great Southern Life, Guardian, 
Jefferson Standard, Kansas City Life, 
Phoenix Mutual, Prudential, Travelers 
and possibly others. More are expected 
to soon announce its acceptance. 

The fact that a few states have re- 
quirements making medical examination 
compulsory will not long stand in the 
way of the general use of the non-med- 
ical system, as legislators will be quick 
to see its public advantages and repeal 
this restriction. 





DISABILITY CLAUSE UP | IN NEW HOME OFFICE 


CONTEST IN GEORGIA CASE 


Supreme Court of the State Holds That 
Sixteen Months’ Illness Tan Be 
Counted “Permanent” 


Disability Under Life Policy Which 
Lasted 16 Months Held “Permanent 
Disability Within Terms of Policy.”— 
In Penn Mutual Life vs. Milton, su- 
preme court of Georgia, 127 S. E. 140, 
the company issued a life policy to the 
insured which provided as follows: 

“If * * * the insured shall furnish to 
the company due proof that * * * he has 
become wholly disabled by bodily dis- 
ease, so that he is and thereby will be 
permanently and continuously unable to 
engage in any occupation whatever for 
remuneration or profit and that such 
disability has existed continuously for 
not less than 60 days prior to the fur- 
nishing of proof, thereupon the com- 
pany will grant the following benefits. 





“The company will pay to the insured 
each month $50 * * * the first monthly 
payment to be made six months after 
receipt of due proof of the said total 
disability, * * * and subsequent pay- 
ments monthly thereafter during the 
continuance of said total disability of 
the insured and prior to the maturity of 
this policy.” 

Became Totally Disabled 


While this policy was in force the in- 
sured was totally disabled for 16 months. 
The insured thereupon recovered and 
demanded of the company payment, un- 
der the provisions for permanent disabil- 
ity. This then raised the question as to 
whether or not such disability could be 
considered a permanent disability within 
the meaning of the terms used in the 
policy. In answering this question in 
the affirmative the court said: 


What the Court Held 


“The first provision quoted expressly 
provides that where ‘such disability has 
existed continuously for not less than 
sixty days prior to the furnishing of 
proof, thereupon the company will 
grant’ to the insured the benefits pro- 
vided for in the policy. 


“So it seems to us that the evident 


purpose of the provision is that a total 
disability existing for a period not less 
than 60 days prior to the furnishing of 
proof thereof is to be considered a per- 
manent disability. * * * 


Held to Be Permanent Disability 


“The monthly payments of $50 would 
be made ‘during'the continuance of said 
total disability of the insured and prior 
to the maturity of this policy.’ This lan- 
guage clearly indicates that the insurer 
meant that the total disability, on proof 
of which it would grant the benefit 
named, was not one which might last 
during the entire life of the insured, but 
one which might end prior to his death. 


Se we are of the opinion that under the | 


terms of this policy a total disability 
which lasted for 16 months was a ‘per- 
manent disability’ in the meaning of the 
above provisions of this policy.” 


Conference at Christmas Lake 


The Equitable Life of New York will 
conduct an educational conference at 
Radisson Inn, Christmas Lake, near 
Minneapolis, July 8-10. An _ intensive 
drive for business is being conducted, 
starting April 27 and ending June 27. 





Ohio National Life’s Year 


The Ohio National Life has had a 
very satisfactory year to date, its show- 
ing for the first four months of the 
year being a satisfactory increase over 
19234. The most pleasing part of the 
record is that while last year’s figures 
are on a written basis, the 1925 figures 
are on paid-for business. 


CELEBRATE BY AGENCY RALLY 


Field Forces of Reserve Loan Life 
Gather at Indianapolis for Gala 
Program 





INDIANAPOLIS, Ma : 
With nearly $250,000 in applications in 
their pockets, agents from all of the 28 
states in which the Reserve Loan Life 
operates gathered in Indianapolis Thurs- 
day and Friday of last week to help the 
home office folks celebrate the formal 
opening of the beautiful home office 
building in which the company 1s now 
located at 429 North Pennsylvania 
street. With a four story, marble front 
building, occupying a wide and deep lot, 
facing the $10,000,000 War Memorial 
Plaza that is being developed in the 
heart of the future business district of 
Indianapolis, it would seem that the offi- 
cers of the company have selected a site 
for the permanent home of their com- 
pany which will serve its needs for gen- 
erations to come. It has been built to 
endure and eight more stories may be 
added to the present four stories as the 
needs of the company may demand. 
The company occupies the entire four 
floors and basement with the exception 
|of a store-room on the ground floor 
| which will be rented to good advantage. 





Held Open House 


As one entered the Travertine marble 
trimmed lobby of the building on Thurs- 
day morning a great profusion of flow- 
ers, gifts of friends, greeted him and 
throughout the building in the various 
offices were similar tributes in honor of 
the occasion, The whole building was 
thrown open for inspection and visitors 
found a welcome in every room. Cen- 
ters of interest on the second floor were 
the private offices of President Chalmers 


General Counsel Guilford A. Deitch and 
Superintendent of Agents J. Harry 
Holtman. Dr. F. L. Truitt, medical di- 
rector, did the honors on the third floor 
and G. L. Stayman, secretary, on the 
fourth floor. 

Agents Had Celebration 


Thursday morning was given over to 
the reception and registering of visiting 
agents and the inspection of the build- 
ing. At noon a luncheon was given at 
the new Elks Club near at hand and 
this was followed by a business session 
at the home office presided over by Mr. 
Deitch. Short talks were made by the 
following: G. L. Stayman, secretary, 
“The Company”; W. R. Zulick, vice- 
president, “Mortgage Loan _ Depart- 


partment”; Harry Woodbury, “Auditing 
Department”; W. E. Hand, general 
agent at Lakeland, Fla., “25 Years with 
the Company”; E. A. Stanley, “10 Years 
with the Company”; Jesse Ouzt, 
Greenwood, S. C., “The General 
Agency.” 
MeMurray Was Speaker 


Thursday evening, Chalmers Brown, 
president, presided. After a few words 
of opening, President Brown introduced 
T. S. McMurray, Jr., insurance com- 
| missioner of Indiana, who congratulated 
the company and its field force on their 
new home office building, saying that it 
was a contribution to the city and insti- 
tution of life insurance of which every- 
one should be proud of. 





| the earnestness and sincerity of the com- 
pany officials in laying a foundation of 
service to humanity, how it protected 
| business as well as homes. 
| pointed out that the life insurance busi- 
| ness was one business upon which you 
could depend and that no policyholder 
had ever lost a penny as the result of 
the failure of a legal reserve life insur- 
ance company. In ending he showed 


IND., May 5.—| 


Brown, Vice President W. R. Zulick, | 








ment”: Dr. F. L. Truitt, “Medical De- | 
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Springfield Life of Springfield, minent 





























Wants Springfield Life of Sprig. Chair 
field, Mo., to Change N 
The Springfield Life of Springs, )RECA 


Iil., has filed formal complaint with 
Missouri insurance department ag 
the Springfield Life of Springfield, | 
using that name. The Springfield 
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of Springfield, Ill, was organized x holder 
legal reserve company to -take over 
Court of Honor, a large fraternal, Bonu 
has business in many states, incly 
Missouri. The Springfield Mutual 4 
sociation of Springfield, Mo., receg™m™m LONDC 


reorganized on the legal reserve \ 
taking the name of the Springfield li 
President A. L. Hereford of the Sp 
field Life of Springfield, IIL. calls ered the 
tention to the fact that his company wimpnting th 
the first in the field to use this name alo, 

the taking of the same name by anoty These 2 
company located in a city of the _ 
name, although in a different state, pblicity. 
lead to endless confusion. Protest eighty © 
also been made to the Illinois depef.y econc 
ment, asking it to use its good offy quence 
with the Missouri department. The tat 
equer, 
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To Form Agency Club 


Organization of the “Naslic Club” i 
the leading producers of the Natio 
Savings Life is being planned by Lo 
A. Boli, Jr., agency director of the con 
pany. The club will be launched at th 
annual agency meeting of the compa 
in July. The Naslic Club. will be ca 
posed of the best producing agents ( 
the company, $100,000 of paid _ busines 
being the qualification mark. The of 
cers of the club will be named on a pr 
duction basis, those writing the larg 
volume of personal paid-for and # 
cepted business taking office in rank. 
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office building possible and that the fie 
men should concentrate their ability 
further 
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the work exemplified in & 
building and in service to humanity. 

After being introduced by_ Preside: 
Brown, Judge Charles S. Orbison @ 
Indianapolis showed his appreciation @ 
life insurance and said that his expe 
ence on the bench and practicing b 
had given him a keen insight of sellin 
points to be made when presenting é 
selling argument. Judge Or bisos 
brought out many points ol interest 1] 
the field men and gave a highly inspr 
tional talk. 










































Club Officers Named 







On Friday morning the $250,000 CI 















elected the following officers, the oMceyy «7 j. 
going automatically to members shor he rel 
ing the largest personal production tort d 


At the banquet for visiting agents | 


| men and 41 of its agents have qualite 


He showed how it was symbolic of | 


He also | 


how only the earnest and sincere work | 






President, H. C. Cook, Waxahacht 


: 1, Mepnterest 
Texas: vice-president, Jesse Ouzt, | 
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Greenwood, S. C.; secretary-treasuregi dia) 
E. S. Harrison, home office gene@i, cing 
agent. f long 





In honor of the approaching hos 
office opening a special effort was ? 
on from March 15 to May 1 and it 
reported that $3,920,000 of new insu 
ance had been written in that perce 
The company has less than 200 full time 
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for the $250,000 Club on a pro rata bass 









. - : ‘edoes immrand 
since the first of the year. Plec ges the sz 
$3,100,000 were made at the meeting. 







On the present basis the company @...... 
write $35,000,000 this year. The ims 1es 
ance in force at present is $62,000,008 
and the $100,000,000 mark, it 1s pre 
dicted, will be reached within two 
three years. ; 
Agency problems were discussed 2% 
then the meeting adjourned for lune 
following which the visitors were take 
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on a tour about the city which include@ Hor 
a spin around the Speedway track, te ‘en 
| mous for the 500-mile Memorial Daj ‘atio 
races which are held annually in India = 


of the field men made the new home | 
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OBSERVE ANNIVERSARY 


Mm. KEYNES’ COMMENT 
ON LIFE INVESTMENTS | 


ree IS AT OTTAWA 


minent British Economist Is | 17. Jolitan Life Officials Join in Cele- 








































Of Sprig Chairman of the National | bration of First Year of Canadian 
lange Mutual Assurance Head Office 
ff  Springsy OTTAWA, ONT., May 6—A con- 
laint with PRECAST EBB AND FLOW vention of managers and assistant man- 
me a | agers = the eae = Life was held 
ngheld, A -. | here last week, to celebrate the first 
ringfield estion As to How Far New Policy- | anniversary of the opening at Ottawa, 

















iwanined % holders Should Participate in | of the Canadian head office. 

ce Over | . A. F. C. Fiske acted as chairman and 

fraternal Bonuses From Investments |among the guests present were Presi- 
hon . fom a Fiske, Rt. Hon. Arthur 
Mutual 4 : . de | Meighen, Hon. A. B. Copp, Hon. W. R. 

Mo., revaiM—LONDON, ENG., April 26.—The | Motherwell, Hon. Mr. Sinclair and G. D. 

er i WimEairmen of the “Big Five” British | Finlayson, superintendent of insurance 

i oat A oking institutions have recently de- | for Canada. 

Ill, calls qmpered their annual addresses when pre- | OR Set me pony: Bagg phy eS 

-ompany wanting the reports of their banks for | was concerned, the Metropolitan Life 
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a bea 24. ; __ | was essentially a Canadian company. It 
of the . These annual addresses are given wide | has many million of dollars more in- 
nt state iblicity. They invariably contain | vested in Canada than it has ever col- 





| lected in premiums. The personnel of 
| the head office is nearly entirely Canad- 
j}ians. Mr. Meighen, the first speaker of 
| the evening, said he was glad to see that 
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ighty comments on current financial 
d economic problems and are in con- 
quence widely read and studied. 









ent. - : 
The late Liberal chancellor of the ex- | the Metropolitan had taken root in 
vequer, Mr. McKenna, the chairman Canada, and it was rightly to be con- 
‘the Midland Bank, advocated at its | sidered as a Canadian organization. 






cent meeting a return to the gold 
andard and his arguments have been 
uch quoted. This and other questions 
uch as European reconstruction, the 
ade outlook, and cognate subjects have 
so been dealt with by the chairmen. 


Tells of Development 


President Haley Fiske spoke of the 
wonderful development of the company 
during recent years. Mr. Copp was con- 
vinced that the establishment of the 
Canadian head office of the company in 
| Canada was an asset for this country. 
Mr. Motherwell thought President 
















Comment from Insurance Chairmen 











; agents @™ There is a growing tendency too on| _. 4 

id busineihe part of the chairmen of the prom- | Fiske was a public benefactor. The 
, The of ent insurance companies to expand | work the company has done In Canada 
d on aprmiliheir addresses at the annual meetings | for the lowering of mortality and for 
the larg refer to national problems affecting | the prevention and treatment of diseases 
r and adhe business as well as to tell the pub- | Was worthy of gratitude. Te 
in rank. Everything, Mr. Finlayson said, in- 


¢ about the particular questions relat-| _. i 
g to their individual companies with | dicated that the business of the Metro- 


hich the directors and officials have | Politan in Canada was bound to develop 


















, bhp ad to deal. | owing to close supervision and advan- 
d ag | tages which it offered. Mr. Sinclair ex- 
ae 7 ~ % Magee Comment | pressed the gratitude of the people of 


the Maritime Provinces for what the 


The 95th report of the National Mu- , . 
company had done in that section. 


mal Assurance was recently presented 
y the chairman, J. M. Keynes, a cele- 
rated economist and author of a vig- 
rous criticism on the Paris treaty and 
much discussed work entitled “The 
conomic Consequence of the Peace.” 

Mr. Keynes is credited with views as 
o the scientific investment of insur- 
nce funds, maintaining that by analysis 
bi certain data it is possible to forecast 
he ebb and flow of the investment 
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| last year for out of a_ total gross profit 
of £215.902 no less a sum than £117,019 
was obtained from “capital apprecia- 
tion.” As an outcome a handsome 
bonus has been declared to the com- 
pany’s “with profit” policyholders. 

This restrictive action is rather sur- 
prising having regard to the figures Mr. 


markets. He said: Keynes furnished in the earlier part of 

000 Clu Effect of Fluctuation his address pointing to insufficient in- 
he office Gin : : vested funds contributed by existing 
rs shove, It is now known that fluctuations in | policyholders. Whilst not suggesting 
oduct Telative values of long dated and that an ideal solution has been dis- 
<ahachiefeo't dated securities, and also of fixed | covered for dealing with the problem, 
uzt, IMeen’rest securities generally, and of or-/| the directors have decided to restrict 
reasutae Ty shares, are all affected by peri- | new assurers for “with profit” policies 
genera ical cycles. Changes in the short | to those entering for £500 and up- 

















eriod rate of interest affect the value 
{long dated securities to a greater ex- 
tent than should strictly be the case, 


| wards, policies for these higher sums be- 


iz hom | ing relatively cheaper to the company. 


1 it valge'th the result that considerable profits | States <f Now Wateant 

y ins” be made from changing from one| The success of its investment policy 
periods to another at the appropriate | has resulted in an action on the part 

‘ull timemebases of the credit cycle. Similar per-| of the company about which much is 

qualified lodic changes also take place in the | likely to be heard. It arises from a 


relative values of money on the one 
mand and goods on the other so that 
‘Me same principle of changing from 
one class to another at appropriate 


consideration of the justification of al- 
lowing new entrants to participate in 
bonus distributions declared out of in- 
surance carried in this country. He 
stated that life assurance per head in the 
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000,008 United Kingdom is only £39 whilst 
: Selection ot > 
is prt 7 satuaeorscmsens in the U. S. A. it is nearly £109 and in 


The wise selection of investments to | Canada £74. 
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4 ile insurance company is of course, if| The great economic benefits of life 
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termined. The company has certainly 


PENN MUTUAL MEETING 





AGENCY ASSOCIATION RALLY 





Program Announced for Annual Con- 
vention at White Sulphur Springs, 
W. Va., May 26-29 





PHILADELPHIA, PA., May 6.— 
The forty-second annual meeting of the 
Penn Mutual Agency Association will 
be held at Greenbrier Hotel, White 
Sulphur Springs, West Virginia, May 
26-29. 

The program of the convention fol- 
lows in detail: 


May 26 


Address, William A. Law, President. 

“Preserving Mutual Confidence,” Dr. 
Harry Toulmin, Vice-President. 

“Need for close co-operation by field- 
men and company in avoiding delays in 
issuing and releasing policies and how 
it can best be secured,” Bolling Sibley. 

“How can fieldmen aid company to 
avoid delays in issuing and releasing 
policies.” 

Medical—Dr. Harry K. Dillard. 

Application—Malcolm Adam. 

“How I Wrote Two Millions in 1924,” 
Thomas M. Scott. 


May 27 


Address, William H. Vice- 
President. 

“Service and helps to Agents over and 
above Commissions,” John E. Murray. 

“How do you persuade a man to be- 
come an Agent?” Gaius W. Diggs. 

“How to hold your Agents,” J. Walker 
Godwin. 

“How to operate in sparsely 
territory,” Glen H. Alexander. 

“Training and stimulating new Agents,” 
David B. Adler. 

“Preliminary instruction of new men,” 
E. G. McWilliam. 

“Coaching and training during first 
year,” Mortimer J. Miller. 

“How to conduct agency 
Joseph F. Grant. 

“Taking Courage,” Edward E. Brown. 

Answers to Quiz Box Questions. 

General Discussion of Papers. 


May 28 


“Terminations,” J. Burnett Gibb, Ac- 
tuary. F 

“How to keep lapses and surrenders 
down,” Dorion Fleming. 

“Securing new business from 
policyholders,” Arthur W. Finley. 

“When should term insurance be writ- 
ten and how can it best be converted?” 
Clinton F. McCord. 
“The Editor’s Desk,” Stewart Ander- 
son. 
Answers to Quiz Box Questions. 
General Discussion of Papers. 
6:30 P. M., Reception to Trustees and 
Officers. 
7:00 P. M., Association Dinner. 


May 29 


Round table conference; general 
agents’ discussion of managerial prob- 
lems. 

“Financing of agents, new and old,” 
Marion B. Freeman. 

“Advantages or disadvantages of uni- 
form contract provisions,” Hugh M. 
Willet. 

“What Agency helps are best,” Lee M. 
Gillette. 
“Are 
should 
Kremer. 
“The general agent's job,” 

Hall. 


Kingsley, 


settled 


meetings,” 


old 


and how 
Paul H. 


valuable 
conducted?” 


contracts 
they be 


T. Elliott 


Webster Life Elects Officers 


The Webster Life, licensed three 
weeks ago to operate in Iowa, held its 
first policyholders’ meeting at Des 
Moines last week and elected five di- 
rectors, T. C. Bassett, F. G. Redfield, 
Sid H. Upson, T. P. Sharpnack and 
Morrison Garst. Mr. Bassett was elected 
president and Mr. Redfield secretary- 
treasurer. Offices are at 310 Fourth 
street, Des Moines. 





wards the more democratic and pro- 
gressive industrial ordinary British of- 
fices whose organizations are framed to 
get into closer and more immediate 








managed to obtain splendid results for 


ed anii*"ything, more important than the se-| assurance being now generally recog- 
lunch MH ‘ection of the lives upon which policies | nized it is surely necessary that every 
e taker *re to be issued. encouragement should be given to in- 
clude = How far Mr. Keynes’ ideas regarding | duce new entrants. This policy of re- 
ck, @# "vestments have been followed by the | striction by this old and flourishing of- 
il Dari National Mutual cannot readily be a | fice is not conducive to the popularity 


the public in yet greater numbers to- 


touch with the great mass of the public. 


HOW UNION CENTRAL 
CUTS DOWN LAPSES 


Chief Actuary Hardcastle De- 
scribes the Methods Employed 
by the Company 





GOOD RESULTS SECURED 


Much Business Is Saved Because Means 
Are Used That Appeal to the 
Policyholder 


Out of a total of 8,709 policies repre- 
senting a coverage of $26,000,000 and 
which represented lapses that agents 
had abandoned after exhausting all their 
efforts at securing reinstatements, the 
actuarial department of the Union Cen- 
tral Life put back on the books 4,543 
policies representing $12,500,000 of in- 
surance by a system of followups in 
1924, 


“The company, like other companies,” 
says E. E. Hardcastle, chief actuary, 
“requires of its agents that they make 
report to it of all cases where the ordi- 
nary efforts at securing renewals have 
failed. These are made on specially-pre- 
pared blanks whereon the agent is ex- 
pected to put down the reasons why the 
policy has been dropped. When these 
are received by the chief clerk in the 
actuarial department, they are divided 
into two classes, those where the in- 
sured has some value available to him, 
and those where there is none. 


Suggestions Are Made 


“To the latter a form letter is sent in 
which the value of protection is empha- 
sized and other arguments presented. 
About a third of those thus addressed 
reply. To these we send a letter sug- 
gesting how they may continue to carry 
their policies by paying installments, for 
instance. More than 50 percent of those 
in the first class reply, the fact that 
something is available for them bring- 
ing the most responses. These are given 
individual consideration. We suggest 
the payment of premiums by cash or 
notes or by loans. Possibly we advise 
them to cut down the amount of their 
policies if their statement to us indi- 
cates that to be sound advice. Over 50 
percent of these are revived in some 
manner or another. 


Large Volume Is Saved 


“The plan has succeeded much beyond 
our expectations. When I tell you that 
the reinstatements last year represented 
$750,000 premium income, you will un- 
derstand our gratification over the re- 
sults. Understand that these are all 
cases that have been abandoned by the 
agency force. There seems to be some 
psychology about getting a letter from 
the home office, an impression that the 
company itself cares for their business, 
that makes this letter writing effective. 
Sometimes we get results by return mail. 


Service to the Agents 


“This action is entirely voluntary on 
the part of the company. The agent 
gets his renewal commission just the 
same as though he had got the policy- 
holder back on the books. Some have 
asked why we do this. Why should 
the company care, particularly if it has 
made a little money off the transaction 
so far. The reason is that we must 
look beyong the cash returns and give 
service to the men we have undertaken 
to sell protection, and the results have 
justified our execution of the plan. 

“Policyholders grow careless, and 
with some there are changed circum- 
stances. It may be that the policy has 
served its purpose. Our business is to 
see whether it has. There is some- 
thing wrong with us if we do not go 
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- Insurance in Force— : 
: $118,031,431.00  § 
: A. C. Tucker, President : 
: D.C. Costello, Secretary © Wm. Koch, Vice Pres. : 














Southland Life 


Insurance Co. 
DALLAS, TEXAS 
HARRY L. SEAY, President 


Insurance in force 
over 


$90,000,000 
Admitted Assets 


$9,700,000 





Advantageous agency contracts open to men 
of ability and integrity in 
INDIANA 
TENNESSEE 
MINNESOTA 
Our standards are high, our requirements 


strict, but we can offer remunerative and 
pleasant agency connections to the right men. 


CLARENCE E. LINZ 
Vice-Pres. and Treas. Agency Manager 


























this far. Our job is to find out why the 
policy has been allowed to lapse and 
remedy it if we can. 


Must Have Agents’ Cooperation 


“In this work it is necessary that we 
have the close cooperation of the agent. 
This makes it necessary for the agent 
to fully set out the reasons on the slip 
he sends us. He must get away from 
any set form, but tell us the particulars. 
One experience shows this necessity. 
The agent had reported ‘lack of funds’ 
as the reason. We wrote back express- 
ing our regret at his being hard up and 
suggested how the situation could be 
remedied. The truth is that it was not 
for lack of funds, but because he had 
not been removed from the sub-standard 
class by our agent after he had got 
standard insurance in another company. 


Urge Personal Interviews 


“We also ask agents to be prompt 
with their slips. This makes it pos- 
sible for us to get action within the 90 
days’ period, after which the insured 
must pay for his own health certificate. 
We are asking agents to get personal 
interviews wherever possible, and if the 
insured has removed elsewhere where 
this is not possible to send the facts to 
the agent in that territory. We use 
registered mail and special delivery to 
facilitate our work and impress our ear- 
nestness, and we take special pains with 
our letters. We find that one strong ap- 
peal is that he is jeopardizing part of 
his estate, a more powerful argument 
than that he is just allowing his pro- 
tection to lapse.” 


SAME SCHOOL IN TWO CITIES 
New York University Will Conduct 
Classes Jointly In Buffalo and 
Rochester 





NEW YORK, May 6.—Griffin M. 
Lovelace, director of the life insurance 
training course of New York Univer- 
sity, is making arrangements for sales 
schools for this summer. Combined 
schools will be held in Buffalo and 
Rochester through June and July with a 
registration of about 60 expected in each 
place. The faculty will commute be- 
tween the two cities, so that the same 
course will be offered simultaneously. 

J. F. Nash, State Mutual Life, who is 
president. of the Buffalo Association of 
Life Underwriters, and Bruce Johnson 
of the National of Vermont at Rochester, 
chairman of the school committee, have 
the matter in charge. 

Another school will be held in Okla- 
homa City during August and Septem- 
ber. It is expected that about 115 will 
be enrolled. Dr. Lovelace says that 
he is not yet ready to announce the 
faculty but promises a strong teaching 
staff. 


May Revive Northwest Congress 


It seems likely that the Northwest 
Life Insurance Congress, which com- 
prised the life underwriters associations 
of the two Dakotas, Minnesota and Wis- 
consin, may be revived. The congress 
abandoned its meeting two years ago, 
largely due to the fact that the Na- 
tional Life Underwriters Association 
met in Chicago and most of the men 
preferred to go to that convention in- 


stead of having a sectional meeting, and | 
it was not revived last year. There are | 


some who would like to have the North- 
west Congress meet again. 


Celebrates 25th Anniversary 


The Federal Life of Chicago is put- 
ting on a drive for life insurance busi- 
ness during the month of Mav and a 
special attempt was scheduled for May 
5th, to make it the biggest day in the 
company’s history. May 5 is the 25th 
anniversary for the Federal’s active op- 
eration in the insurance field. An ad- 
ditional point of interest has been Presi- 
dent Isaac Miller Hamilton’s return 
from Florida, where he has been recup- 
erating from a severe attack of in- 
fluenza. Mr. Hamilton returned May 1. 





SUPPORT TWISTING 


CHICAGO ASSOCIATION » 
Resolution Passed Supporting We 
Measure Which Is Designed , 
Drive Twisters Out of Busine, 




















A resolution favoring the pas 
the anti-twisting bill, which was tem 
introduced into the Illinois legis 
was adopted unanimously at the re 
April meeting of the Chicago 
Underwriters Association April 39} 
companies and the General Agents | 
ciation of Chicago are supporters ¢ 
measure. 

The author of the bill, Represenyg 
Harry Weisbrod of Chicago, was y 
ent and read the bill to the associaj 
Clifford Ireland, director of trade 
commerce, was also on hand and 
that he was in hearty accord with{ 
measure and his department woul 
everything it could to direct the ly 
| lators in favor of the measure. 


Purpose of Bill 


The bill would prohibit the misrey 
sentation or incomplete comparison 
| one life policy with another, for the) 
| pose of persuading the lapse, forfeit 

or surrender of any life policy ing 
|} company for a policy in another. 
| would require the company before is 
| ing a policy to inquire from the ap 
| cant whether the policy was issued j 
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the purpose of replacing other insuram 
or not. This would undoubtedly ma 
a question to that effect in the applic 
tion blank. 
Penalties 
The act provides a penalty of $5004 
| $1,000 for violation of the act bya 
officer of a company and of $200 to 
| for the violation of an agent or employ 
| of the company. 
The director of trade and commer 
is empowered to suspend or revoke th 
license of an offending agent and t 
refuse to issue a new license withind 
| year thereafter upon the presentation @ 
















evidence satisfactory to him that the kw 
has been violated. 
Kessinger Bill 












Another anti-twisting bill was t 
cently introduced into the Illinois lee: 
islature in the senate by Senator Kee 
singer. It is understood by some lift 
insurance people that this senate bil 
363 was introduced at the request 0! 
assessment company, and because ot iis 
unusual provisions it is thought that it 
is intended to make the anti-twistintiy 
proposition ridiculous. The same sour 
states that the Woodmen organizatw 
is opposing the Weisbrod bill and pre 
dicts that it therefore will remain in th 
| committee. _— 

The Kessinger measure contains ts 
section as Section 1: 

“That no person shall make any repre 
sentation either oral or written ol the 
provisions, benefits or cost of any lite 
insurance policy issued by any compaty, 
association or society, licensed to 4 
business in this state for the purpose @ 
inducing any other person to buy that 
policy, or not to buy that policy, or ® 
| lapse. or surrender that policy o 
| continue the policy in force.” 
| The bill further provides that every 
| application shall contain a statement i 
| dicating whether or not the insurance 
| applied for is intended to replace other 
| life insurance and requiring the com 
| pany receiving such an application to 
| notify the company from which . 
|insurance is being discontinued. . 
| newly applied for insurance shall not, 
| issued until five days after the mailing 
| of the notice to the other company. 

This bill does not give any arbitrary’ 
power to the director of trade and com 
merce, but requires convictions in 
courts. : A 

The only other measure before t 
legislature of interest to life companies 
is senate bill 13, which seeks to ame? 
the incontestable clause of the standar 
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W. A. Milder 


Northern Illinois Manager 


is intensively and successfully developing his territory which includes the entire 
northern part of the state and extends south a little below Springfield. He is 
the sort of man you'll like—a man who will inspire. you to greater accomplish- 
ments. He has gone up the life insurance ladder and knows the problems and 
difficulties with which the men in the field are beset. 


He needs the help of real 


District Managers 
If you are qualified, and would like to work with him and the Peoples Life 
“the company with a future for you,” communicate with him at once, address- 
ing the Home office. ” 


ili 


There is a future for you 


As A District Manager 
Deen : for The Peoples Life 





Chicago, Illinois 







































BANKERS LIFE INSURANCE COMPANY 
OF NEBRASKA 


Home Office: Lincoln, Nebraska 
Assets $25,000,000.00 


TWENTY PAYMENT LIFE POLICY 
DEFERRED DIVIDEND 
TWENTY YEAR SETTLEMENT 





Doon, Iowa, April 13, 1925. 


Bankers Life Insurance Company, 


Lincoln, Nebraska. : Matured in the 
Gentlemen : OLD LINE BANKERS LIFE INSURANCE 
Twenty years ago today you issued me policy No. 18832 for $2,000.00 : COMPANY 


at age 28 with an annual premium of $58.20, making total premiums I have 
paid you $1,164.00. 

I have taken the second option of settlement and your General Agent, 
Ira G. Miller of Sioux City, has this day handed me your check for the surplus 


of Lincoln, Nebraska 





Ronn of $639.24 and I now have a paid-up participating policy for Name of insured............. Elmer J. Bild 

000.00 on which I shall receive annual dividends as long as I live and at . 

my death the full face of the policy be paid to my beneficiary. Residence. . . . . ——--» Doon, Iowa 
I consider this a wonderful achievement on the part of your Company Amount of policy..............:. $2,000.00 

and wish to recommend your policy to the insuring public. Our relations have Total premiums a etevir 1,164.00 

always been pleasant and I thank you for the very prompt settlement. SETTLEMENT 


Yours truly, 


Total cash paid Mr. Bild, $639.24 and a 


E. J. BILD. . 
Paid-Up Participating Policy for $2,000.00 





If interested consult one of our agents or write 
Old Line Bankers Life Insurance Co. of Nebraska, 14th and N Streets, Lincoln, Nebr. 
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Large enough to merit its national prestige 
and to effect natural economies of operation. 


Small enough, compact enough, so that 
the individual agent and the individual case 
are never lost sight of. 


Old enough to be rich in its depositories of 
experience and able to be guided by the past. 


Young enough to be fully abreast of the 
times in providing ultra-modern insurance 
protection. 


“A Policy You Can Sell’’ 





$5000 Any Natural Death | | Especially good openings in 
$10000 Any Accidental Death : a 4 h 
$15000 Certain Acc. Deaths various cities at the 
$50 Week y Accident Benefits present time. 


UNITED LIFE 


AND ACCIDENT INSURANCE COMPANY 
Concord New Hampshire 


Inguire! 
: Eugene E. Reed 
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Vice President in Charge of Production 

















Springfield Life Insurance Company 


A MUTUAL LEGAL RESERVE Lire INSURANCE COMPANY 
HOME OFFICE: - SPRINGFIELD, ILLINOIS 


AGENTS WANTED 


We offer to Agents who CAN— 
(1) Liberal first year commissions 
(2) Liberal renewals—thus insuring a permanent income 
(3) Actual—not promised—h office co-operation 
(4) Large actual prospect lists 


Business in Force $80,000,000 

















George Hawkins Supt. Agencies A. L. Hereford, President 


Springfield, Ill. Springfield, IIL. 
Oe 12 ——— 




















| Eleven million people within two 


hundred and fifty miles of our Home 
Office— plenty of opportunity for a 
good man. 


We still have a few good openings. 


Direct General Agency Contract—lib- 
eral commissions—but we are ‘‘hard- 
OUR FIELD boiled’’ on advances. 


OLUMBIA LIFE 
INSURANCE COMPANY 
Cincinnati, Ohio 


S. M. CROSS, President 




















EUBANK GIVES ADVICE 
MAKES ADDRESS IN BOSTON 


New York Man Stresses Business 
Insurance—Deplores Too Much Law 
and Banking on Agent’s Part 


BOSTON, MASS., May 6—The 
Boston general agency of the.State Mu- 
tual Life had a formal opening of new 
and enlarged quarters Thursday. 

To lend added interest to the opening 
the agency secured the presence of 
Gerald A. Eubank of Hart & Eubank, 
Aetna Life general agents in New York, 
as a speaker. At noon some 30 general 
ageete of the city gave a luncheon to 

r. Eubank, at which he spoke inti- 
|} mately of some of his ideas as to the 
conduct of the business. 

More than 200 agents and friends of 

the agency were crowded into the new 
quarters in the afternoon when Mr. 
Eubank spoke. He was introduced by 
Stephen Ireland, superintendent of agen- 
cies of the State Mutual, a long time 
friend of Mr. Eubank. He told how the 
speaker had been born in Texas, was a 
cattleman, then in the navy four years, 
| Started insurance in Baltimore and led 
his agency from the first month, and 
| had always been a leader in the busi- 
| ness, not forgetting the three years spent 
| in service in the World War. He was 
'now head of an agency which stood 
| second in the country last year with a 
| part year’s production and would prob- 
| ably write $100,000,600 in 1925. 





Talks on Business Insurance 


| Mr. Eubank confined his talk to busi- 
|} ness insurance. To show how it had 
| affected his own business, he gave the 
| figures of his average policy during his 
| life insurance career. Writing all kinds 
| of policies, he averaged $1,200 a policy 
| the first year. The second year it was 
$2,300; the third year $4,500. Taking up 
| the monthly income idea he jumped to 
$8,800 the fourth year and wrote $400,- 
000. Then he followed a business insur- 
ance line and the next year his policies 
averaged $21,000 and he wrote $1,000,000. 
| The sixth year his policies averaged $42,- 
| 000 each and last year, his seventh of 
personal production, his average policy 
was $81,000, 

|~ He explained that his theory of secur- 
|ing business was to appeal not to the 
| unselfish interests of the prospect but 
| to the prospect’s selfish interests. ““We 
are about one part unselfish and nine 
parts selfish, so why appeal to tle part 
which can present the greatest resist- 
ance?” he asked. “Make the appeal to 
the big part of the man, the selfish part. 
Show him—as you can in business in- 
surance—that his credit will be more 
| firmly established with the banks and 
credit agencies, that he will stand higher 
with his directors, that he can expand 
|}and grow easier, if he carries adequate 
commercial life insurance, or business 
insurance. That will get him because it 
will appeal to his selfish nature, his 
desire to take care of himself. 


Too Much Banking 





“Eventually, in the end, it all comes 
out the same way, for the business in- 
surance will give the same protection 
and accomplish just as much as if the 
man had taken it out on purely philan- 
thropic principles.” 

The second thought left with the audi- 
ence by Mr. Eubank was to the effect 
that the life men were mingling too much 
banking with their business of writing 
life insurance. He believed there was a 
great danger in trying to render a serv- 
ice the nature of which life men were 
not. competent to render and which 
banks were so much better able to per- 
form. He referred to the making of 
| wills, drawing up trusts, etc. 
| The speaker believed the life agent 
| would be doing a greater service and 
| would write more life insurance, if he 
| confined himself solely to writing the 
linsurance and then recommending the 
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W. S. WARNER IS APpopy 


Marsh & McLennan Put 
Man in Charge of Life 
Department 


NEW YORK, May 6.—Marshg 
Lennan have appointed William § ¥ 
ner, manager of the life depart 
the New York office, effective 
Mr. Warner has been connected 
the Twenty-third street branch ¢ 
Travelers since 1921 and has beg 
the insurance business 26 y 
with the Travelers since 1913, whe 
was appointed special agent for Ny 
ern Ohio. 

He was made manager in Kansas 
in 1914 and opened the 23rd gy 
branch in New York in 1921, and} 
since built up an organization rank 
among the best of the compa 
branches. 

Marsh & McLennan announced aly 
a month ago that they had taken a gm 
eral agency of the life and accident 4 
partment of the Travelers, in respons: 
a demand from its clientele for ser 
in the field of life insurance as wells 
in other lines. 

Don P. Hayn was appointed manag 
of the Chicago office life departme 
and managers in other cities will be» 
pointed later. Marsh & McLennan hx 
one of the largest volumes of insurany 
business in the country, and it is the i- 
tention to make an aggressive campaig 
in the new life department. 


og 


Colored Company Executive Dies 


Frank L. Gillespie, president of th 
Liberty Life of Chicago and presides 
of the National Insurance Convention ¢ 
Colored Men, died Saturday at his hom 
in that city. Mr. Gillespie was the - 
ganizer of the Liberty Life and was th 
main factor behind the company. Th 
funeral services were held at Olive 
Baptist Church, Chicago. 

Mr. Gillespie started his life insuranct 
career in 1916 as an agent of the olf 
Royal Life of Chicago. He was made 
superintendent of a district the same 
year. In 1917 he was organizer and of- 
cer of the Public Life of Chicago ané 
two years later undertook the organiz- 
tion of the Liberty Life. Last year the 
Liberty Life took its new offices in th 
annex of the Liberty Life building. 


Union Central Life Party 


The Union Central held a dinner 
dance in Cincinnati at which 228 wert 
present. The affair was in celebration 
of the graduation of 162 of the home 
office employees from the course in lilt 
insurance which they have been purst- 
ing during the past winter. 

President Sage presided and addressed 
the students in honor of their gradua- 
tion. Vice-President George L. Wil 
liams added a few words of congratul- 
tions. Dean Frank W. Chandler of the 
College of Liberal Arts of the Univer- 
sity of Cincinnati made the address 0 
the evening on the subject “Why we 
Laugh.” 





insured to go to some bank or trust 
institution for instruction as to how t 
have the insurance paid. In this wa! 
there would be cooperation, rather tha® 
competition, between life men and bank- 
ers and the clients would be_ better 
served. 

Banking institutions were permanent 
and kept close watch of changes in laws 
and would be there to make needed 
changes in a policy as time went 02 
when the agent might have left the com 
pany, or the state, or passed on. The 
speaker was very emphatic that life men 
were making a mistake in developing 
the idea of budgetting life insurance ane 
entering into the legal aspects 0 the 





‘business. 
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Get in line with 
the Big Deposttors 








5 gees largest depositor in 
many banks of our terri- 
tory is The Farmers and Bank- 
ers Life. 


The premiums from your 
territory are banked locally. 


We make our investments in 
the territory we serve. 


A connection with us means 
another business for your com- 
munity. 


Write for information 


Y\ ‘\feFarmers € Bankers 


a ; Life InsuranceCompany 


H. K. Lindsley 
PRESIDENT 


Frank B. Jacobshagen Ransom Stephens 
SECRETARY 


yn acorns DIRECTOR 


J. G. Cutler Gegten Mammel 
FIELD SUPERVISOR ON COUNSELOR 


WICHITA, KANSAS 











DOL CNC ONO nen 





ritories. 





WANTED 


An old line, legal reserve life insurance company of forty 
years standing wants General Agents in Michigan ter- 


The company has $160,000,000.00 of insurance in force, 
and its line of policies is complete and thoroughly modern, 
including provisions for Double Indemnity, Income Dis- 
ability, and Monthly Premiums. 
tions are accepted for amounts up to $2,000.00. Premium 
Rates are low, Home Office co-operation with fieldmen is 
good; and the agency contract is attractive. 


Address N-99, The National Underwriter 


Non-Medical Applica- 
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HOME OFFICE 
F. & M. BANK BUILDING 


J. L. Mistrot 


President 











Southern Union Life 


FORT WORTH, TEXAS 


Builders 


Our principal strong point is 
the will to give a service which 
will be appreciated by our own 
staff and respected by others. 


Operating in the great State of 
Texas, the Home Office is able 
to render a type of personal 
service to Agents that is un- 
beatable. Writing all modern 
policy forms, the Company of- 
fers choice territory to Agents 
of ability. 


“Conscientious Co-operation 
given Ambitious men, with or 
without previous experience.” 


Tom Poynor 
Vice-President 























needs. 

















company. 


DAYTON, 





Capital $200,000 





6 ees life insurance agent who 
wishes to obtain the representa- 
tion of a reliable and pre-eminently 
honest company will find The Gem a J 
City Life admirably suited, to his 
The Gem City will equip its 
agents to write all forms of personal 
protection and in one good strong 


There are exceptionally good oppor- 
tunities for agents and general agents 
in good producing territory. 


GEM CITY LIFE INSURANCE COMPANY 


I, A. MorRIsSETT, Vice Pxes. 


OHIO 




















JUDGE CHARLES S. ORBISON PAINTS 
WORD PICTURE OF LIFE INSURANc 













dianapolis, “speaking before the an- 

nual agency convention of the Re- 
serve Loan Life at the home office last 
week, painted a valuable word picture of 
life insurance. Judge Orbison has 
viewed the closing of estates from the 
probate court bench and has seen the 
real need for life insurance in preserv- 
ing the family interests.. He said, in 
part: 

“Life insurance, ig.my judgment, is 
the greatest business in the world, has 
more possibilities for good, more op- 
portunities for service not only to the 
living but the unborn, than any other 
businéss. Life insurance men don’t re- 
alize the service they are rendering to 
humanity. To-.my. mind the life insur- 
ance man is a missionary and his work 
ranks next to the gospel, reaching on 
and on forever and ever magnifying. 


Is Most Staple Product 


J diane Charles S. Orbison of In- 


“There are three or four things which 
the average life insurance man. does 
not realize he is doing in his daily work 
and which have been very firmly im- 
pressed upon my mind as the result of 
contact with litigation in the settling of 
estates. First: Every life insurance 
salesman should realize, and never for- 
get, that life insurance is the most 
staple product in the world. It is the 
safest investment in the world and free- 
est from outside influences that depress 
or increase the value of a product. Re- 
gardless of whether the business rate is 
up or down, life insurance is the same. 
Under the present system, life insur- 
ance will always be staple and will never 
fluctuate up or down like stocks or 
bonds. We all take pride in the build- 
ing of an estate. We build with the 
thought of leaving something to benefit 
our dear ones. Life insurance should 
be the basis of the building of an es- 
tate. 

Overlook Greatest Creditor 


“Second: . The greatest creditor at 
time of settling an estate, in my eyes, is 
the wife and children. Our laws give a 
right to the estate to every other creditor 
but the greatest—the wife and children. 
Every account must be settled before 
the wife and children are taken into con- 
sideration. A business man ventures 
into speculation, a period of depression 
comes along and death. If it were pos- 
sible for him to have lived he could have 
taken his estate and rebuilt it. In sal- 
vaging the estate the creditors take 
everything but $500, left by law to the 
greatest creditors—the wife and children. 
The greatest creditors are then left to 
the. mercy of the world. During a pros- 
perous period the duty and obligation of 
every man is to buy life insurance for 
his greatest creditors. Don’t misunder- 
stand me, every man should meet his 
just obligations but still the law isn’t 
quite fair to the greatest of creditors. 


Only Iron-Clad Contract 


“Third; Every man must dispose of 
his property. He does this according 
to his own mind and has that right. 
Many take great pride in the disposal of 
their estate. Recently I had occasion to 
go over the probation of 50 wills pro- 
bated here in Marion County. Forty- 
five of these 50 had been broken. While 
man has the right to dispose of his 
property as he sees fit, he does not al- 
ways succeed, as just shown. I have 
known prominent men who had not been 
dead 30 days before papers were filed 
for the breaking of their wills—because 
‘they were of unsound mind at the time 
of drawing up their wills’. There is no 
will made, or ever will be made, by the 
soundest minded of men but what I 
cannot make a good case against it, bas- 
ing it on unsoundness of mind at time 
of drawing up the will. There is only 
one way to be certain of disposing of 
property as a man sees fit and that is 






































































tate. Have you men ever given it 
thought and do you use it in selling 
insurance? It has to cost mone 
administer an estate. With no ref, 





it may run as high as 10 percent. [jj 
will is contested during the settling dm’ 

















































life insurance. All the courts in the 
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OF 


(CON 

> end bette: 

world, all the men and all the j vides fot 
horses cannot change the benefic; ndet 

a life insurance policy. Don’t be % 4. . 

to put it up to your men when prep removal | 

ing life insurance for there can’, clared ry 
from being a great deal of satisig,mmmCoUt © 

in knowing that no court can chy Confe 

your wishes. 

Reduces Estate Costs git. 

“Fourth: The cost of settling a, ei It | 


the disso 
7. It 


and appr 


anc 

on the courts or lawyers, parts i. It 
estate often get in the hands of of - 

+s . q reinsurar 

The usual cost of administering ay, toemity | 

tate is 5 percent and with small ¢ ae is 1 


he pron 


an estate the cost will be at least 15» _ 
: : . abolishe 
cent and oftentimes as high as 15 »% al 
cent. In many cases there is noth oe te 
left of an estate after it gets out of 4 - ? 
courts. ~ 
Wills Easily Broken panies ; 
is 
“Just to point out how easy it js oo De 
contest a will and run up the costs dim merce. 
settling the estate I will tell you i been un 
few words just what is necessary, JM tary of 
man walks into an attorney’s office alll insuran 
says his father died and didn’t treat }j considet 
right. With a little questioning yout organizi 
that during the illness previous to 
death his sister attended his father a 
kept him at her house. Suppose he Th 
$100,000, most of it going to the sis _ oe | 
because the father was _ influenced } ha 
the attention and kindness received nam 1%¢ 4 
her during his illness. The man cal -— 
contest the will because he has » Saf 
money. What happens. The lavwe all e 
says ‘That’s alright, I'll tell you wha noe | 
I'll do, I’ll take your case and worm "sare 
charge you a penny if we lose. If wy iclusis 
win my charges will be 50 percenjm ‘cis 
Just sign here.’ Is there any wonéel Dailey 
that the cost of settling some estas ‘arm 
runs 75 and 100 percent? comm 
“Income insurance is one of the gre _— 
est of all blessings and opens the fel omer 
for a greater service to humanity. Ti he - 
other day an old lady walked into m ‘latin 
office and laid on my desk a beautiid saan 
stock certificate for a rubber tire comm - 
pany saying she would like to get he said it 
money from it and wanting to kom “°? 
how she should do it. It was a stod 
certificate alright and for a rubber tr ‘ 
company making a tire which is all # “It 
and no rubber. At the death of hem this c 
husband she received $2,000 from a lit state 
insurance policy. Immediately som super 
stock salesman got on her trail and wi in the 
a promise of 25 percent dividends tos confu: 
the $2,000 away from her. Other tha able, 
the beauty of the stock certificate, “y 
was worthless. Today you will find ths ane 
old lady in a public institution. acis 
Can’t Handle Larger Amounts tellig 
“T told you this because most womes ance 
don’t know how to handle large amous “Ww 
of money. They can’t be beaten carrie 
watching and handling the pennies bt ing d 
in nine times out of ten are absolutel while 
hopeless in handling larger amousls billio 
particularly when it is dumped into ther for t 
laps at a moment’s notice like the $2" enor 
was in the lap of the old lady. Nine of 
of ten women will dissipate the bulk ¢ 
an estate, particularly if it is of som “T 
size and left entirely to them in 4 few alee 
years. This is not fiction but the true busi 
To offset the weakness of women hant of I 
ling and investing large amounts © thor 
money the monthly income policy @ nen 
not be beaten. a0 vide 
“Understand and know your busines Gen 
thoroughly. Don’t be afraid to prea® pan 
it constantly. You are singing @ hie - 
song of sweetness, and in the years” iden 
come, a blessing will come to you ™ “ 
each policy sold will bridge a rivet © OT 
distress for some one, some time. oad 
RP RN FEARS t 
C. M. Turlow, general agent for S - 
Bankers Reserve Life at Madison, 
has been elected mayor of that city- the 
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Bb popOses REWRITING 
OF ILLINOIS STATUTES 


(CONTINUED FROM PAGE 3) 


Lad better reference, the new code pro- 
des for the various classes of carriers 
nder different articles. _ 
4. The new code eliminates the anti- 
removal statutes, which have been de- 
clared unconstitutional by the Supreme 
Court of the United States. 













Conforms With New York Law 


: Jt includes an agents’ qualification 









sts a. 
“ttlin ee : 
=n R an 6. It incudes the New York law for 
B por) the dissolution of companies. 
selling 7. It includes a brokers qualification 


ae and appropriate license fee for both resi- 

Darts of dent and non-resident brokers. 

s of a 8. It changes the consolidation and 

ering =f reinsurance features generally, in con- 

mall esau ormity to the New York law, and the 
same is true of the provisions respecting 


re the promotion of new companies. 
least 151 9. The old insurance department is 
1 as 15 by abolished and established as a bureau 
: is no of the Department of Trade and Com- 
' ae merce. 
=< 10. The promotion of insurance com- 
n panies and the sale of insurance securi- 
: ties is placed under the, supervision of 
“4 It is the Department. of -Trade and Com- 
1 COsts GE merce. In the past these concerns have 
H you ia been under the jurisdiction of the secre- 
em tary of state. This change creates an 
te Ce a insurance blue sky law, and tightens up 
ng “= " considerably the provisions relating to 
ions fol organizing companies. 
father a Present Law Patchwork 
ose he lel ‘ 
the sis The present insurance law of Illinois 
uenced hE iS 2 patchwork Senator Dailey declares. 
eived frame lhe . first’ insurance legislation was 
man cif enacted in 1869. Since that time various 
e has ; amendments. have been added. With 
he lawy all of the changes and revisions the 


you wie insurance laws of Illinois are today not 
and wolfe tegarded as. satisfactory or sufficiently 
se. Ifwae inclusive. They are, in. fact, frequently 
) percent criticised by the other states. Senator 
y wondgmm Dailey observed. this in. his work as 
ne estasgme chairman of: the senate investigating 

committee. In announcing the intro- 
the grezt duction of his measure) into the .senate, 
the fel Senator Dailey said that his connection 
nity. The with the investigating. committee enabled: 
into m him to study at first hand the statutes 
beautiia relating to insurance. During the: two 


tire comme ‘Years he has given much time to going 
> get heme over the insurance laws. Senator Dailey 
to knos said in connection with his measure: 
hoe Gl Statement by Dailey 

is all a “It has been my purpose in drafting 
» of her this code-to simplify it and to give the 
ym. a lite State a more advanced character of 


ly som supervision. It preserves all that is best 


fo in the Present insurance laws, eliminates 
her that confusion, and, I believe is understand- 
ficate, i able, workable and beneficial. 





“I may say, after a study of the in- 
surance laws of other states, that IlIli- 
nois has the most cumbersome, unin- 
telligent, obsolete, and antiquated insur- 
ance laws of any state. 

‘We find some classes of insurance 
catriers are burdened with taxes reach- 
ing dangerously near the breaking point, 
while other eastern cariers are massing 
billions without adequate contribution 
for the opportunity of adding to their 
enormous resources in Illinois. 


find this 


Distributes Tax Equitably 


“The new code distributes the insur- 


» truth ance tax equitably on all branches of 
han¢- business. It provides for a simpler form 
nts of of liquidation. It gives supervising au- 
y cat thority over the question of the rea- 
} sonableness of rates charged. It pro- 
ssiness vides for licensing of qualified agents, 
preach thereby insuring a higher class of com- 
a life Pany representatives. It provides for 
ms seins of resident as well as nonres- 
pu for \rokers i i safe- 
oe Gaede , with accompanying safe 


mt the new code I have incorporated 

a gmensures as have been approved by 

tion wens Commissioners’ Conven- 

he i herefore, it ought to represent 
¢ best thought of our country.” 
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rT 
JAMES W. STEVENS, Founder 





‘Ww CANNOT leave this auspicious 
gathering without expressing my 
sincere appreciation of your 

greeting, my hope in the success of 

your enterprise and my conviction 
that here you are erecting an edifice 
dedicated to thrift and good citizen- 
ship. Such work as this lays the foun- 
dations of thrift and providence, incul- 
cates habits of saving and develops the 

Christian citizenship which is the hope 

of the country. I am convinced that 


the Illinois Life and the other life in- - 


surance companies are not only pro- 
viding insurance for the family but 
insurance for good citizenship, 
and I wish you Godspeed 
in your enterprise.” 


From the address of Carvin Coortpce at the 
Corner Stone Laying Ceremonies, Iilinois 
Life Building, August 5, 1928. 


Illinois Life Insurance 


CHICAGO 


JAMES W. STEVENS, Founder 
Greatest Illinois Company 


1212 Lake Shore Drive 


oO. 


The Illinois Life is The Dean of the Illinois Legal Reserve Companies 
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COMPANY PRACTICE ON INCOME OPTION 


Procedure of Individual Companies on Caring for This Feature 
Shown in Answers to Questionnaire 





Tue NATIONAL UNDERWRITER on the 
inquiry sent to all life companies 
regarding their practice in providing for 
income option settlements in the ap- 
plication and policy, are as follows: 
*_ * * 

Connecticut Mutual Life—The elec- 
tion of the income option is not made 
in the policy application itself. It is 
taken care of by a separate instrument 
designated “an agreement” which is 
issued in reference to the policy upon 
proper application by the insured. As 
to a few simple options, the agent is able 
to draft an application. In other cases, 
a letter is necessary stating the desire of 
the insured. If complete application is 
furnished, we issue an agreement at the 
same time as the new policy. If the 
application is not furnished, or is in- 
complete, we frequently issue the agree- 
ment along with the new policy, making 
up the proper application and getting 
the same executed on delivery of the 


A DDITIONAL replies received by 


dorsed on or attached to the policy and 
can be issued without return of the 
policy, the policy may be delivered 
independent of the agreement. Usually 
in the case of new insurance, the de- 
livery of both instruments is simul- 
taneous and there is no considerable 
delay and we do not believe that the 
job of the agent is complicated thereby. 
We offer no definite suggestion as to 
simplifying methods or making it easier 
for the. agent, beyond discouragement 
of attempt to anticipate in a settlement 
agreement too many and too elaborate 


contingencies. 
* * 


Northwestern National Life—Election 
of the option is provided in the applica- 
tion, if this election is made when the 
policy is applied for. It is taken care 
of by a separate blank, if applied for 
subsequent to the issue of the policy. It 
is not necessary for the agent to write 
a letter, stating the desire of the insured, 
if the simple option set forth in the 





agreement. If the agreement is not en- 


policy is desired. There is no delay and 


the work is not complicated, unless 
some variation of the regular option is 
desired. We do not think the agent has 
any particular difficulty with regular 
options, though, if special agreements are 
called for, some correspondence is un- 
avoidable. 
* * 
Continental Life, Delaware—Provision 
is made in the application itself for the 
election in an income option. A separate 
blank is used when an optional mode of 
settlement rider is attached to a policy 
already in force, or when the original 
application did not cover this. Cor- 
respondence on the part of the agent is 
not necessary in the ordinary case. 
*> * * 


Reserve Loan Life— Our company 
writes ordinary and 20 pay life payable 
in monthly installments to the bene- 
ficiary and on all other policies grants 
the option to convert the principal sum 
into installments annually or monthly. 

* * * 


Security Life, Illinois—Election of the 
income options may be made in the ap- 
plication or at any subsequent time. On 
policies issued, it is taken care of by an 
amendment blank. A letter is only 
necessary from the agent as a prelimi- 
nary, which calls for the amendment 





blank. Our policies contain five install- 








The Test of Satisfaction 


Agency contracts are varied in their terms. 
centages are high—some are low. 


ters differ. 


The real test to be applied in making an agency tie, is the test of Satis- 


faction. 


Here is a letter just received from a CLEVELAND LIFE field man: 


The Cleveland Life Insurance Co., 
Cleveland, Ohio. 
Dear Sirs: 


We wish to thank you for the check just received for 


52 Weeks Consecutive Production. 


This is another reason it pays to be lined up with a Com- 
pany that is doing more for the men in the field than its 


contracts state. 


I am hoping that my work in the future will more than 


repay for this gift. 


For information write 





Open Territory in 
Ohio 














HOME OFFICES 


as 





THE CLEVELAND LIFE is doing more for the men in the field than its contracts 
state. That is why it has a satisfied field force. 


Ray H. Finger, Manager of Agencies 


THE 


CLEVELAND LIFE 
INSURANCE COMPANY 


WM. H. HUNT, President 


CLEVELAND, OHIO 


Some commission per- 
Company practices in agency mat- 
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reserved for election of a mode of 
ment, but there is a space for spec 
instructions in which the agen 
dicate the settlement desired. 
settlement is definitely indicate 
application that is all that we red 


where the settlement is somewha 
tricate due to more than 
being named, or where § the 
desired does not conform to any © 

options contained in the policy. 


cate the option desired in the a 
hence no letter is needed. 
written and if the option se 
too involved, we oa — 
i orsement. 

tion by home office en ~« ¥ al 


for income purposes are 1ssu 
with the mode of settlemen 


ments. for income settlement ang 
cares for practically all cases. 
> * * 


American Life, Detroit—Ther ; 
space for special requests in the apy. 
tion that would cover the election g 
income option. We do not hay 
separate blank. Correspondence op, 
part of the agent is necessary only 
complicated cases. Several ine g 


All forms have published table ; 
yearly or monthly incomes under yy 
ous forms of payment and thus no ds 
or complication should result in wrijy 
business on this basis. 
have two special income policies, 
care for the election automatically 
application. 7 
* * * 

North American Life, Illinois—p,. 
tion is provided in the application itsel, 
in that the request may be written ing 
application. It is usually handled ing 
application on new cases and by sem 
ate request, when the election is mé 
after the policy has been in force; 
special blank being used for this pe. 
pose. No correspondence on the pt 
of the agent is necessary. The fom 
does not delay delivery and does » 
complicate the job of the agent only» 
the extent that he must understand a 
be able to explain the special endorse 


ment. 
* * * 


National Life, Vt.—For a single ben 
ficiary the election may be included i 
the application itself by language simi 
to this: “I desire the insurance payak 
to Mary Doe, my wife, in 240 monthy 
instalments, provision No. 2.” If ther 
is to be a contingent beneficiary othe 
than beneficiary’s estate, the application 
asks for the insurance to be payable “x 
per supplementary request” and at 
quest is specially typed providing th 
mode of payment and beneficiaries dé 
sired. It is not necessary for the ages 
to write a letter in case of the simpk 
policy elections. 

When simple elections are called for 
in terms making the applicant's wishes 
clear, an agreement providing such 
settlement is attached to the policy when 
issued. Similarly in more complicated 
cases when we are certain of applicant’ 
wishes, the proper agreement is draw 
and attached to the policy acco 

by request therefor to be signed by the 
insured before the policy is delivered 
This expedites the conclusion of th 
case and obviates the necessity of the 
sending out and return of the policy. 
The weakness in this practice is tha 
agents often fail to make directions cle 
or provide for all contingencies, and the 
applicant sometimes changes his mint 
in which case the policy must be tt 
turned and a new agreement and request 
made. ; 

The present, and necessarily at) 
method of placing the policy upon the 
settlement option basis complicates the 
job of the agent and makes for som 
delay in delivery, but if the plan desired 
by the applicant is made clear this delay 
will be slight. ‘ 

Minnesota Mutual Life—The appli 


tion does not contain a special plact 
settle- 


t can it- 


d in the 
wire. 

A separate blank is required Y~ 
one beneficiatY 
the settlemest 


can indi 
pplicatio®: 
If a letter 
lected is 00 
he applica 


As stated above, the agent 


All new policies which at -omplett 


t endorse 
is 


hereon, and if a separate reques 





needed this is sent with the policy 





options are published in the policy igi 
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mt and xed on delivery. As indicated above, 
es. h separate requests are only needed 
here the mode of settlement selected 









-There too involved to be shown in the ap- 
the pa cation itself either by the agent or by 
lection of me office endorsement. The agent is 
Not hay t handicapped in delivering income 


icies, but can make delivery of them 









lence on the 
ary only romptly as of lump sum policies. 
| ince e matter could not be further simpli- 
Policy j 4 for the agent unless it be by adopt- 







> certain standard forms of endorse- 









tables g 

under nt for the more common of the com- 
lus no ¢ ‘ated cases, and furnishing the agent 
t in ith printed forms of request for such 
addition sdorsements so that he could obtain 
icies, e signature of the applicant at the 






me time he has the application signed, 
us relieving him of the necessity of 
curing the signature when delivering 
he policy. This of course, applies only 







tically 


































ation a » the more intricate forms of settlement 
itten in gmmence we have already worked out a 
dled in t ystem ot avoiding any special request 
| by sepa fame” the simpler settlement options. 
mn is mab here is one important matter not 
n force ; ought out by the above answers; 
- this pe. amely, that we have certain regular 
nthe pat olicy forms for limited monthly income 
The fone’ continuous monthly income _settle- 
does gimmeents: All that it is necessary for the 
nt only gent to do in order to obtain a monthly 
“stand anf come contract for a definite period of 
| endorse ears is to write the application for the 

ommuted value of the income. Con- 

enient tables for calculating the re- 





uired amount of the insurance are pro- 
ided in the rate book. 
* * 





ngle bene 
cluded & 
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ge simit HA} Midland Mutual Life, O.—A space is 
‘ we provided in our application blank in 
If the hich the applicant for insurance may 






lect any one of the installment option 
settlements. He may do this by insert- 
ng the installment option number and 
ndicating the period of years the install- 
ments are to cover. If this is not com- 
licated by an involved beneficiary 
designation, the method of settlement is 
endorsed on the policy when issued and 
no other action is necessary. 

If the policy is issued and the insured 
later determines that he desires to have 
the proceeds paid in installments, he 







ary other 
plication 
yable “x 
nd a tt 
ding the 
aries de 
he agent 
ie simple 


alled for 
s wishes 

















Lz may make such election on a_ separate 
plicated form which the company provides. 

plicants Tt is not necessary for the agent to 
oan write a letter stating the désires of the 





insured, provided it involves a simple 
selection of an optional settlement. Of 





dhe course, as you suggest, when the settle- 
ofthe ment is involved by the designation of 
of the several beneficiaries to receive the pro- 
pol ceeds under designated conditions, this 
is that requires a separate instrument to be 
—— carefully drawn. In such cases the in- 
od te struments must be made in duplicate 
o" and Properiy dated and signed by the 
bs imsured and one copy attached to the 
request policy contract and the policy properly 
endorsed. As you will realize, these in- 
-_ struments when necessary involve care 
oe te ya ‘therefore, more time than a simple 
es the election of an installment option. 
oa As stated above, the company will by 
tesired appropriate endorsement on the policy 
“dehy Provide for the payment thereof under 
; any one of the installment options, pro- 
vided the request for such installment 
lice iyment. appears over the signature of 
place the applicant in the application in the 
settle yn ing space. It is not necessary 
, that the policy be first issued and then 
o¢ “teturned after delivery with request for 
te the option desired. 
+~ “aa Present method in use by this 
A nee of placing the policy upon an 
oll ‘ek me option basis does not delay its 
ine very to the insured and does not 
t. complicate the job of the t 
ciaty os Gach exol C agent, except 
a Gee xplanations to the applicant by 
¢ the 7 gent may be necessarv to give him 
complete understanding of the different 
sali methods of payment. 
im : * * * 
- Continental Life, Mo—Under our 
~ = —. if the insured desires an income 
fica mH er settlement option, there is a 
which + ae application blank under 
sa pea 's request may be made. If 
ete ie eda complicated option, a letter 
ae Os 2 at Fi there is only one line on 
7." ation” ‘cation blank for a full expla- 
» be We w 





ill issue any policy with an in- 











come option if desired and we will en- 
dorse an income option on any of our 
old policies upon request. Our present 
method of placing the policy on an in- 
— basis does not delay the issue at 
all. 

We are planning to make a list of the 
amounts of insurance required for vari- 
ous income options and print it in our 
rate book. At present it is necessary for 
the agent to calculate the option from 
page 4 of our policy. 

It is our opinion that by selling income 
policies, we can increase materially the 
amount of insurance written. For ex- 
ample, under endowments, we could sell 
a policy giving $1,500 insurance and an 
income of $10.00 a month guaranteed 
for 150 months or life at maturity. This 
method is used by the Fidelity Mutual 
and we have been considering the ad- 
visability of changing our endowments 


| 





at specified ages to correspond with this. | 


e * * x 

Mutual Benefit Life—If the settle- 
ment desired is a simple one, it may be 
indicated in the application for the pol- 
icy. If it is complicated, a separate 
blank is necessary.- It is only where the 
settlement desired is a peculiar one that 
it is necessary for the agent to write 
a letter stating the desires of the in- 
sured. 
quests for such methods of settlement as 


We have printed forms of re- | 


are most generally desired, and these are | 


in the hands of the agents. . 
If the request for the desired income 
settlement is incorporated in the appli- 


cation, or accompanies the application, | 


the contract is issued accordingly. If 
the request for the income settlement is 


not properly expressed, we issue the | 


policy with an amendment of the appli- 


cation to be signed before the policy is | 


delivered. 


The present method of placing the | 


policy upon an income option basis does 


not delay a delivery of the policy to | 


the insured if the settlement is desired 
for one which we are willing to incor- 
porate in the policy. Income options un- 


doubtedly “complicate the job of the | 


agent,” for the reason that if the agent | 


is to advise the insured intelligently, he 


must first ascertain the needs of the in- | 


sured and govern the choice of the in- 
come option accordingly. 


This is a} 


. . | 
service which the agent should render | 
the insured, and which can be rendered 


satisfactorily only by exercising care and 
intelligence. The agent who is intent 


only upon placing insurance regardless | 


of the needs of the applicant, has of 
course no use for income options. 
a = 


State Mutual Life, Mass.—Inasmuch 
as the majority of requests for income 
settlements refer to insurance in force 
as well as new insurance, special re- 
quests covering the various contingen- 
cies, especially in reference to contingent 


beneficiaries, are made out by the legal | 
department for the particular settlement | 


desired. In order to avoid the matter 
of requiring the agents to complete a 
letter outlining the various provisions 
desired, we have a printed form which, 
with very little writing required, pro- 
vides for all of the various contingencies. 
These forms are in the hands of the 
agents and while the settlement is in 
reference to new insurance, the agent 
has the opportunity of having this form 
completed and sends the same along 
with the application. We are then in 
a position to have the special request 
completed, forward the same to the 
agent and receive back from him the 
signed request so that the new policy 
can go out from the office with a pho- 
tographic copy of this request with very 
little delay. 
* * * 

Ohio National Life—No provision is 
made in the application itself for the 
election of an income settlement option. 
No separate blank is provided. The ap- 
plicant usually writes the request in the 
application although no specific pro- 
vision is provided. Also a special re- 
quest may be written. The policies re- 
quested to be issued on the income plan 
are so issued, without delay in the de- 
livery. The income option policies are 
handled the same as any other. 





PUBLIC LIFE 
INSURANCE 
COMPANY 


An Illinois Company 
Capital $500,000 


Brokers’ Business Solicited 
Any amount up to $100,000.00 


No Color Line. Same Rates for All 
Male and Female 


Standard and Substandard Business Accepted 
Service You Can Depend Upon 


Agency Office—108 S. La Salle St. 
Chicago, IIl. 








The Guardian Life Insurance Company 


Established 1860 under the Laws of the State of New York 





The continued progress of the Company during 1924 is 
shown by the following figures from the 65th Annual State- 
ment: 

New Paid-for Business, 1924 - - 

Insurance in Force, Dec. 31, 1924 - 

Admitted Assets - $48,464,593.38 Liabilities - 

Surplus and Dividend Fund - - 

Paid to Policyholders and Their Beneficiaries 


$ 45,251,784.00 
250,179,130.00 
42,524,200.53 
5,940,392.85 
6,382,080.70 





For information concerning Agency opportunities, address: 
T. LOUIS HANSEN, Vice-President 


Home Office: 50 Union Square, New York 











NORTHERN STATES LIFE 


INSURANCE COMPANY 


Minneapolis, Minn. 





Write Home Office 
Exceptional Contracts. | Some Choice Territory 
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REPEATS 


Lincoln National Life policyholders everywhere are being noti- 
fied of the exceptional features offered in the new Lincoln National 
Life Juvenile Policy, written on children down to age one day old. 


Requests for more information—direct leads—are coming in 
from every part of the country. 


Such letters as these are the result. 








The Lincoln National Life: 
The Lincoln National Life: Am pleased to advise you 
Just to let you know I that I sold Mr. Carter three 


| ee $2,500 Juvenile policies on 
wrote an application from three of his children as a 


the lead you sent me. | result of the inquiry you 
D. F. O'NEILL, se 
Fargo, North Dakota. G. F. LOFTHOUSE, 














Detroit, Michigan. 








Growing interest in the Lincoln National Life Juvenile Policy, 
which protects both the parent and the child, is proving it to be 
another reason why it pays to 
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The 


Lincoln National Life 
Insurance Company 


**Its Name Indicates Its Character’’ 











Lincoln Life Building Fort Wayne, Ind. 


Now More Than $355,000,000 In Force 





—— 





LONE STAR MEN By 


WORK ON CONVENTION p 





San Antonio Insurance Men Orp,,: 
to Handle Entertainment for Con, 
missioners’ Convention 





SAN ANTONIO, TEX., May 4. 
Local insurance interests are Now g 
work planning for the entertainment 
the annual meeting of the National Cy, 
vention of Insurance Commission, 
which will be held in San Antonio, 
14-18. A joint meeting of the insuragg 
interests and the convention commits 











of the Chamber of Commerce was he 
last week at which an organization yy 
perfected for caring for this conventig 
J. E. Jarrett was elected chairman g 
the general arrangements committy 
Other members of this committee » 
Arthur Mathis, Claude Birkhead, assiy. 
ant chairman; E. M. Goldstein, sem 
tary, and J. G. Hornberger, treasure, 
The transportation committee includg 
Harry L. Seay and R. T. Stuart. & 
Jarrett named the following on the « 
tertainment committee: Arthur Mathis 
chairman; W. L. Stiles, F. F. Ludolh 
Henry George, W. C. Douglas, Elme 
Abbey and John M. Scott, insurang 
commissioner of Texas. The plans a 
just being worked out and Mr. Jarret 
will name additional committees late, 
There will be an extensive entertaip. 
ment program, featuring Alamo City; 
historic customs and pioneer days. Tes. 
tative plans also call for-a trip to th 
Rio Grande valley and to Matamoros 
Mex. This is one of the big conventioy 
of the year and will bring a host to Su 
Antonio. 


SELLS THE AGENCY CONTRACT 





American National of St. Louis Wi 
Deal With Agents Direct Except 
in Two States 





J. C. Jones, the well known insurance 
attorney of St. Louis, has sold his get 
eral agency contract covering all but 
two states for the American Nationd 
Life of St. Louis, to the company, whic 
will hereafter deal with its agents direct 
without the intervention of a generd 
agency contract covering virtually the 
entire business of the company. 

It is understood there are only a few 
life companies which still have commis 
sion on over-riding contracts covering 
all of their business. 


Take Risks Once Rejected 


Dr. William R. Ward, medical directot 
of the Mutual Benefit Life, recently 
directed attention to important develop- 
ments in connection with research work 
in relation to consideration of impair 
risks, particularly those which show the 
presence of albumen, stating that it 8 
now possible to ascertain the albumet 
content present in specimens much mort 
accurately than heretofore. As a result 
the company is able now to considet 
risks if the albumen present is less that 
.01 percent, and business of this char- 
acter is now being written on risks that 
would not have been considered a few 
years ago. 


Capital Increase Approved 


Increase of capital of the Kansas City 
Life from $500,000 to $1,000,000 has 
been approved by the Missouri insurance 
department. The increase was author- 
ized by the board of directors some 
time ago, the details being now com 
pleted. The company’s growth has beet 
unusually strong and steady for many 
years. The increased volume and @& 
sets brought about in 1922 an increas 
in capitalization from $200,000 to $500; 
000 and the past three years have show® 
an even larger proportionate gain. The 





company still has more than $2,000,000 
of surplus. 
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xECORD ESTABLISHED 


——_————_ 


s BIGGEST DAY IN HISTORY 


ederal Life Writes Half Million Life 
Insurance In Single Day—Hamil- 
ton Is Back 


The biggest day in the history of the 
ederal Life of Chicago was recorded 
ay 5, the 25th anniversary of the com- 
ny'’s active operation in the field, when 
wer $500,000 of life insurance was 
‘ten in a single day. The quarterly 
necting of the directors was held and a 
umber of congratulatory telegrams 
ere received from agents and other 
ources. President Isaac Miller Hamil- 
on returned only a few days before the 
lebration from Florida where he has 

n recuperating from a severe attack 
bf influenza. 


Schedule Club Conventions 


The New York Life has announced 
entative plans for its series of agency 
onventions to be held in September, in- 
iuding the meetings of the four pro- 
ducers clubs. The $350,000 club will 
meet at Los Angeles, Sept. 27-Oct. 2. 
This includes all of the $350,000 agents 
the country. The $250,000 club, also 
ncluding the entire country, will meet 
n Colorado, Sept. 21-25. The eastern 
ying of the $200,000 club will meet at 
Spring Park, September 14-18. The 
vestern wing of the $200,000 club will 
meet at French Lick, Sept. 7-12. The 
entral section of the $125,000 club, in- 
luding members from the _ central, 
orthwestern and middle departments, 
will meet at West Baden, September 
-5, 













































Reserves Decision on Hartford 


HARTFORD, May 6.—Judge Frank 
D. Haines in the superior court here has 
eserved decision in the action asking 
or a declaratory judgment for the dis- 
tribution of the safety fund of the 
women’s division of the Hartford Life, 
iow held by the United States Security 
tust Company. The question raised 
by Commissioner Dunham, is whether 
he distribution should be made when 
he insurance in force is reduced to 
$250,000 or when the fund amounts to 
$125,000, which is the sum in the safety 
fund. The commissioner himself holds 
he latter view. 


Passes $50,000,000 Mark 


The Indianapolis Life went over the 
$50,000,000 insurance mark May i. The 
company has been increasing steadily 
since 1905, from $325,000 of insurance 
in force, to the present $50,000,000. 

It is now producing $4,000,000 a year 
or more, and is fast growing in the 
home state. In the coming year the 
company’s business may reach the $60,- 
000,000 mark. 


Iowa Merger Consummated 


_ Negotiations that have been pending 
lor several months culminated May 1 in 
the absorption of the Western Life by 
the Royal Union Life, both of Des 
Moines. No change of officers or direct- 
ors of the Royal Life resulted. A. C. 
tucker will continue as president, Wil- 
lam Koch, vice-president and Mrs. D. C. 
Costello, secretary. James H. Jamieson, 
President of the Western Life since its 
organization, will remain with the com- 
ined organization for a few months as 
will also Harry St. John, assistant sec- 
retary. The taking over of the Western 
Life made a demand upon the Royal 
Union for more office room consequently 
one-half of the third floor of the Royal 
/nion building will be utilized in addi- 
tion to the quarters already in use. 


Thedorick P. Rice, assistant to the su- 
ntendent of agencies of the Atlantic 


fe, underwent an emer 
’ gency operation 
tor appendicitis early this week. The 


Peration was successful. He hopes to 
~ back at his desk within the next 
tek or ten days. 




















“Walking Past the Door” 


AVE you ever walked past a prospect’s door—hesitating to go in— 
hardly knowing why? We all have. 


The reason is probably lack of knowledge. If you thoroughly know 
yourself and your service, then the trouble probably is in knowing 
too little about the prospect himself. 


Agents operating under the American Central Plan KNOW their prospects, his 
insurance needs, his capacity, etc. This is all on the Surveyed Prospect Card. 


This is a part of the Plan. The pre-selection of prospects, the pre-approach, the 
canvass, control of the interview, close, the handling of notes, and a definite resale 
campaign are all parts of this Plan by which successful agents are professionaliz- 
ing their insurance work and their insurance service. 


We are now operating in twenty-three states, and under certain conditions 
will enter additional states. Details of the American Central Plan and our meth- 
ods of operation will be given gladly to any one interested in considering a con- 


CENTRAL 
LIFE 


INSURANCE CO. 
INDIANAPOLIS 


ESTABLISHED 1899 
HERBERT M. WOOLLEN, President 


Perhaps the most comprehensive field 
development program in existence today. 

One phase is described in this advertise- 
ment. 
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George Washington Life Insurance Company 
CHARLESTON, WEST VIRGINIA 
HARRISON B. SMITH, President 
presents opportunity for liberal contracts covering definite territory with 
Home Office registry and with power of appointment of sub-agents. 
The States of West Virginia, Virginia, Ohio, Kentucky, Tennessee, South 
Carolina, North Carolina, Georgia, Michigan, Oklahoma and Washington. 


Address 
ERNEST C. MILAIR, Vice-President and Secretary 
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THE SECURITY LIFE INSURANCE CO. OF AMERICA 


O. W. JOHNSON, PRESIDENT 


A FIELD ORGANIZER 
CONTRACT—SALARY AND EXPENSES 


GENERAL AGENTS AND MANAGERS 
CONTRACT COMMISSIONS OR COMMISSIONS 
AND EXPENSE ALLOWANCE 


Only Men of Experience Whose Records Will Bear the Closest Inspection Will Be Employed 
Address S. W. GOSS, Vice-President, The Rookery, Chicago, Ill. 
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SOME RECENT COURT CASES THAT 
INVOLVE LIFE INSURANCE 





by es Loan Valeo 
to 

to F te, Ber 
Out of i y 
Pacific Mutual Life vs. Turlington, 
special court of appeals of Virginia, 
125 S.E. 658, the company issued a 
policy for $2,000, with the understanding 
that the annual premium of $72 should 
be paid in quarterly installments. The 
policy was dated Oct. 1, 1918, and the 
premiums were paid up to and including 
the installment due Oct. 1, 1920. Fol- 


Had Not Attached 
eld i 


lowing this, no further payments were. 


made, and the insured died on March 
13, 1921. 

Now the policy provided for non- 
forfeiture after it had been in force three 
full years. It also provided that it 
should have a cash surrender value after 
three full years’ premiums had been 
paid. Therefore, following the death of 
the insured, the administrator brought 
the action to recover on the policy. This 
action was predicated on the theory 
that when the insured paid the first 
quarterly installment on the third year, 
a certain loan value attached which 
made it unnecessary for the insured to 
pay more to keep the policy in force 
to the time of his death. 


Contention of Plaintiff 


In stating the plaintiff’s contention the 
court said: “He states that it is true 
that the full three years’ premium had 
not been paid, that is, that the third 
year’s premium had not been paid, but 
he says that since had it been paid, he 
would have been entitled to a loan in 
excess of the sum so paid, we must 
hold that the company had to his credit 
that amount and was obliged to apply 
it upon his overdue premium.” 

In declining to follow this line of 





construction, and holding the company 
not liable on the policy, the court said: 


Holds Company Not Liable 


“The answer to all this is that it 
violates the plain letter of the contract. 
From its express provisions it appears 
that no present cash value and no auto- 
matic extension attached as incident 
thereto until three annual premiums had 
been paid and until three full years had 
passed. * * * 

“The insured had no right to a loan 
and no right to require that the insur- 
ance company do anything until he had 
made these payments, and the company 
could not be required to make them for 
him. To require the company to make 
this payment to the end that the loan 
might become available out of which 
the premium could be paid is to travel 
in a circle. * * * 

Nothing in the Policy to Forfeit 


“Much has been said about forfeiture 
and the readiness of courts to relieve 
against it. Looking to the substance of 
things there is nothing here to forfeit. | 
Certainly during the first three years | 
following the execution of the contract | 
the company on its part agreed to keep 
the policy alive so long as the premiums | 
were paid, and when they were not paid 
the contract was at an end. We might 
as well speak of forfeiting a fire insur- | 
ance policy at the end of the term for | 
which it was written. * * * For the 
foregoing reasons * * * the judgment 
should be reversed, and the final judg- 
ment entered for the defendant.” 


Wife Held Primarily Liable on Note 
Signed by Her Which Was Given for 
Premium on Husband’s Life Insurance 
Policy Which Was Payable to Her.— 
In Holmes vs. Whaley, court of ap- 











Kaufmann’s: 
Systeman 
Security Holder 


is the best leather container on 
the market designed to provide 
a place for Insurance policies, 
bonds and other valuable papers. 


service. 


cost to you. 
extra policies. 


The Price is $2.25. 


THE NATIONAL 





Your client will appreciate that 
such a holder typifies quality 
The goodwill that it 
creates will be far in excess of its 
It helps deliver 


There is a large size at $3.15. 
Liberal quantity discounts. 


For Sale by 


1362 Insurance Exchange 
Chicago, Illinois 
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peals of Georgia, 126 S.E. 900 the plain- 
tiff brought an action against a wife to 
recover on a note signed by her which 
was accepted as payment for the premi- 
um on her husband’s life insurance 
policy which was payable to her. The 
wife denied liability on the grounds that 
she was a surety, but the court took the 
pesiten that on the facts as they have 
een outlined she was primarily liable. 
In stating its conclusions on this point 
the ccurt used the following language: 

“Where a husband signs an applica- 
tion for a policy of life insurance in 
which he designates his wife as the 
beneficiary, with the right to revocation, 
without her consent, reserved in him, 
and where the policy is afterwards de- 
livered to her, and coincident with such 
delivery she executes a joint note with 
him, payable personally to the agent to 
whom the application has been given 
in payment of the first year’s premium, 
the obligation to pay such premium is 
the debt of the wife, and the wife in 
executing such note does not do so as 
surety.” 

= 2 

As to What Constitutes Fraud In- 
validating Policy.—The insured had de- 
clared in his application for insurance 
that he had not been treated by nor had 
consulted physicians within five years 
previous to application nor had ever had 
rheumatism, whereas in fact he had been 
under constant treatment of physicians 
for rheumatism from a year to a year 
and a half prior to such application. 
Held that such misrepresentation in- 
validated the policy. Keeton vs. Jeffer- 
son Standard Life U. S. C. C. A. 4th 
Circuit. Decided April. 

* * * 

Representations of Insured Relative 
to Receiving Medical Attention Within 
Stated Period Held Not to Void Policy. 
—In Travelers’ vs. Pomerantz et al., 
New York supreme court, special term, 
New York county, 207 81, 
the insured in making application for 
policy made the following representa- 
tions: 

“IT am not deformed; I have had no 
bodily or mental disease, nor have I 
received medical or surgical attention 


within the past five years—except as 


herein stated.” 

Following the issuance of the policy 
the company instituted the action for 
rescission on the ground that the rep- 
resentations were false. In support of 
this. contention certain medical testi- 
mony was introduced which it was 
claimed fairly indicated the insured had 
bodily or mental disease, within the 
period named, but that in any event 
this testimony proved insured thad re- 
ceived medical attention within such 


time. 
Defense of the Insured 


In reply to this, the insured took the 
position that in order to have a recis- 
sion of the policy, the company must 
show that he (the insured) had bodily 
or mental disease, and further that he 
had received medical or surgical atten- 
tion for such bodily or mental disease. 
In other words the insured contended 
that the fact that he had received 
medical attention within the period 
named, would not of itself work a re- 
cission of the policy, since this, in the 
light of the representations would not 
constitute a misrepresentation. In up- 
holding this contention and denying the 
right of recission the court said: 


Language of the Court 


“Does the statement in the applica- 
tion, ‘Nor have I received medical or 
surgical attention within the past five 
years—except as herein stated,’ consti- 
tute a material misrepresentation of fact 
sufficient to avoid the policy. Here also 
plaintiff (insurance company) urges 
that though it might have failed to show 
evidence proving mental or bodily dis- 
ease or infirmity in the defendant, the 
fact that within the five-year period he 
had consulted and been attended by a 
physician is sufficient to work rescission. 


Defendant’s Contention 


“Defendant contends, however, that 
the representation just quoted must be 


Comment on 





read in connection with that which » 
cedes, it being separated from the, 
ter by a comma only, and let y; 

what it is: ‘I am not deformed; | }, 
had no bodily or mental disease’—y};, 
should be, as the defendant urges, » 
in with that which follows, and 4 
paraphrased the entire statement y, 
be: ‘I have had no bodily or meng 
disease, nor have I received medicy, 
surgical attention within the past ¢) 
years in relation to such bodily , 
mental disease.’ * * * ; 


Court Holds for Assured 


“It appears but reasonable to cong, 
this statement from the standpoin 
what was understood by the insured» 
proceeding from that premise the os 
logical, and it seems to me the oy 
proper interpretation to give it js 
contended for by the defendant, name; 
that he had not been treated nor 
he consulted a physician for any meny 
or bodily disease or infirmity, * * +) 
am therefore constrained to the om 
clusion that the representation can } 
interpreted in no other way * * * a 
since plaintiff has failed to prove thy 
the defendant * * * suffered from , 
bodily or mental disease or infirmity ¢ 
that he was treated by a physician y 
that connection, rescission cannot } 
decreed.” 

“ss 

Representation of good health of a 
sured in application—effect on liabiliy 
of insurer—Where the assured at th 
time of obtaining a life insurance polic 
represented in the application he fille 
out that he was in good health, af 
nevertheless his death certificate showed 
that he died from ‘the effects of hered 
tary syphilis, held that such death cer- 
tificate was some evidence that the « 
sured was not in good health z 
time of filling out his application, whic 
must be explained by plaintiff if k 
hoped to r@cover, but it did not hav 
the effect of shifting the burden 
proof of establishing the affirmatix 
defense of breach of warranty fron 
defendant to plaintiff. Hubbell 1 
North American Union. Sup. Ct. Mich 
igan. Decided April 24. 

* * * 

As to interest of wife named as bent. 
ficiary in policy—Where the policy pre 
vided that the assured had the rightt 
change the beneficiary at any time uw 
less the beneficiary was _ irrevocably 
designated, held that the fact that th 
policy was made payable to the wile @ 
assured did not of itself make the sail 
wife irrevocably the beneficiary under 
the policy. At best she had only: 
contingent interest therein, depender 
upon her remaining the _ benefician 
thereunder until the policy become 
collectible. Hooton vs. Hooton Sup. 
Michigan. Decided April 24. 

eo &-s 


Attempt jto recover on policy, @ 
which a premium was held to have beet 
paid by promissory note—For the thir 
premium, the insured gave a note whic 
provided that if note was not pat 
at maturity, the insurer would be © 
leased from all liability under the pol 
until it was paid, accompanied by ¢™ 
dence of good health, except as other 
wise provided in said policy, after’ 
full years’ premiums had been pat 
The note was not paid. The _polid 
provided that it was non-forfeitabk 
after 3 years’ premiums had been pai. 
and upon failure to pay any renewe 
premium, the policy would continue * 
not-participating paid-up insurance. 
sured died within such extended perioé 
Held there could be a recovery on t 
policy. Acceptance of the note was 
payment of the year’s premium. c 
provision in the note of forfeiture ° 
policy for non-payment, when the p& 
icy contained no such provision, was 
nugatory. Ritter vs. American Lite 
Sup. Ct., South Dakota. Decided Apr 
19. 


A tired, but patriotic office boy — 
“I am profoundly grateful to Washing: 
ton, Lincoln and to those who a 
our country’s independence and to t af 
who died to save the Union, because © 
the holidays they gave us.” 
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RULING ON TAXATION OF RENEWALS 
ON THE DEATH OF A LIFE AGENT 








IFE insurance men have always 
questioned the provision in the es- 
tate tax regulations No. 68, I. T. 
53, C. B. June 1923, page 49, regard- 
g commissions on insurance renewal 
miums received after decedent’s 
ath. According to the regulation the 
jeral government is taxing the right 
receive renewals as part of an estate 
nd in turn taxes the renewals when re- 
ived by beneficiaries as income. Some 
surance attorneys who have gone into 
e question take the position that the 
ternal revenue department is mistaken 
assuming that it has the right to as- 
ss a tax on the estate of a decedent 
ho is entitled to renewals and after 
aving collected it, is again entitled to 
ssess the renewals for the full amount 
, the income tax schedule. 


Opinion of Insurance Attorney 


As one insurance attorney puts it “If 
man had a bond valued at $1,000 and 
ied, assumably the capital would be 
1,000. The income arising would be 
sxable and at the maturity of the bond 
e entire capital would be received. 
There the decedent is entitled to the 
ight to receive renewals, we cannot say 
t any part of the renewals is capital. 
value to the estate consists in the 
ight to receive the renewals. I might 
willing to buy it from the estate. 
wch value can be ascertained approxi- 
tely and would be assessable, but 
then the renewals are received, that 
rt of the same which represents the 
tapital of what we paid for it, is not 
ncome. Only the excess over the value 
ound as belonging to the estate is in- 
ome, 
7 Would Be Certain Value 
“If a man, for example, were entitled 
o receive an annuity during the life- 
ime of another man, on the death of 
he former, and his estate would be en- 
itled to it also, there would be a cer- 
ain value dependent on the age of the 
nnuitant. But thereafter as. the pay- 
ments were received, so much of such 
bayments as represented thé capital 
ould be free from tax. It is only the 
xcess which is taxable. Where the 
alue is determined by reason of future 
payments, such value so ascertained be- 
omes capital and of the amount there- 
piter received the only income is the 
xeess over the capital. I think the 
government might be justified in tax- 
ng renewals as it does annuities. The 
ost of the annuity is exempt. It is 
only in so far as the annuity payments 
xceed the cost of the annuity, that a 
ax is assessed thereon.” 


Cc t of G 





Commenting on these observations of 
he eminent insurance counsel, a gen- 
eral agent says: 
_“As this attorney looks at it, he be- 
meves that inasmuch as the beneficiary 
could sell to another the right to receive 
enewals at the value for which they 
were appraised for estate taxes and the 
assignee would have no taxable income 
until the consideration had been repaid, 
tt would be both illogical and unfair to 
say that the same renewals in the hands 
ot the beneficiary would be taxable as 
‘come until the total appraised value 
had been received by the beneficiary. 
Under the circumstances it would seem 
air to assume that the first serious court 
contest would result in a reversal of 
this ruling.” 


Ruling of the Department 


The ruling from the internal revenue 
department is as follows: 
ommissions on insurance renewal 
Premiums received after decedent’s 
death—1921 Act. The value of the 
right to receive renewal commissions on 
msuranee premiums has been held to 
jcresent part of a decedent’s estate for 
: eral estate tax purposes, and the ques- 
‘on is raised by the executors of the 





estate whether the renewal commissions 
received after the decedent’s death rep- 
resent income accruing to the estate. 

“It is contended that inasmuch as the 
value of the right to receive the renewal 
commissions was considered a part of 
the estate of the decedent for the pur- 
poses of the estate tax, the renewal com- 
missions actually received by the estate 
were not income, the theory being that 
the renewal premiums having thereto- 
fore been assessed as capital could not 
be subjected to tax as income. 


Contention of the Government 


“This contention involves the assump- 
tion that the renewal commissions actu- 
ally received by the estate were the same 
thing as the rights of the decedent un- 
der the contracts with the insurance 
companies which were considered a part 
of the gross estate. In so far as any re- 
newal commissions which had actually 
accrued to the decedent pursuant to the 
terms of the contracts prior to his death 
are concerned, the assumption would be 
correct and it would be improper to in- 
clude the sum in the gross estate and 
also tax it as income to the estate merely 
because actually received after death. 
However, it is not believed that the sit- 
uation is here presented. The state- 
ments indicate that what was capital- 
ized for estate tax purposes was the 
right under the contracts to receive the 
renewal commissions on premiums 
which might be subsequently paid. 


Value of the Rights 


Contracts of the kind here in question 
usually provide that the agent who pro- 
cures a policy of insurance shall be en- 
titled to a commission on the first pre- 
mium paid and shall also be entitled to 
a commission upon the subsequent pre- 
miums in the event of payment. The 
agent has no right against the insurance 
company in this respect unless the pre- 
miums are actually subsequently paid by 
the policyholder to the insurance com- 
pany. 

Tax Is Upheld 


“In such circumstances it can not cor- 
rectly be held that the thing which was 
included in the gross estate was the re- 
newal commission; but, on the other 
hand, it was the value of the rights un- 
der the contract. These are two differ- 
ent things. Considered in some aspects, 
the renewal commissions actually paid 
may be regarded as fruits of the rights. 
The fact, therefore, that the rights un- 
der such contracts had been subject to 
estate tax does not prevent the taxation 
of the fruits of such rights as income in 
so far as they represent income. (I. 
1563; C. D. June, 1923, p. 49.)” 


Wisconsin National to Build 

A new home office building to cost 
between $125,000 and $150,000 will be 
erected at Oshkosh, Wis., shortly, ac- 
cording to officials of the Wisconsin 
National Life, which has just purchased 
a site for that purpose. The building 
will be for exclusive use of the insurance 
company and will contain no rental of- 
fices. The new property has a frontage of 
100 feet and a depth of 284 feet, and is 
located in one of the most beautiful dis- 
tricts of the city. 


Life Insurance Was Solution 


The Provident Trust Company of 
Philadelphia is about to issue a little 
volume entitled: “Ten Unusual Stories, 
Taken from Life.” This booklet con- 
tains the actual experiences of ten busi- 
ness men who consulted with the officers 
of the Provident Trust Company as to 
the solution of problems which con- 
fronted them. When the problem had 
been carefully studied, in each case it 
was found that life insurance afforded 
the solution. 














SUPREMACY 


Business Statement, Dec. 31, 1924 


$1,628,174,348.20 


More than any other Insurance Company in the World 
Liabilities 
Reserve for Policy 
Obligations . .$1,451,693,897.00 
Dividends to 
Policyholders 
payable 1925. . 
All Other 


32,694,131.49 
52,698,249.00 


91,088,070.71 
$1,628,174,348.20 
Increase in Assets during 1924 $196,774,929.93 
More than any other Insurance Company in the World 


Income in 1924 $457,173,167.10 


More than any other Insurance Company in the World 


Gain in Income, 1924 $60,861,502.85 


More than any other Insurance Company in the World 
Paid-for Insurance Issued, Increased 
and Revived in 1924 $2,515,728,846.00 


More than ever placed in one year by any 
Company in the World 


Gain in Insurance in Force in 1924. . 
More than any other Company in the World 

Number of Policies in Force 
December 31, 1924 


More than any other Company in the World 


Number of Policy Claims paid in 





$1,284,230,701.00 
32,447,644 


427,057 


Averaging one claim paid every 21 seconds of 
each business day of 8 hours. Payments to 
Policyholders averaged $1,049.38 a minute 

of each business day of 8 hours 
Total Bonuses and Dividends paid or 
credited to policyholders 1892- 
1924—plus dividends declared for 

$213,604,274.13 


Insurance Outstanding 


ORDINARY Insurance for the 
larger amounts, premiums pay- 
able annually, semi-annually, 
quarterly or monthly 
More than any other Company in the World 

INDUSTRIAL (Premiums payable 

$4,352,250,399.00 
$862,347,295.00 


$5,307,887,075.00 


More than any other Company m the World 


TOTAL INSURANCE OUT- 
STANDING 


More than any other Company in the World 


METROPOLITAN LIFE 
INSURANCE COMPANY 


A MUTUAL COMPANY—INCORPORATED BY THE 
STATE OF NEW YORK 


$10,522,484,769.00 












































THE NATIONAL UNDERWRITER 


May 9, 








——-—— 








THE NATIONAL UNDERWRITER: 


LIFE INSURANCE EDITION 








Published ever ry oe Seidey 


Ts ty wag York, 
Ww 


eat OFFICE, 420 E. Fourth 
SMITH, Statistician, ABNER THO 


wy ie. NATIONAL UNDERWRITER COMPANY, Chicago, 
Re ARD J. WOHL IOHN_ F. 


memey 1 WRIGHT and NORA VINCENT PAUL, Vice-Pres- 
idonens WILLIAM A.SCANLON, i Manager; FRANK 
C. ROEDING and O. E. SCHWARTZ, Associate Managers. 
C. M. CARTWRIGHT, Managing Editor 
pele ag J. BURRIDG 
wr K A. POST, Associate Editor 
R. BUDLONG., Associate Editor 
CH ESTER C NASH, Jr., Associate Editor 


PUBLICATION OFFICE, Insurance Exchange, CHICAGO. Telephone Wabash 2704 
FIC ele a) Main 5192, RALPH E. RICHMAN. 


NEW YORK OFFICE, Maiden Lane, oo York; Telephone John 1032 
GEORGE A. WATSON, e Editor 
NORTHWESTERN OFFICE: 307 i National Bank Bidg. DesMoines, la.,Tel. Market 3957 
Jj. M. DEMPSEY, Manager 


GEMUTH, President: 


W. BLAND, GEORGE 


E, Associate Editor 


+ Manager 


P, JR., Di Life I Service Dept. 





Associa 














Inc combination with National 





Subscription Price, $3.00 soem: in Canada, $4.00 a year. 
| Underwiter (Fire and Casualty) $5.50 a year; Canada $7. 50 


Single Copies 1 5 Seems 











Getting Down to Business 


Lire insurance people will approve with 
sincere appreciation the thought presented 
by President Coo.rnce to the effect that it 
is time that people were forgetting the 
government and’ getting down to business. 
It is a fact that we are too much in- 
fluenced by what we read and hear. The 
business barometer responds to purely 
sentimental or fancied influences. Presi- 
dent Coo.incE in his interview stated that 
the country has been worrying too much 
about what might happen at Washington. 
He then asserted that business men every- 
where need a vacation from governmental 
interference. 

President Cootmce, while perhaps not 
speaking with such frequency as some of 
his predecessors, has*the faculty of 
enunciating some fundamental truths and 
presenting conditions in a convincing way. 
He expressed the view that the country 


right now is sound and stated that business 
men can safely go ahead and give their 
time and attention to the conduct of their 
private business without fear of interfer- 
ence at Washington. This expression from 
the White House is reassuring and will do 
much to stimulate business. 

Perhaps when President CooLmcEe was 
reelected we expected some magic touch 
would force business ahead by leaps and 
bounds. The.stock market indicated the 
touch of a magic hand. However, sound 
business does not develop in that way.’ It 
is undesirable ‘to have a hothouse growth. 
Business does not court an artificial stimu- 
lant. Perhaps there was too great a 're- 
bound after the November election. Men 
expected too much. The country is funda- 
mentally sound. If business can proceed 
without -governmental interference 'all 
other factors are encouraging. 


A Great Life Insurance Agency 


Wuat agency in the history of life 
ligsurance has produced in new business 
$7,500, 000 within a period of ten days? 
| This is the astonishing record made 

the E. A. Woops Company, general 

ents of the Eguiraste Lire of New 
York at Pittsburgh during ‘the recent 
§10 days’ campaign for new business in 
* honor of President Day. ’ 

' S. Hy Smyers of Sykesville, Pa., led 

the agency for the campaign with the 

record of 55 completed applications for 
j $75, 000. Mr. Smyers has been asso- 
iiated with the agency for over five 
j'years, and lives in a town with a popu- 

lation of less than 2,000, 

When a great general agency like that 
of the Woops Company gets into action 
in this way its work is a study in agency 
organization effort. Last year the 
agency produced over $6,000,000 and in 
1923 $5,857,000 during the same 10 days’ 
campaign. In 1922 its production for the 
campaign was $4,000,000, in 1921 $3,- 
860,000 and in 1920 a little over $3,000,- 
000. 

The Woods agency has perhaps con- 
tributed more in its five years of agency 
organization and business building than 
any other agency to the business of life 
insurance. When it.is considered that 
this agency is located outside the two 








great cities of Chicago and New York, 
where most of the very large agencies 
are located, and that the territory cov- 
ered outside of Pittsburgh is small, the 


‘intensive cultivation of the field and the 


methods employed are worth studying 
by every life insurance executive and 
manager. There were ten men who 


‘wrote more than 22 applications in ten 


days and 10 men who wrote an amount 
from $416,500 down to $86,250. 

The Woops AcEncy started the Judge 
Day’ testimonial campaign in 1912, fol- 
lowing the method of procedure by 
which it was conducted and which was 
adopted by other general agents and 
finally by the company itself. Exclusive 
of the office force, the agency has 421 
agents’ contracts in force. Of these ten 
were absent or on sick leave, making 
411 agents really on duty. Three hun- 
dred and seventy-five, or 92 percent, of 
these, wrote business during the ten 
days. The office force, consisting of 55 
members, alone wrote 134 applications 
of $138,984 in addition to taking care 
of the unusual amount of work imposed 
upon it by the campaign. 

The 10 days’ record will probably 
stand a long time as the greatest 
achievement during a short campaign 
by any life insurance agency. 


Effect of Fear on the Prospect 


Ir 1s an interesting observation in psy- 
chology to note the effect of fear on the 
human mind. An insurance salesman in 
presenting a project may sense the fact 
that the prospect is not warming up to the 
subject. The salesman begins to fear that 


he is not pursuing the right course. He 
surmises that he is not making an im- 
pression. Fear begins to take possession 
of his mind. It is catching. The prospect 
get it and all is off, while more self-con- 
fidence would have saved the day. 








PERSONAL GLIMPSES OF LIFE UNDERWRITERS 











Thomas W. Blackburn, secretary of 


the American Life Convention, feels 
that he is placed in a wrong position by 
a headline in the last issue, that was 
written in connection with the survey 
his office made regarding non-medical 
insurance risks. The headline stated 
Mr. Blackburn gave the view that the 
non-medical course is a doubtful experi- 
ment. Mr. Blackburn did not express 
any opinion in the circular letter that 
he wrote to members of the convention. 
He undertook simply to acquaint the 
companies with the result of the survey 
made. He recited the objections to the 
plan and the arguments for it given by 
company officials. 


M. R. McGruder has been appointed 
news editor of the “Southern Under- 
writer” of Atlanta. He has had consid- 
erable newspaper, advertising and pub- 
licity experience. Mr. McGruder is a 
native of Louisville. He served news- 
papers in St. Louis, Memphis, Birming- 
ham, and Atlanta, being in the latter 
city on the editorial department of the 
“Atlanta Georgian.” In 1922 he joined 
the advertising staff. of International 
Proprietaries, and went to Buenos Aires, 
Argentina, to have charge of -this .con- 
cern’s advertising campaign in three 
countries of South America. 


Walter C. Temple, state agent for the 
Ohio National Life, at Dallas, Tex., has 
just been notified that he. topned the list 
in the amount of business produced by 
representatives of the company :in-1924. 
Mr. Temple has held this distinction for 
three successive years. Mr. Temple en- 
tered the Ohio National in Texas and 
since that time has been one of the 
company’s leading producers. 


M. A. Carroll of Oshkosh, Wis., asso- 
ciate general agent for the Northwestern 
Mutual Life in central Wisconsin, has 
been. elected. secretary-treasurer of the 
Northeastern Wisconsin Golf Associa- 
tion. Mr...Carroll.is one of the finest 
golfers in Wisconsin, and has just re- 
turned from Florida, where he made big 
killings in the winter golf at famous 
southern resorts. The annual tourna- 
ment of the golfing association will be 
held at the Lakeside Country Club at 
Manitowoc, Wis.,. July 16-18. 

A. C. (Tex) Bayless, life insurance 
man at Houston, Tex., is receiving some 
good publicity through an “ad” writing 
contest being conducted in the Houston 
“Chronicle.” There are $11,000 in prizes 
offered to those writing the best ads. 
There were 37 Houston firms pooled the 
prize money, which is distributed each 
week in a prize of $50 and 186 smaller 
prizes, with a $500 prize as grand prize 
when the competition ends. The first 
week a contestant won a prize writing 
an “ad” for Mr. Bayless, which was 
printed in the paper. 


Return to his office within two weeks 
is the prospect facing E. A. Hanks, as- 
sistant secretary of the Wisconsin Na- 
tional Life, who recently underwent a 
serious illness. Mr. Hanks, whose life 
was at one time despaired of, is now on 
the road to recovery, and physicians are 
predicting that if his convalescence con- 
tinues at its present rate of speed, he 
will be back at work within a few 
weeks. 


F. G. Wellbeloved, agency supervisor 
in Chicago in the Mutual Life office in 
that city, was elected park commissioner 
of Winnetka, IIl., a north shore suburb 
of Chicago, with a population of about 
10,000. The election was an exciting 
contest. Mr. Wellbeloved says that in 
a recent survey made by Northwestern 
University, Winnetka was chosen as the 
most ideal community in the United 
States in which to live. 


Arthur W. Harper, auditor of the 
Ohio State Life, as well as being a suc- 
cessful life insurance man, is a hiker, 





photographer and writer as well, Mi 
Harper has tramped over a large sec, 
of Ohio, taking photographs and writs 
up the scenes which he visits. His pl 
tures and news stories are appear 
regularly now in the Columbus, ( 
“Dispatch” and “Highway Topics.” 4 
official publication of the Ohio Cu. 
Roads Federation at Columbus, 


Dr. F. L. B. a of Chicago, mu 
ical director of the Federal Life, gotin, 
the papers this week. He is a memiy 
of the Quadrangle Club on the edge g 
the University of Chicago campus, Li 
Saturday afternoon Dr. Jenney partic. 
pated in a bridge game at the club ay 
in one hand held 13 hearts. He mx 
good on his bid which was seven, Thy 

was the second time in six months thy 
a club member held a perfect hand, 

President William A. Law of 
Penn Mutual Life who is in Europe @ 
a combined business and pleasure try 
expects to return about June 1. 

Announcement of the engagement 
Miss Jeanne Offner, daughter of \; 
and Mrs. I. H. Offner of Milwauke 
to Donal J. Wellenkamp of Chicago, i 
announced. Miss Offner’s father is ge. 
eral agent in Wisconsin and upper Mich. 
igan for the Massachusetts Mutual Lif 
She is a junior at the Medill School ¢ 
Journalism of Northwestern University 
Mr. Wellenkamp is editor of the “Dail 
Northwestern,” student newspaper. 


Rutherford D. Moore, second son o 
Vice-President C. I. D. Moore of th 
Pacific Mutual Life, was married t 
Miss Sophia Rita Campbell, daughte 
of Mrs. William Alexander Campbell o 
Los Angeles. The bride for a number 
of years has been a member of the staf 
of the home office agency. Mr. Moor 
is a member of the partnership of Baker 
& Moore, also in the home office agency 
in Los Angeles. 


Christian Iden, formerly a prominent 
insurance man in Germany, has joined 
the forcés of Cravens, Dargan & (Co 
at Houston, Tex. Mr. Iden was once 
manager of the Magdeburger Life a 
Bremen. But the flight of the mark put 
the company out of business. Many 
of the insurance companies are merging 
in Germany now, he says, and becom- 
ing big companies. He said that Eng- 
land has quite a few companies located 
in Germany. He said they present quit 
a problem to the German companies. 


F. L.. Klamborowski has resigned 3 
assistant secretary of the Eagle, Sta 
& British Dominions to go with th 
Provident Mutual Life of England. Mr 
Klamborowski is a son of the late Rev 
Leonard Klamborowski. 

Roy Heartman, agency manager [0 
the Equitable Life of New York at Des 
Moines, Ia., was elected president ol 
the Adv ertising Club of Des Moines last 
week. 


The Policyholders’ Service Bureau 
the Metropolitan Life has gotten out # 
leaflet entitled “Analysis of Branch 
Managers’ Contracts.” R. W. Sparks 
deputy manager of the bureau, states 
that this pamphlet will be of value to 
those companies that are thinking 
revising their contracts with branch 
agency managers or have under cot 
sideration the making of such agree 
ments. It is based on the existing com 
tracts of numerous representative 
companies. 


William R. Spinney, newly elected 
superintendent of agents of the Union 
Mutual Life, has’ given up his home in 
Boston and for some time at least wil 
have no permanent place where his lares 
and penates are established. Mrs. Spit- 
ney is traveling with him over the tet 
ritory. Mr. Spinney is following a Pr 
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of. intensive work with an agency, 
continuing over a considerable period. 
He feels that more can be accomplished 
by his remaining at agency headquarters 
and assisting the general agent and his 
men than by flitting over the country 
and staying but a day or two at each 
place. He plans, for instance, to spend 
as much as a month with one agency. 
He will be there until he feels that his 
work is gaining results. Mr. Spinney is 
a very practical field worker. When he 
is on the job at an agency headquarters 
he is just as much interested in develop- 
ing business and assisting men as a gen- 
eral agent himself. Mr. Spinney is en- 
thusiastic over the work of the Union 
Mutval, feeling that this old company 
is taking a new lease on life and will | 
be heard from. | 





| 


Frederick H. Ecker, first vice-presi- 
dent of the Metropolitan Life, and presi- 
dent of the Chamber of Commerce of | 
the State of New York, has been re- | 
nominated for the latter office for the | 
coming year. The election will be held | 
May 6 which is the 157th annual meeting | 
of the chamber. 





Haley Fiske, president of the Metro- 
politan Life, who is chairman of the | 
business men’s division of the committee | 
for the completion of the great Cathedral | 
of St. John the Divine in New York 
city agency of H. C. Pegram alone dur- 
ginning of the West Front” of the 
cathedral at a special service to mark 
the breaking of the ground for this part, | 
Wednesday afternoon. Bishop William 
T. Manning will accept it. The business 
men’s division has already raised about 
$860,000 of the $2,500,000 to build the 
west front. 





Andrew Sailer 
Andrew Sailer, who was formerly with 
the Midland Life of Kansas City, has 
been appointed general agent of the Se- 
curity Life of Chicago, working out of 
Minneapolis. 





| riots. 














LIFE AGENCY CHANGES 














OPENS NEW GENERAL AGENCY 





Penn Mutual Life Appoints Victor S. 
Hebbert, Prominent in English Army 
Circles, at Spartanburg 





The Penn Mutual Life has established 
a new general agency at Spartanburg, 
S. C., with Victor S. Hebbert in charge. 
He is an Englishman by birth, having 
been educated at Harrow and Cam- 
bridge. He served with the English 
troops during the war and retired with 
the rank of major. He was a member 
of the British military mission to this 
country in 1917 and remained here for 
eight months. He was on the advisory 
staff for the direction of officers train- 
ing school. In 1918 he took a battalion 
to Egypt and helped in the organiza- 
tion of the defense during the original 
Later he was assigned to the 
Isle of Cypress and assisted in the evac- 
uation of Syria and Palestine during the 
occupation of the French. He became 
sales manager of Libertw Shoe at Lei- 
cester, England, resigning in 1923 to 
come to the United States. 





Floyd Robertson 


The Maryland Life announces the ap- 
pointment of Floyd Robertson as gen- 
eral agent at Atlanta, with headquar- 


| ters at 1204 Atlanta Trust building. 


Mr. Robertson has been assistant edi- 
tor of the “Southern Underwriter” of 
Atlanta for the last four years, and is 


a thoroughly experienced life insurance | 


man. He has acted as supervisor for 
the Southeastern Life of Greenville, and 
was connected with the Hardy gencral 
agency of the United Life & Accident 
at Atlanta. 


STATE MANAGERS APPOINTED 





American National of Galveston Named 
Men to Take Charge of Minne- 
sota and Iowa 





Frank C. Priest, St. Paul, Minn., has 
been appointed manager for that state, 
by the American National of Galveston. 
Mr. Priest has been connected for the 
past three years with the Travelers and 
is one of the best known insurance men 
in the twin cities. He is a past potentate 
of the Mystic Shrine and active in vari- 
ous civic interests. 


Cedar Rapids Appointment 


Thos. L. Barnes of Cedar Rapids, 
Iowa, has been appointed manager by 
the American National and will make 
his headquarters at 710 Security Sav- 
ings Bank Building, Cedar Rapids. For 
the past three years Mr. Barnes has 
been an agency director for the National 
American of Burlington, and has been 





most successful as an organizer and 
producer. 
EQUITABLE’S APPOINTMENTS 





Several Field Changes in Both Eastern 
and Western Territory Made by 
Iowa Company 








A. K. Dougall has been appointed 
general agent tor the Equitable Life of 
Iowa in Newark,-N. J.,-to succeed Paul 
R. Wendt, who was recently appointed 
general agent in New York City. Mr. 
Dougall has been with the Equitable 
Life for the past four years, that being 
his only insurance .experience. .He_ has 
made a splendid record, however, and 
| last year his production exceeded .$250,- 





000. The Newark office covers nine 
counties in northern New Jersey. 

C. B; Ogilvie has been appointed man- 
ager of a new agency which the Equit- 
able of Iowa has opened at Trenton, N. 
J. Mr. Ogilvie has been with the Equit- 
able Life for two years as agent in the 
Trenton field, associated with the New- 
ark agency. He will have charge of 
nine counties in the neighborhood of 
Trenton. 

Thomas Hughes, who has been dis- 
trict agent for the Equitable Life at 
Erie, Pa., for the past year and a half, 
has been appointed agency manager in 
that city. Mr. Hughes started with the 
company at Decatur, Ill, in 1922 and 
moved to Erie a year later. His per- 
sonal’ production last year exceeded 
$250,000. 

N. C. Day has been appointed gen- 
eral agent at Johnstown, Pa. Mr. Day 
was formerly associate general agent at 
Kokomo, Ind. 

C. A. Hemsworth has been appointed 
general agent at Lincoln, Neb. Mr. 
Hemsworth has been an agent at Wat- 
erloo, Ia. for the Equitable Life -ior 
over five years. H, H. Loughridge and 
J. T. Wilcox, general agents at Lin- 
coln had asked to be relieved of some 
of the organization duties in order that 
they might devote their entire time to 
personal production and they will be- 
come district agents in the Lincoln ter- 
ritory. 





G. A. Swanstrom 


G. A. Swanstrom has been appointed 
manager. for the Cedar Rapids Life in 
northwestern Iowa, with headquarters 
at Ft. Dodge. Mr. Swanstrom has been 
with the Cedar Rapids Life for 16 years. 
He will do intensive development work 





in several counties in northwestern 
lowa. 
G. C. Woods 
The -Fite & Woods agency of the 
Bankers Life of Iowa at ‘Nashville, 


Tenn., is dissolved with the withdrawal 
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Cathedral Builders 


Each is a cathedral builder—whether he be architect, master 
mason, or apprentice helper. And each is therefore entitled to 
respect. 

In the institution of life insurance every man and woman, in 
Field or in Home Office, is a builder in the great temple of life. 
Each is therefore entitled to respect. 

And in this organization the man or woman whose produc- 
tion is small is held in the same fraternity as the man or woman 
whose figures are in the million, provided only that conscience, 
loyalty, and industry animate the work. 

We have room for men and women of high ideals, who 
believe that life insurance is one of the supreme forms of social 


The Penn Mutual 


Life, Insurance Company 
Philadelphia, Pa. 


Organized 1847 
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premiums a 
CONDITION ON DECEMBER St, 1924 
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American National Insurance Company 


W. L. MOODY, JR. SHEARN MOODY, 
President’ Vice-Presiaent 


FINANCIAL STATEMENT DECEMBER 31, 1924 


ASSETS LIABILITIES 
Net Reserve—American expe- 

rience table 3 and 344%. .$16,388,279.45 
Reserves for Death Losses in 

Process of Adjustment or 

Adjusted and Unpaid..... 
Reserve for Taxes and Depre- 

GBR cccccccccsece 
Miscellaneous Liabiliti 
Capital Stock. ..$1,000,000.00 
Assigned Fund & 

Surplus ...... 2,106,5617.56 


Surplus Security to Policy- 
Holders 


w. J. SHAW, 
Secretary 


191,769.07 


miums (net)......--+.. eee é 453,620.28 
Unearned Fire Ins. Premiums 1,418.07 


pecenceseaed $20,053,899.07 3,106,517.56 


Total Liabilities $20,053,899.07 


GAINS MADE DURING 1924 
Increase in Insurance in Force......... Coecees . + -$37,030,018.00 
Increase in Admitted Assets ...... ssececsccesnees 2,983,310.58 
Increase in Surplus Security to Policyholders...... 237,346.11 


.j TOTAL PAID POLICYHOLD- 
INSURANCE IN FORCE “'ERS SINCE ORGANI- ADMITTED ASSETS 
DECEMBER 81, 1084 ZATION $20,058,899.07 

352,067 ,423.00 $16,854,307.56 

Ordinary Life, Industrial Life & Accident Insurance to Meet the Requirements off Every 

Insurable Person. 
HOME OFFICE BUILDING 
Operates in Twenty-Two States, the Republic of Cuba and Territory of Hawaii 
Gross Income Averages, .$754,650.00 per Month 
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Do you make use of the medium thru which you 
can reach thousands of interested insurance men? 
National Underwriter want ads are result getters. One 
inch, one column wide, one time, Five Dollars. 1362 
Insurance Exchange, Chicago. 








of R. H. Fite. The agency will be con- 
tinued under the direction of G. C. 
Woods. Mr. Fite’s health has been un- 
dermined by inside work. He was or- 
dered by his physician to get out in the 
open and will continue his Bankers Life 
activities as a sub-agent under Mr. 
Woods. 


BAKER IS AGENCY ASSISTANT 


National Reserve Makes a Number of 
Important Appointments in 
Field 


George Godfrey Moore, president of 
the National Reserve Life of Topeka, 
announces the appointment of Homer E. 
Baker as assistant agency superin- 
tendent. Mr. Baker was with the Met- 
ropolitan Life for 9% years. He was 
district manager for the Metropolitan 
for 6% years and later district manager 
for the Lincoln Liberty Life for Kansas. 
At the time of his appointment as dis- 
trict manager for the Metropolitan, he 
was the youngest man serving in that 
capacity in the United States 
Canada. 

The following appointments were also 
recently announced by the National Re- 
serve: Paul O. Anderson, manager, at 
Cedar Rapids, Iowa; A. Erwin, 
manager, at Mason City, lowa; W. W. 
Walton, manager, at Council Bluffs, 
Iowa; C. M. Andrews, manager, at Des 
Moines, Iowa; Samuel R. Cannon, agent, 
at Moberly, Mo.; Chas. J. Dennis, man- 


ager, at Carrollton, Mo.; Orin Scroggin, | 


manager, at Warrensburg, Mo.; J. H. 
McKew, manager, at North Platte, 
Nebr. 


Paul K. Judson 


Paul K. Judson, who resigned from 


cisco, Cal., a year ago to join the San 
Francisco office of the John Hancock 


tual agency under the management of 
B. Duryea. Mr. Judson is one of 
the best informed men on income in- 
surance and has made a number of 
notable addresses on this subject. One 
of his speeches has been used in class- 
rooms by Dr. Edward K. Strong, Jr., 
in his psychology classes in Stanford 
university. Mr. Judson has voluntarily 
set up a goal of $500,000 as his quota 
for the balance of this year. 
all approaches on the income basis, find- 
ing that, even where the sale is not 
closed as income insurance, it is 


pect’s needs. 
. 


A. J. Faerber 


The National Life, U. S. A,, 
eral agent at Davenport, Ia., and its 
largest business producer, as its state 
agent and the Iowa headquarters will 
be transferred to Davenport. 


7,000 policyholders with $18,000,000 
business in force and a premium in- 
come of nearly $600,000. The Des 
Moines office will be retained to handle 
the western state business. Mr. Faer- 
ber is now and for several years has 
been president of the company’s $100,- 
000 Club. 


E. E. Byers 


Elmer E. Byers, with the Northwest- 


with the Springfield Life, has been 
named general agent of the latter com- 
pany in charge of the Knox, Warren, 
McDonough, Henderson and Hancock 
county, IIl.. offices. His headquarters 
will be in Galesburg. 


W. B. Hinckley 
W. B. Hinckley has been appointed 
manager of the life and accident depart- 
ment of the Bartholomay-Darling Com- 
pany, Chicago general agents. Mr. 
Hinckley was formerly special agent 
and agency organizer for the Equitable 
Life of New York in Chicago territory. 





and | 


the Penn Mutual agency at San Fran- | 


Mutual, has returned to the Penn Mu- | 


He makes | 
the | 


shortest cut to a discussion of the pros- | 


has | 
named A. J. Faerber, for 14 years gen- | 


Under | 
this arrangement, Mr. Faerber’s office | 
will supervise a producing agency of | 


ern Mutual Life prior to his association ‘| 


| He succeeds Allan P. Ramsay, who nJ 
signed to become Illinois manage, ; 
the Girard Life, with headquarters , 
the Republic building in Chicago, y 
| Hinckley’s offices are in the new grouy 
| floor space just occupied by Bag 
| olomey-Darling in the Insurance f; 
| change annex. 


J. S. and J. Edwin Johnson 


A new general agency has been « 
| tablished at Saginaw, Mich., by 4 
| Penn Mutual Life with J. S. Johns 
land his son, J. Edwin Johnson, ; 
charge. 


J. S. Johnson for many yey, 
was in the clothing and dry goods bys. 
ness and later was connected with th 
Bay City Bank of Bay City, Mich. |, 
1902 he became district manager jy 
the Northwestern Mutual Life. J, 
win Johnson is a graduate of Syracuy 
and also of the life insurance salesmy. 
ship course of Carnegie Institute. } 
| became associated with his father x 
district agent of the Northwestern My. 
tual Jan. 1, 1923. 


Fred B. Frerichs 


A new agency has been opened by th 
Illinois Life in northeastern Illinois ». 
der the management of Fred B. Fre. 
ichs. It will be known as the Whit 
Branch County Agency. Mr. Frerichs 
has been a part-time banker with th 
Illinois Life for 17 years. He now wil 
give his whole time to the company. 


M. C. Nelson 


M. C. Nelson, general agent for th 
| Equitable Life of Iowa at Decatur, Ill, 
| for the past nine years, has resigned to 
| become an executive in the St. Louis 
| branch of the Equitable Life of New 
| York. He had been supervisor of the 
New York company in the St. Louis 
office prior to his Decatur appointment 








Bankers Reserve Appointments 


J. D. Louden has been appointed man- 
| ager for the Bankers Reserve Life oi 
Omaha for northern Illinois. The Bank- 
ers Reserve also announces the appoint 
|} ment of B. C. Parkins as district man- 
| ager for northern Florida. 


M. L. Demars 


M. L. Demars, formerly connected 
with the Equitable Life of New York, 
and more recently with the John Hap- 
cock Mutual Life, has been appointed 
| general agent of the Security Life oi 
Chicago at St. Cloud, Minn. 


W. F. Monning 


The Atlantic Life of Richmond an- 
nounces the appointment of William F. 
Monning as general agent at Amarillo, 
Tex., May 1. Mr. Monning was pre- 
viously with the American National of 
Galveston at Amarillo in a similar capac- 
ity for 15 years. 


Earle Sibley 


Earle Sibley has resigned as general 
agent at Richmond, Va., for the George 
| Washington Life of Charleston, W. Va. 

and has joined the sales staff of the 
Pan-American which recently opened 4 
district office in that city. This office is 
under the Norfolk general agency, which 
covers Virginia, North Carolina and the 
District of Columbia. 


L. W. Adkins 


The Illinois Life has opened a new 
| office in northeastern Illinois agency 
under the management of L. W. Adkins. 
W. N. Stafford is manager in north- 
eastern Illinois. 


Life Agency Notes 


The Beard Insurance Agency of Chi- 
cago last week moved its offices, which 
were located in the Insurance Exchange 
and Webster buildings, into larger quar- 
ters at 506-526 Insurance BPxchange 
building. The agency writes all classes 
of fire and casualty insurance, including 
life. 

G. A. Swanson, for 16 years agent for 
the Cedar Rapids Life at Dayton, O., has 
been promoted to manager of the north- 
western tier of Iowa counties and W! 
make his headquarters at Fort Dodge. 
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| | lle STATES ACTIVITIES 














| 
TWO OFFICERS ARE ADVANCED 
Puritan Life Promotes Men Following 
the Election of Henry D. Sharpe 

to the Presidency 








Following the election of Henry D. 
Sharpe to the office of president of the 
Puritan Life of Providence, R. L, suc- 
ceeding Charles Perry, resigned, it left 
a vacancy in the first vice-president’s 
chair. Edward H. Rathbun, second 
vice-president, is promoted to first vice- 
president and Webster Knight is made 
second vice-president. Mr. Rathbun’s 
main business interests center in Woon- 
socket, R. I., where he is president of 
the Rathbun Knitting Company. He 
has been a director of the Puritan Life 
since it was organized and has served 
on the executive committee. Mr. 
Knight became a director of the Puri- 
tan Life in 1920 and is now a member 
of the executive committee. He is 
president of the Homeopathic hospital, 
president of the Peoples Savings Bank 
and president of the Phenix National 
Bank, all of Providence. 





Pass Michigan Group Bill 


The Michigan legislature just before | 


adjournment Saturday passed the bil 
sponsored by Commissioner Hands to 


give his department legal basis for per- | 


mitting the writing of group life insur- 
ance in the state. About $84,000,000 
of group insurance is already in force in 
the state and was somewhat jeopardized 


by the tardy action of the ~ eed 
e | 


in passing the department bill. t 
Hands allowed writing of group busi- 
ness under the New York law, after 
which the Michigan act is designed, but 
threatened to exclude the plan from the 
state unless the legislature passed the 
bill at its first opportunity giving the 
form a legal status in this common- 
wealth. 


section which did not follow the New 
York statute. The governor’s signa- 
ture is almost certain. 





Woods Speaks in Boston 


Edward A. Woods of Pittsburgh, who 
was in Boston last week delivering a 
series of lectures on insurance subjects 
before the Harvard School of Business 


This measure was amended at | 
the last minute, to eliminate the only | 





| tial. 
| John W. Clegg, president of the Na- 
| tional Association of Life Underwriters. 


BALTIMORE SALES CONGRESS 





Joint Session Will Be Held With Dis- 
trict of Columbia Association 
on May 22 





BALTIMORE, MD., May 6.—Plans 
have been completed by the local com- 
mittee for the holding of the South- 
eastern Sales Congress in Baltimore, at 
which the Baltimore Life Underwriters’ 
Association, with the cooperation of the 
District of Columbia Association, will 
be the hosts. Friday, May 22, the date 
set for the congress, has been desig- 
nated by Mayor Jackson of Baltimore 
as Life Insurance Day. 

While the program has not been filled 
out entirely, it can be stated that it will 
be of a most interesting character to 
underwriters of both ordinary and in- 
dustrial insurance. Definite assurances 
of their attendance are now coming 
from those who are invited to speak. 
One of the important features of the 
meeting will be a talk by Willard I. 
Hamilton, vice-president of the Pruden- 
Another speaker of note will be 


There will be an afternoon session of 
the congress running from 1 to 5 
o’clock, and there will be a dinner start- 
ing at 7 p. m. 

The committee in charge for Balti- 
more, which is cooperating with Presi- 
dent Earl D. Krewson of the District 
of Columbia group, consists of Marion 
B. Freeman, chairman; Bernard B. 
Gough, president of the Baltimore Life 
Underwriters; Leonard A. Spalding, E. 
J. Becker, Lewis Kuntz and B. Leo 
Talley. 


__ 


REICHERT AGENCY MEETING 





Hancel Cites Growth of Agency—Pre- 
pares Agents for Policyholders 
Month 





NEW YORK, May 6.—The Louis 
Reichert Agency of the Travelers in 
New York City held a meeting Tuesday 
in anticipation of the policyholders 
month in June when the company will 
write up to $10,000 on old policyholders 


| regardless of the time of the last ex- 


Administration, was given a luncheon by | 


Boston general agents and delivered his 
talk on business insurance before more 
than 1,000 insurance men and bankers in 
the auditorium of the John Hancock Life 
building. 

Mr. Woods laid special emphasis ‘on 
the idea of separating the insurance busi- 
ness from the banking business and 
declared that the agents should pay 
more attention to writing life in- 
surance and thereby creating the estate, 
than to program insurance and budget- 
ting, or the trust feature of disposing of 
life insurance proceeds, leaving this 
latter feature to the banks who were 
better equipped to do such work. 





Travelers New Addition 


The Travelers will make an addition 
to its group of home office buildings at 
Hartford this year. A new structure 
will be erected in the place of the two 
story red building which houses the 
supply department. It will complete 
the main office building on Main street. 
The addition will conform with the de- 
signs of the present structure which 
contains nine stories and will provide 
75,000 more square feet of space. The 
frst section of the building was erected 
m 1912-13 and the Prosnect street ad- 
“tion was erected in 1917. 


Central Life Enters Ohio 
._ The Central Life of Chicago is enter- 
ing Ohio. Vice-President W. Rolla Wil- 
‘on, in charge of the agency depart- 
ment, is now organizing the state. 








amination. 

Max Hancel, superintendent of agents, 
presented some surprising figures on 
the growth of the agency during the 
first year, after the agency was organ- 
ized, it paid for $3,000,000, and in the 
second year jumped to a paid for pro- 
duction of approximately $7,000,000. 


First Quarter’s Business %6,000,000 


For the first 16 weeks of this year the 
agency has submitted about $6,000,000 
and a large increase is anticipated in 
policyholders month. Mr. Hancel stated 
that the agency has a good chance to 
lead all the Travelers agencies this year. 

He gave the agency a most instructive 
talk on methods of increasing sales ask- 
ing that each agent call on his old 
policyholders twice a year to congratu- 
late them on their birthdays, and to 
show them just before the date of age 
change how they can save money by 
applying for increased insurance before 
the rate becomes higher. He showed 
that an increase of 90 cents a thousand, 
at change of age means $9 a year for 
$10,000 of insurance or $180 in 20 years, 
an item worth saving. Mr. Hancel has 
prepared letters which will be sent to 
all policyholders this month advising 
them that the agent will call sometime 
during June to explain a matter of in- 
terest in connection with his policy. The 
letter is brief and worded to arouse the 
interest of the policyholder. 


Vice-president T. LL. Hansen of the 
Guardian Life of New York will be in 
Chicago next week en route to the Pa- 
cific coast territory. 


Chicago National Life 
Insurance Co. 


202 South State Street, Chicago 


The romance of OPPORTUNITY in 
any city, perhaps, has seldom, if ever, dem- 
onstrated a more striking example of what 
can be done than is shown by the records 
of the CHICAGO NATIONAE LIFE IN- 
SURANCE COMPANY. Many men in 
the business and out of it have remarked, 
“It’s surprising!” 


Over 13,000,000 in force—paid for busi- 
ness—close of 24 months—actual opera- 
tions. 


Think of the advantage of a connection 
with a fast growing company like this. 


A. E. JOHNSON 
Agency Manager 
Phone Wabash 4583 














HOME LIFE INSURANCE COMPANY 
OF AMERICA 
Incorporeted 1899 
PROTECTION FOR THE ENTIRE FAMILY 

This Company issues all modern forms of policy contracts from age 3 months 
next birthday to 60 years. 
Industrial policies are in full immediate benefit from date of issue. 

i policies contain a valuable Disability clause and are guaranteed by State 


Ordinary 
Endorsement. (G00D CONTRACTS FOR LIVE AGENTS 
Executive Offices, No. 506 Walnut Street, Philadelphia, Pa. 
BASIL S. WALSH, Pres. JOSEPH L. DURKIN,Secy. JOHN J. GALLAGHER, Treas. 
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q If your present opportunities in the life in- 
surance business are limited to personal pro- 
duction, our agency contract will interest you. 
It offers better than general agency opportuni- 
ties, vested renewals and low cost insurance. 
q Exceptional opportunities are open in Min- 
nesota and Ohio and a few in Wisconsin. 


@ Check up our record. 
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contract to represent this company. 
Open territory in Ohio and 
Interesting General 


Only high-type men and women can obtain 


Minnesota. 
Agent’s contract, di- 
by real co- 








Cumron MaLonay 
President 


Jackson Matonzy 
Vice-President © 


A. Mos«.ezy Horxins, Manager of Agencies 





Home 


1t181'N. BROAD ST.. PHILADELPHIA, PA 











MORE THAN 50% 


of the business written by some of our 
larger agencies is a direct result of the 
Fidelity lead service. Our agents interview 
interested prospects—people who have writ- 


ten the Head Office for information? 
Fidelity is a low-net-cost company 
ating in 40 states. 
reserve basis. 
force. 


Walter LeMar Talbot, President 


A few agency openings for the right men 


r- 
Full level net premium 
. Over Quarter of a Billion in 
Faithfully serving insurers since 1878. 


FIDELITY MUTUAL LIFE 
INSURANCE COMPANY, PHILADELPHIA 














ACTUARIES 








ONALD F. CAMPBELL 
CONSULTING 
ACTUARY 


160 N. La Salle St. 
Telephone State 7298 


CHICAGO, ILL. 








A. GLOVER & CO. 


© Consulting Actuaries 
Life Insurance Accountants 


Statisticians 
28 South La Salle Street, Chicage 








H. NITCHIE 
° ACTUARY 
1523 Association Bldg. 19 S. La Salle St 
Telephone State 4992 . . CHICAGO 








ARRY C. MARVIN 
CONSULTING ACTUARY 


2105 North Meridian St. 
INDIANAPOLIS, INDIANA 








NK J, HAIGHT 
*” CONSULTING 
ACTUARY 
810-813 Hume-Mansur Bldg. 


INDIANAPOLIS 
Hubbell Bldg. DES MOINES, IOWA 








HNE, HIGDON Actuaries & Examiners 
OHNC. HIGDON } £8, Geter Building 





i 





J. McCOMB 
e COUNSELOR AT LAW 
CONSULTING ACTUARY 

Premiums, Reserves, Surrender Val- 
ues, etc., Calculated. Valuations 
and Examinations Made. Policies 
and all Life Insurance Forms Pre- 
ec Law of 


Clcord Bidg. OKLAHOMA CITY 

















IN THE MISSISSIPPI VALLEY 

















FLOWER DOING GOOD WORK 





Head of Des Moines Agency of the 
Equitable Life of New York 
“f°. Wins Honors 





the recent. efficiency;contest by the Roy 
Heartman Iowa state agency for the 
Equitable. Life of New York recently 
carried on for a 
period of 90 
days, W. R. 
Flower won the 
silver loving 
cup and first 
place with pre- 
miums amount- 
ing to $6,575 for 
the period. 

Mr. Flower 
also enjoyed the 
distinction of 
being the first 
man in the 
agency to qual- 
ify for the Half 
Million Club. 
The agency un- 
der Mr. Flower’s personal direction em- 
braces Des Moines and ten adjoining 
counties. Out of this territory Mr. 
Flower’s agency produced $2,568,000 of 
business in 1924, notwithstanding the 
fact that he devoted a large portion of 
this time to supervising work. It is his | 
ambition to have his agency write $3,- 
000,000 of business this year. The fig- | 
ures already represent an increase for the 
first quarter over the same period last 
year of approximately 20 percent. 

Mr. Flower has for sometime been a 
consistent personal producer, and is an 
ardent believer in program insurance | 
and abstracting his clients’ insurance. | 

Mr. Flower’s personal production for | 
April, was $206,000. _His agency pro- | 
duced $500,000 during April. 


| 

Finds Business Good 
DeForest Bowman, general agent for | 
the Bankers Life of lowa in Chicago, | 
reports that buSiness is not coming in | 
in larger volumes, but is on a much | 
sounder basis than has been experienced | 





w. 


R. FLOWER 





for somie tithe. The proportion of writ- 
ten business ‘that is paid for is larger 
than at any time in the experience of 
the Chicago agency. Mr. Bowman states 
that 95 percent of the issued business in 
his office is delivered. It is a result of | 
sound business conditions generally and | 
also an intensive drive on the part of | 
Mr. Bowman to effect a settlement from | 
all policies applied for. The Chicago | 
agency of the Bankers Life of Des | 
Moines is the leader of all agencies of | 
that company and among the leaders | 
‘of all agencies in Illinois. With the re- | 
cent. announcement that, the agency is | 
making a campaign for brokerage busi- | 
riess} a new departure for Bankers Life 
agencies, it is expected that the 1924 
record mark will be passed this year. 


Held on War-Time Claim 





’ Phe Prairie Lifé ‘of Omaha is held | 


liable:.by the- Nebraska . supreme court | 
for the payment of $5,000 to the mother | 
of..Floyd, Stephar, who died in a train- 
ing camp in Iowa while preparing for 
service abroad during the world war, 
although it had previously settled with | 
her after an arbitration by Insurance 
Commigsioner Savage of Iowa six years 


; ‘ | 
mgt gagserturned on whether the law | 
,-in which Stephan resided 
when he took out the policy, governed 

ear legthes the law of Iowa applied. 
he Iowa law does not exempt an in- 
surance company from liability upon a 
policy because of the military and naval 
clause. The court held that as the ap- 
plication was written, the premium paid 
andthe policy delivered in Iowa, it is 
an Iowa contract and must be construed 














according to the laws of that state. 


DES MOINES, IA., May 7.—During | 


| $192,265,679.26. 


| BLAISE LEAVES DEPARTMENT 





Becomes Assistant Manager Federal 
Surety—Brockett Succeeds 
’ Him 





Karl P. Blaise, chief examiner of the 
Iowa insurance ‘department, has re- 
signed. effective June 1, to go with the 
Federal Surety of Davenport as assistant 
general manager. He will be succeeded 
im the department by R. W. Brockett. 

Lynn J. Irwin, a life examiner, has 
resigned as of May 1, to go with the 
Royal Union Life of Des Moines. 

In announcing the resignation of Mr. 
Blaise, W. R. C. Kendrick, Iowa com- 
missioner, says: “Mr. Blaise is one of 
the ablest men ever connected with the 
Iowa department. He is not only an 
efficient insurance man, but one of 
sound judgment and executive ability. 
He is one of the best, if not the best, 
casualty examiners in the middle west.” 
He has been connected with the Iowa 
department since July 1, 1914. 

Mr. Brockett has been an examiner 
with the Iowa department for five years. 
Commissioner Kendrick has established 
a fixed policy of building up the depart- 
ment from the inside, training men in 
the department for the higher positions. 
Mr. Brockett is thus fully equipped to 
handle his new position. 








Dsitrict Managers Meet 


A meeting of the ten district managers 
of the E. L. Carson agency, representing 
the Equitable Life in Wisconsin, was 
held at Milwaukee Saturday. Each of 
the managers rendered a report on some 
special phase of insurance salesmanship 
which had been assigned to him as a 
topic. Other speakers included E. L. 
Carson, agency manager; B. J. Spurr, 
superintendent of agents; and I. C. 
Baldwin, agency instructor. On the 
previous Saturday Mr. Carson and Mr. 
Spurr addressed a meeting of agents of 
the northeastern district at Wausau. M. 
S. O’Brien, district manager at Wausau 
and Green Bay, also spoke. 


Had Agency Dinner 


W. D. Lipe, Chicago manager for the 
Peoria Life, gave his monthly dinner for 
the Chicago agency force at the City 
Club Monday evening. Entertainment 
and a brief series of “pep” talks fol- 
lowed the dinner, which has beéome a 
monthly affair for the Chicago office. 
Mr. Lipe is building a strong agency 
force for the Peoria Life in Chicago. 


Olson at Milwaukee 


Edwin A. Olson, Chicago, president 
of the Mutual Trust Life of that city, 
was the principal speaker at a meeting 
of Milwaukee agents of the companv. 
Mr. Olson declared that industry, sobri- 
ety and a willingness to work more than 
eight hours per day afe essential to 
success. 


North Dakota Life Business 


Life insurance policies in force in 
North Dakota Dec. 31, 1924, totaled 96,- 
769, a gain of 5,859 over the preceding 
year, according to the annual report on 
North Dakota life insurance business for 
1924. 

The total amount of the policies on 
Dec. 31, 1924, was $203,517,758.24, and 
the total amount Dec. 31, 1923, was 


Honor William Schwartz 


The Indiana agency force of the John 
Hancock Mutual Life, under the direc- 
tion of State Agent E. E. Flickinger, is 
making a big spring drive in honor of 
William (“Billy”) Schwartz of Hunting- 
ton, Ind., who this year celebrates his 
32nd anniversary of joining the com- 
pany. Mr. Schwartz joined the John 
Hancock Mutual in 1893 and’ this year 
received his John Hancock thirty-second 


== 
pany intends to honor him by payj 
tor $750,000 during May, making ; 
record month for the agency. 


Farmers National Agency Meeting 


The Farmers’ National Life held 
salesmanship course at Quincy, Ill, by 
week at a meeting of its Illinois, Joy, 
Missouri and Oklahoma agents, Bet 
E. Chatten, manager of the west 
Illinois branch, was chairman and 4 
O. Hughes, agency manager, and Wj 
T. Poorman, actuary, from the Chicagy 
general office, led the work. There wep 
150 agents present. Mayor Smiley gay 
an address of welcome at the Opening 
meeting. 

Lincoln Liberty’s Drive 

General Managers. Crooks and Gog 
stein of the Lincaln Liberty Life, Li, 
coln, Neb., have organized the ageng 
force back of a drive. for $1,000,000 ¢ 
new business in May. Of this amouy 
$200,000 has been allotted to the Lincok 
agency. The work of the solicitors ha 
been preceded by a vigorous advertising 
campaign that is expected to result 
getting a nice list of interested prospect 








Heartman Sets New Mark 


Roy Heartman, agency manager {or 
the Equitable Life of New York in Des 
Moines, Ia., reports that April is the 
largest month in the history of his 
agency. The Heartman agency ha 
written and examined $5,455,734 so fa 
this year, of whith $2,094,841 was writ- 
ten and examined during April. 


Rockford Life Buys Building 


The Rockford Life has purchased the 
Manufacturers’ National Bank building 
at Rockford, Ill, and will occupy the 
entire three-story block early next year 
when the bank moves into the new 
home being constructed for it. 

The bank building is considered one 
of the most desirable locations in the 
city and its occupancy by the insurance 
company has been made necessary by 
the growth of the company’s business. 
The company now occupies the seventh 
floor of the Trust building. The bank 
block is 44 feet wide and has a depth 
of 170 feet. 


Faithful Service Dinner 


_A unique function was given at Cir- 
cinnati the other evening, entitled “The 
Faithful Service Dinner.” It was at 
tended by 487 men and 29 women who 
represent 74 Cincinnati concerns, which 
they have served for 25 years or mort. 
It was the first dinner of its kind held 
in Cincinnati. A. F. Sommer, superit- 
tendent of the Metropolitan Life, pre- 
sented Casper Gels, who went to work 
66 years ago for the Wessel Manv- 
facturing Company and who is the oldest 
employe in point of service, with a silver 
loving cup. 

James V. Barry, fourth vice-president 
of the Metropolitan Life, was one 0 
the speakers. Among the other speak- 
ers was Lewis Stebtz of the Western & 
Southern Life. Among the insurance 
offices that had employes at the dinner 
who had been connected with them tor 
25 years or more, were Walter P. Dolle 
& Co., L. D. Drewry & Co., Metropoli- 
tan Life, Neare, Gibbs & Co., Wester 
& Southern Life. 


The Mid-Continent Life of Oklahoma 
case, weete $1,500,000 of new business ™ 
April 











Secretarial Position 


A fast growing Life Company has pos 
tion open for man who can handle duties 
of an Assistant Secretary. Must have 
executive ability, be good correspondent, 
Experience in Actuarial, Accounting 4 
Policy Departments desirable. Prefer ™™® 
near age 32 who desires to grow UP wit 
the organization. A splendid opportunity 
for man who can fit the place. 

Give full details your experience first 
letter, stating compensation desired. 


Address N-98 


Care ‘The National Underwriter. 











degree. The Indiana agency of the com- 
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HATANOOGA SALES PROGRAM 





Holcombe, Huttinger, Darby and Cald- 
well Are Out of Town 
Speakers 


CHATTANOOGA, TENN., May 4. 
The annual sales congress of the Ten- 
essee Association of Life Underwriters, 
»§ which Frank M. See, of Nashville, is 
president, will be held here on May 15- 
6 at Hotel Patten. Elaborate plans 
have been made for an interesting and 
onstructive program and the largest 
sathering of members that the organiza- 
son has ever had together is expected. 








Insurance Sales Research Bureau; E. 
Paul Huttinger, of the legal department 
of the Penn Mutual; R. U. Darby, gen- 
eral agent of the Massachusetts Mutual, 
at Baltimore, and Hon. A. S. Caldwell, 
of Nashville, insurance commissioner. 
The program for the two day meeting 
follows: 

May 14—Evening 

8 o’clock—“General Agents’ Session.” 
Informal discussion of general agency 
problems by John Marshall Holcombe, 
manager of the Life Insurance Sales Re- 
search Bureau. 


May 15—Morning 


the Tennessee Association of Life Under- 
writers. 
9:35 a. m.—Invocation, Rev. Dr. Thomas 


§& McCallie of Chattanooga. 

$:40 a .m.—Singing, led by George 
Murray. 

9:45 a, m.—Address of Welcome, Mayor 


10:00 a. m.—*“The 
the Life Insurance Agent,” 
John Marshall Holcombe, manager of the 
Life Insurance Sales Research Bureau. 

11:00 a. m—*“The Administration of 
Life Insurance Funds,” from the Life In- 
surance Company Standpoint, Carl W. 
lowry, New York Life Insurance Com- 
pany, Knoxville; Reau E. Folk, Equita- 
ble Life Assurance Society, Nashville. 
From the Trust Company Standpoint, 
Edward J. McCormack, Minnesota Mu- 
tual Life Insurance Company, Memphis: 
Edward Emmerson Brown, Penn Mutual 
Life Insurance Company, Chattanooga. 

12:00 noon—Luncheon at the Chatta- 
nooga Golf and Country Club. Program 
in charge of Edward Emmerson Brown, 
A. 8S. Caldwell, insurance commissioner 
of Tennessee, speaker. 

2:00 p. m.—“Taxation as an Asset in 


Address by 


Solicitation,” Address by E. Paul Hut- | 


tinger, legal department of the Penn Mu- 
tual Life Insurance Company. 

3:00 p. m.—“Life Insurance, The Ideal 
Profession,” Address by R. U. Darby of 
Baltimore. general agent of the Massa- 
asa Mutual Life Insurance Com- 

4:00 Pp. m.—Business Session. 
nae Pp. m.—Automobile ride to Walden’s 
‘tge — Signal pountain. 

rogram and entertainment fea- 

tures of the Sales Congress have been 
srranged by the Chattanooga Association 
which W. C. Stacy, manager of the 
— ems agency of the Provident Life 
th ccident is president. Members of 

@ local committee are: Program, Tom 
pantress, general agent of Phoenix Mu- 
entertainment. Paul Shepherd, gen- 

ai agent of the Home Life: Inance, J. 
Vol ishop, manager home office agency 
ward Bente Ze and luncheon, Ed- 

> rson Brow , 
of the Penn Mutual. _—— 





Forming New “Group” Company 


Organization of the Oklahoma Union | 


‘asurance Company of Oklahoma City 
isin the course of completion. A per- 
mit was granted by the insurance com- 
ye to proceed until sufficient num- 
_ members have been secured, be- 
ie an a permanent organization. 
th re terms of the new legislation, 
.€ company will not be chartered nor 
ae until it has formed a group of 
A agg wae applying for insurance. 
; ‘ : y bond of $5,000 was filed with 
— = commission, with the ap- 
the ns is the first permit granted under 
legalis; passed by the last legislature 
zing such organizations. 





“Cravens Month” Successful 


Several out of town _ representatives 


w . 
ere present at an agency dinner held 


Among the speakers will be John Mar- | 
shall Holcombe, Jr., manager of the Life | 


Presiding, Frank M. See, president of | 


Every Day Life of | 





Friday night by the life department of 

Cravens, Dargan & Co., of Houston, 
| Tex., state managers for the North- 
western National Life. The occasion of 
| the celebration was the ending of “Cra- 
|vens Month.” During April a special 
| drive for business in honor of James 
| Cravens, president of the firm, resulted 
in almost $400,000 of written business, 
}an increase of some 200 percent over 
| March. The dinner was followed by 
|responses from several guests after 
| which Mr. Cravens spoke enthusiastic- 
| ally of the plans and prospects for the 
| life department of the firm. Saturday 
| morning a sales congress was held. The 
| production goal for May is $350,000. 


Great Southern’s Convention Plans 


Officials of the Great Southern Life 
|}are completing plans for the annual 
| agency meeting in Galveston, June 22-24. 
| It is expected that 150 delegates from 
| eight states will be present. Oklahoma 
| will send the largest delegation, as that 
| state has led all in sales. Oklahoma 
| agents sold $8,038,625 last year, putting 
| the Great Southern second in the state. 
|The New York Life was first with 
| $10,775,862. Sam M. Cowan, manager 
of the Oklahoma branch, has made such 
rapid strides that his force is almost 
certain to reach the $11,000,000 mark 
| this year. 

The eight states to be represented at 
the meeting are Texas, New Mexico, 
| Kansas, Arkansas, Mississippi, Missouri, 

Oklahoma and Lov‘-*-na. 








Life School at Texas University 


H. G. Hewitt, manager of the life 
department of Cravens, Dargan & Co., 
| Houston, Tex., managers for the North- 
| western National Life, will open the 

first life insurance school in Texas Uni- 

versity May 17 to run one week. Al- 
ready 20 senior students have signed up 
| for the instruction, which will be free. 
Dean Bell, head of the school of business 
| administration of the university, is as- 
| sisting in enrolling students. 

| The school will be held in the Austin 
| offices of the Northwestern National, 
| W. D. Foster, district manager. 





New Company at Tulsa 


A charter has been granted to the 
| Anchor Life of Tulsa, Okla., with capi- 
tal of $250,000 and surplus amounting to 
$250,000. William Hargis Walker is 
president, and other stockholders are 
E. R. Perry, J. A. Frates and J. W. 
Sloan all of Tulsa. 

The sale of stock is not completed. 
The company is not operating but was 
granted permit to continue with the 
disposition of its stock. 





Closes Its Largest Month 


Despite an early spring drought in 
Texas which extended almost to the end 
of April, the American Life Reinsurance 
of Dallas has just closed the largest 
month in its history. This is accounted 
for by the fact that the American Life 
| does a national reinsurance business 
| through its offices in Dallas and Chicago 

and receives business from coast to 
coast. During the month reinsurance 
offerings came from companies domi- 
ciled throughout the United States from 
Connecticut to California and from the 
Great Lakes to the Gulf. Total appli- 
| cations received during April lacked 
| only $18,000 of reaching the $3,000,000 
mark. The American Life now has $51,- 

000,000 in force. 





Life Notes 
R. B. Burdine, agency manager of the 
| Bankers Life of Iowa at Louisville, Ky., 
| is confined to a hospital in the latter 
city, suffering from a severe illness. 


The Western & Southern Life has 
| entered a team in the Saturday After- 
|} noon Industrial League at Cincinnati. 
All the star players of the home office 
are eligible, and they have made an ex- 
cellent showing so far. The Welfare 
Club outfitted the team completely. 





$10,0002° a Year 


WE ARE PAYING THIS in earned commis- 
sions to men who never made half as much before. 


We can’t write the applications for you but we 
do give our agents unlimited scope to exercise their 
abilities in selling LOW COST INSURANCE for 


a good company. 


WE PAY INCREASED COMMISSIONS for 
increased volume, ‘either personal or written through 
agents, and offer EVERY ENCOURAGEMENT to 


growth and development. 


YOU DEAL DIRECT WITH THE HOME 


OFFICE 


UNRESTRICTED TERRITORY 
VESTED RENEWALS 

AUTOMATIC PROMOTION 
OVERWRITING ON APPOINTMENTS 


BONUS FOR $50,000 OR $100,000 PER- 
SONAL PRODUCTION 


PERFECTED ENDOWMENTS TO SELL 
THESE ARE SOME OF THE ADVANTAGES 


WE OFFER! 
WE HAVE ENTERED CALIFORNIA. 


The Columbus Mutual Lite 


Insurance Company. 


580 E. Broad St. 
Columbus, Ohio 


C. W. Brandon, President 


D. E. Ball, Vice-President and Secy. 




















THE OLD LINE 


EDAR RAPIDS LIFE 


INSURANCE CO. 


A Good Western Company 





Up-To-Date Policies 
Good Opportunities in 
lowa, South Dakota, 


Cedar Rapids 


Liberal Contracts 


Minnesota, Nebraska 


lowa 
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Desirable Space for Office 
of Industrial Life Company or 
Moderate Size Life Company 








The entire bank floor with a 25-foot frontage on Mich- 
igan Boulevard, exceptionally well adapted for use by either 
an Industrial Life Company or a moderate size Life Company 
is now available and ready for occupancy. This light, airy, up-to-date 
office space is located at 3323 So. Michigan Boulevard. In the vicinity 
are other good sized insurance offices. 


A real proposition—come down and look it over. 


| V. ROTHERMEL 
I, 























3323 South Michigan Boulevard 
; 5.37% 


Chicago, Il. 

5.37% interest will be paid by Atlantic 
Life during 1925 on the proceeds of policies 
held in trust by the Company. 

5% interest will be paid on all dividends 
left on deposit during 1925. 

These are just two Atlantic advantages 
which help our representatives make sales. 

If you are interested in making a 
change an inquiry will enable us to furnish 
other interesting information regarding 
agency contracts, policy forms, and the 
Company. 

Attractive territory available in: 


West, Virginia Kentucky 
Georgia Alabama 
Texas North Carolina 


Michigan 


Honestly It’s the Best Policy 





Atlantic Life Insurance Company 


Richmond, Virginia 




















Ninth in the U. S. A. 


In 14 years this Company developed an accident 
and health business that placed it in 9th place 
among all the companies of the United States in 
amount of disability claims paid. And it is now 
making equal progress in the development of the 
Life Insurance Department. 


BUSINESS MEN’S ASSURANCE 
COMPANY 


KANSAS CITY, MISSOURI 





W. T. GRANT, President 








PACIFIC COAST AND MOUNTAIN FIELD 














REFUSED BY COLORADO COURT | this year so far in group insurance 
the Seattle district. , 
. sas . -.c.| Lhe department store of Freder; 
Lawyers Denied Petition to File Briefs Nelson has increased its group are 
Amicus Curiae in Important ance from $1,700,000 to $2,009 
Tax Case through the Metropolitan and the \w. 
ropolitan has also written the Gene 


DENVER, COLO., May 6.—The Col- | Furniture Company for group insuran, 
orado supreme court last Thursday de- | ‘#8 %*0,00¥. 
nied the application of a number of | 
Denver attorneys to file a brief as | 
friends of the court in the case in which 
the high court held that mutual insur- | Mutual Life of New York, under Ma». 
ance companies are required to pay the | ager Fred C. Hathaway, made q big 
two cent tax on premiums before divi- | record in April, its volume of writ, 
dends to life policyholders have been | business amounting to $2,523,203, whi, 
deducted. This ruling is opposite to the | the amount paid for was $1,282,9% 
holding of the courts in a large number | These figures represent increases p 
of states. | spectively of 106 and 21 percent as cop. 
Application for a rehearing of the | pared with the same month of last yex 
case, which is that of Jackson Cochrane, | In connection with this it is interesting 
state insurance commissioner, against | to note that the paid for production jy 
| the National Life of Vermont, has been | the first four months of 1925 is fix 
filed, and is now under consideration by | times as great as the record for 192) 
| the court. The high court’s decision | 
| against the National Life came on April 


| 6 














Hathaway Agency’s Record 
The southern California agency of 








New Denver Insurance Building 


The attorneys who sought to file the |, Following extensive remodeling and 
brief amici curiae held that the National | !™Provements costing approximately 
Life, being strictly a mutual company | $50,000 the Wyoming building at Fow. 
with thousands of policyholders in the teenth and Champa streets, Denver 
state, is not conducted for gain and was | Colo., has been renamed the Insurance 
represented by the policyholders. The ; building. A number of insurance com- 
attorneys held that where the actual cost | Panies have moved their Denver offices 
of operation in a year is not as great | to this building. The New York Lit 
as anticipated, and where premiums have | has taken the entire second floor ani 
been based on the estimate, there is a | the Prudential has established offices 
surplus at the end of the year which is | on the entire third floor. 
pro-rated among the holders of policies, 
and that the distribution is not of “divi- | 
dends” but of overpayments. 

“The policyholder has never con- 
tracted to pay more than the actual cost; 
when the cost has been determined, if 
it appears that he has made an over- | jine with the governor’s general program 
payment in the past, he is given credit | of vetoing salary bills to cut off more 
for it on a future payment,” the brief | than $120,000 from appropriation. 
contended. 

The case has caused considerable dis- | Made California Supervisor 
cussion throughout the state. The in- | : 
surance commissioner declares that the | G. Starr Cutler, one time agency sec- 
success of his suit means an additional | retary of the West Coast Life and more 
revenue to Colorado of some $300,000 | recently agency director of the central 
annually. The court did not make pub- | California department, has been ap 
lic any written or oral statement of its | pointed supervisor for California for the 
declination to admit the brief. | bank depositor’s insurance department 
| of the company. 





Veto Raise for Commissioner 


Governor Morley of Colorado has 
vetoed the bill increasing the insurance 
commissioner’s salary from $3,000 to 
$4,000 per year. This action was in 





Mutual Benefit Men on Coast | Central Life’s Agency Meeting 


A party from the home office of the} ye Central Life of Des Moines is 
Mutual Benefit Life, composed of Presi- | making big plans for meeting of its 


dent John R. Hardin and Mrs. Nardin; agents at Denver next August. An elab- 

















Olive TI an, ‘s in ent f | : : : ? : 

Oliver Murman, qupcyimendent,, Of orate program is being outlined andi 
a hy wd wad | trips throug e mountains < : 

y vane - wow 4 “ roy — = Los | featured. The Central Life is putting 
Angeles last week. An ali-day agency | forth its best endeavors for a contint- 
meeting of the field organization was ence of ite marvelous cecord. Baw 
held. General Agent Bertram P. Rouse month this year has shown a large it- 





presiding at the morning session, and 
Sales Manager H. L. Peoples occupying 
the chair in the afternoon. Mr. 
man was the principal speaker and gave 
an interesting talk on various phases of 
field work. A banquet in the evening 
was attended by the officials from the 
home office and the members 
staff of the local agency and their wives, 
the attendance numbering about 35. Mr. 
Rouse was toastmaster and after the 
dinner both 
Ward spoke. 

In honor of the visit of President 
Hardin the southern California agency 
produced in April $1,460,000 of new in- 
surance, the largest volume of business 
written in any one month in the history 
of the agency. President Hardin and 
his party left Thursday for San Fran- 
cisco and will also visit the company’s 
agencies in the Pacific Northwest be- 
fore returning home. 





Group Policies at Seattle 


This month has been remarkable at 
Seattle, for the placing of a number of 
large group policies. The largest was 
taken out by the Ryan Fruit Company, 
through the Northern Life, the amount 
being $400,000 The Northern Life 


Thur- | 


of the 


President Hardin and Dr. | 


crease over the previous month last year 
better than 50 percent. Each month 
this year has established a new recore 
The Central set its business for 1925 
at $40,000,000 and the way things are 
going it will easily reach that amount 


Establishing Branch Offices 


James W. Stevens, 2nd, assistant t 
the president of the Illinois Life, is n0¥ 
located at Ottawa, Ill. The Illinois Lite 
has opened a branch office at Ottawa 
in the old Central Life building an¢ 
Mr. Stevens has been lookin~ after this 
new work. At the present time, the 
Illinois Life has three salaried managers 
at Ottawa, all working out of the office 
there. Eventually two of these men will 
be assigned to other cities. 

The new agency at Ottawa is knows 
|as the La Salle County Agency. The 
| first two managers secured were hich 

ard L. Wheeler and Herman J. Whittier, 

Jr. The most recent addition is Fred- 
erick H. Blake, who is widely know® 
for his work among the Boy Scouts. 


A daughter was born to Mr. and Mrs. 
W. L. Boyce, St. Paul, Minn. Mr. Bor 
is agency superintendent for the Eau! - 
ble Life of New York and was former 
district manager for the company 





claims this is the largest policy written 


Fargo, N. D 
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CHANGES IN DISABILITY POLICIES 


Brief Review of News About Policies, Riders and Rates, Which Are Given 
in Full in the Policy Analysis Section of The A & H Bulletins, Published 
Monthly by The National Underwriter Company. \ 








—_———— 
INTER-OCEAN CASUALTY 


The Inter-Ocean Casualty has placed 
on the market a new drivers auto ac- 
cident policy paying $1,000 for acciden- 
tal death and $25 weekly indemnity for 
a premium ot $7.50 per year. This pol- 
icy is issued to persons who are not 
eligible to either the regular $5 or $10 
forms that the company has been is- 
suing for some years. 

x * x 
TRAVELERS 


The Travelers has announced that it 
will write its General Health Policy on 
the semi-annual or quarterly premium 
plan, subject to a minimum premium 
of $5, and a maximum indemnity limit 
of $50, weekly. 

x * x 
PAN-AMERICAN LIFE 


The Pan-American Life has issued 
two new policies, the Business Men’s 
Fully Accumulated Disability policy and 
the Paramount Fully Accumulated Ac- 
cident Policy. The accident coverage 
on these two policies is practically iden- 
tical. The feature of them is 14 days 
exclusion period. Under the accident 
policy, surgeor’s and nurse’s fees are 
payable up to a single week indemnity. 
Specific amounts are provided for opera- 
tions if performed within 90 days. Hos- 
pital indemnity is payable for the one- 


half weekly indemnity for 20 weeks. | 


Nurse’s fees weekly indemnity for 12 
weeks. Full weekly indemnity for 12 
weeks. In the illness clause, hospital 
confinement is not required; for perma- 
nent disability. a lump sum equal to 100 
weeks indemnity is pzyable. 
x * x 
TIME, MILWAUKEE 


The “guaranteed income security dis- 
ability policy” is a new exclusion period 
form issued by the Time of Milwaukee. 
Rates are quoted with the first week 
covered or with one, two or four weeks 
exclusion period. Total disability is 
defined under both accident and illness 


sections as “inability to engage in any 
and every kind of business or labor.” 
Weekly indemnity is paid for the entire 
period of such disability for accidents, 
while the illness indemnity is payable 
| for one year. 


* * * 
UNITED STATES CASUALTY 


The United States Casualty has dis- 
continued issuance of the coupon ac- 
cident policies effective May 1. This 
form of indemnity has been sold by the 
company since its organization. The 
coupons were sold at a rate of $1 each 
with limited benefits. The cost of 
handling this form has been too high. 


*x* * * 
PAN-AMERICAN LIFE 


The Pan-American Life has issued 
two new forms, the “Paramount” fully 
accumulated accident policy and _ the 
“Business Men’s” accumulated disability 
policy. The new accident policy is of- 
fered at reduced rates, due to the elimi- 
nation of the first 14 days of disability. 
The rate under various amounts of 
weekly indemnities are as follows on 
this form: 


Sum ec We ten | Indemnity, 





20.00 22.50 25.00 30.00 35.00 50.00 
| $1,500 10.40 11.45 12.50 14.60 16.70 23.00 
| 2,26 11.40 12.45 13.50 15.60 17.70 24.00 
| 3,000 12.40 13.45 14.50 16.60 18.70 25.00 
| 4,500 14.40 15.45 16.50 18.60 20.70 27.00 
| 6,000 16.40 17.45 18.50 20.60 22.70 29.00 


9000 20.40 21.45 22.50 24.60 26.70 33.00 


The new disability policy also pro- 
vides for a 14 day elimination period. 
The rates on this form for various 
amounts of weekly indemnity and prin- 
cipal sum are as follows: 


Prin. 
Sum 5 Te ae | os wen AX & 














| IN THE ACCIDENT AND HEALTH FIELD 

















NEW COMPANY FOR DETROIT 


Peoples National Casualty Is Now Be- 
ing Organized to Write Accident 
and Health Insurance 


The Peoples National Casualty of De- 
troit has applied for a charter in Michi- 
gan to start with $35,000 capital and the 
same amount of net surplus. Robert K. 
Smith, who is president of the new com- 
pany, is an experienced industrial man. 
The Peoples National Casualty will 
write industrial accident and health in- 
surance. Mr. Smith began with the 
Western & Southern Life at Louisville 
a an agent. 15 years ago. Then he be- 
came district agent at Cleveland for the 
Kentucky Central Life & Accident and 
lor three years was with the United 
States National Life & Casualty, first 
aS Manager at Akron and later as man- 
ager at Detroit. He attended the first 
school for agents conducted by the Chi- 
cago company. 





Walter B. Redman, who is vice-presi- | 


dent, has been assistant to the general 
agent of the Provident Mutual Life at 


Detroit. Howard Van Briggle, the sec- | 
retary, is an attorney. Charles R. Tal- | 


bot, the treasurer, is vice-president of 
the National Bank of Commerce at De- 
troit. One of the cirectors is P. W. 
Marsh, former judge of the recorders 
court in Detroit. Fred E. Dunn, presi- 
dent and general manager of the Dunn 
ealty Company, who is a director of 
the Grange Life of Lansing, and vice- 





[president of the Metropolitan Trust 
| Company of Highland Park, Mich., is 
| another director. The head office has 
been opened at 2631 Woodward avenue. 


| Four Fingers Constitute “Hand” 


COLUMBIA, S. C., May 6.—Insurance 
|}men of this section are considerable in- 
| terested in the passage by the legisla- 
|} ture now in session of a bill which pro- 
vides that “four fingers” shall be con- 
sidered a “hand” in accident policies. 
The bill provides that “in every acci- 
| dent insurance policy hereafter issued in 
| this state, the loss of a hand shall not 
| be limited to the loss ‘at or above the 
| wrist joint,’ but shall include and like- 
| wise mean the loss of four fingers entire 
jand every indemnity provided in such 
| policy for the loss of a hand shall be 
| payable likewise for the loss of the four 
| fingers entire. Provided, the provisions 
of this act shall not apply to policies 
issued by fraternal associations or by 
mutual benefit associations or non-profit 
| companies.” 





International Claim Association 


The International Claim Association 
will hold its annual meeting at Mont- 
| real, Sept. 14-16. 


Results on Newspaper Policies 


| The Continental Life of St. Louis re- 
ports that during the first month of its 
|eontract with the Detroit “Free Press” 
for the issuance of travel and pedes- 
trian contracts to regular readers of that 
| paper who pay a premium of $1, approxi- 
| mately 20,000 such policies have been 
| issued. Since the company started writ- 
‘ing this form of insurance on the news- 
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THE 
Perfect Protection Policy 


covers death, dismemberment, 
permanent disability, sickness 
and accident. 


The BEST to BUY and the 
BEST to SELL. 


West Coast Lire 


INSURANCE COMPANY 
HOME OF FICE -SAN FRANCISCO 


The only company on the Coast carrying Group Insurance i 
NU-4 
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Condition — December 31, 1924 


Rae _ a cccessccevecse $ 7,131,728.89 
Liabilities ........... . 6,263,650.65 
Capital and Surplus 868,078.24 
Insurance in Force 54,025,068.00 
FULL HOME OFFICE CO-OPERATION ENABLES OUR AGENTS TO SUCCEED." 
DESIRABLE TERRITORY OPEN TO MEN OF ABILITY. 


THE CAPITOL LIFE INSURANCE COMPANY 


Clarence J. Daly, President Denver, Colorado 

























































There Is a Rich Territory for YOU in 


MINNESOTA 
NEBRASKA Business 
KANSAS Is Good 


or ALABAMA 


The Medical Life Insurance Company has just recently entered Kansas 
and Nebraska and has appointed new state agents in Alabama and 
Minnesota. In each one of these states a thorough and aggressive 
campaign will be conducted for business. This company has already 
ee a reputation as one of the most progressive companies of the 
Middle West. 

With the Medical Life writing standard—substandard and _ child's 
Endowment—the whole family is a prospect, young or old, physically 
verfect or physically impaired—thereby making good its slogan “Life 
nsurance for Everyone.” 

Think what an opportunity this offers to you—a company that is anxious 
to help you, with a line of policies that takes in the “Whole Family.” 
Any of the following state agents will give you complete information: 
Mr. Chas. F. Fries, 401 First National Soo Line Bldg., Minneapolis, 
Minnesota; Mr. E. H. Blissard, 2906 Leavenworth St., Omaha, 
Nebraska; Mr. C. E. Gleeson, Room 9, Stormont Bidg., Topeka, Kan- 
sas; Mr. D. E. Cook, Andalusia, Alabama. 


” 
sd 


ICAL LIFE 


INSURANCE COMPANY OF AMERICA 
WATERLOO IOWA 


I. G. LONDERGAN 
Vice Pres. & Gen’! Mgr. 










































THE CENTRAL LIFE 
INSURANCE COMPANY 





Fort Scott Kansas 
Oldest Kansas Agency Openings In 
Company Kansas and Missouri 
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paper plan last October over 100,000 such 
contracts have been sold and it antici- 
pates that the first year of this business 
it will have sold over 500,000 policies on 
this form. Death claims are payable 
only to the estate of the insured on such 
contracts, This saves the additional 
clerical work in recording the name of 
a beneficiary, but where a specific re- 
quest is made of the company in writ- 
ing to make the contract payable to a 


named party this is done without ques- 


tion. 


Claim and Underwriting Men Meet 


The Chicago Claim Association has 
scheduled a special program for its meet- 
ing on May 13 and has invited under- 
writing department representatives of 
the companies to join in the session. 
The meeting will be at 6 p. m. in the 
College Room of the Hamilton Club. The 
speakers will be George A. White, an 
independent adjuster, who will discuss, 
“Relation of Underwriting to Claim Ad- 
justments,” and E. A. Hauschild, chief 
underwriter for the Continental Casualty, 
whose subject will be “Waivers and Un- 
derwriting.” 


Group Policy Is Renewed 


The Cincinnati Teachers’ Association 
has renewed its group disability con- 
tract with the United States National 
Life & Casualty, through C. C. Merrell, 
Cincinnati representative. A. O. Mathias, 
one of the teachers who made a report 








on the first year’s operation of the plan, 
said tfat it had been unprofitable for the 
insurance company for the first year as 
more money had been paid out than had 
been taken in and that it was necessary 
to introduce a number of restrictions 
and limitations into the policy and also 
make some increase in the rate. With 
these changes, the plan was approved 
and the contract for the, coming year 
agreed upon, 


National’s Chicago Changes 


F. J. Moran, who has been superintend- 





ent for the National Life & Accident of | 
Tennessee at Kansas City, Mo., has been | 


transferred to Chicago as superintendent 
of a staff in district 1, which is under 
the management of S. B. Hunt. 
the second change in the Chicago dis- 
trict, necessitated by the rapid growth 
of business, a third district having been 
opened recently at 2408 West Madison 
street, under the management of J. R. 
Nutter, formerly superintendent at De- 


pany in the field. 


Must Pay Stock Sale Proceeds 


MINNEAPOLIS, MINN., 
Barnes, formerly president and active 
manager of the Travelers Equitable of 
Minneapolis, must pay to C. E. Dutton 
and six other former stockholders in the 
company certain sums of money propor- 


This is | 


May 6.—G. W. | 


| ing.” 


them and which he induced them to sell, 
the state supreme court has ruled. 

Mr. Barnes, acting as manager and 
president of the company, it was alleged, 
induced the plaintiffs to sell approxi- 
mately 7,000 shares of stock in the com- 
pany to the insurance holding company. 
Later the plaintiffs alleged that they 
learned that the holding company had 
agreed to pay Barnes $46,000 for obtain- 
ing the stock. They then brought suit 
for $12,312 which they claimed was due 
them as their additional share of the 
transaction. 


Accident Insurance Cases 


Attempt to Recover for Death of In- 
sured While a Passenger on an Airplane 
—The company insured appellee’s dece- 


|dent against accidental death excepting 


“while engaged in aviation or balloon- 
Insured was killed while a passen- 


ger on an airplane. Held that accident 


| Was within above exception and that 


| purpose for which decedent was riding 


troit, and one of the leaders of the com- | to machine at time of death had nothing 


|cupation Was More 


tionate to the amount of stock held by | 


to do with question of liability. Judg- 
ment for insured reversed. Masonic Ac- 
| cident vs. Jackson, Appellate Court, In- 
diana. Decided March 31. 
ST ee 

Attempt of Insurer to Reduce Payment 
on Policy on Ground That Insured’s Oc- 
Hazardous Than 
That Specified—Deceased was insured as 
a “traveling inside electrician.” He re- 
ceived injuries which caused his death 
from high voltage while working on the 





Real Estate ....... 


Interest Due and Accrued 


ee ee ee ee a eee eee 


urplus ‘ 
Surplus to protect Policy Holders. . 


CLARENCE J. DALY, 
President 





ADMITTED ASSETS 
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First Mortgage Loans............. ~eseete 
Loans to Policy Holders 
United States and Other Bonds... .. P 
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Outstanding and Deferred Premiums. . 
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The Capitol Life Insurance Company 


DENVER, COLORADO 


20th Annual Statement 
December 31, 1924 


LIABILITY AND SURPLUS FUNDS 
Net Legal Reserve... 
Reserves for Installment Claims....... iinwee a 
Reserves for Pending Death Claims. . rere 
Reserves for Taxes due in 1924..... 
Dividends and Coupons Left at Interest 
Unearned Interest and Premiums 


ores eeee 
. 


476,875.20 


.$ 474,003.38 
3,504,289.04 
1,537,005.54 

88,228.99 
1,250,811.62 
31,844.24 
93,939.13 
137,406.95 
14,200.00 


$7,131,728.89 


.$5,546,931.72 
; ‘11,263.11 
48,454.00 
46,495.52 
515,064.40 
47,916.04 
47,525.86 


868,078.24 
$7,131,728.89 








Insurance im Force. ..... 2... .o.ccccce: 
Paid Policy Holders since organization. . 


seseeeeeeeees + $54,025,068.00 


: 
( 
: 
: 
( 
: 
: 
Ms 


4,803,252.00 
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outside of a building to which his 
ployer supplied electricity. Evidens 
tended to show that an “inside Wiremay 
took care of equipment on the customer 
side of the transformer and that he the 
quently had to climb to high Places 
the outside and that he usually Works 
with high voltage on. Held that insyp,, 
was liable to full amount of policy, Sing, 
this evidence was admissible. Goet; . 
Continental Casualty, Appellate Ct, 
Illinois (4th Dist.). Decided Apri) » 


Bonnett Buys Iowa Agency 


M. M. Bonnett, who has been in =. 
of the accident and health renewal] 4 
partment of the Federal Life for th 
past year, has purchased the L. C, qj, 
land agency at Burlington, Ia., and Will 
represent the Federal at that point. 


Had Right to Reinstatement 


Attempt to Be Reinstated After pp. 
fault in Payment of Assessment in My. 
tual Benefit Association.—Plaintiff hag 
been a member of defendant associatig, 
for many years. Defendant had always 
sent notices of assessment and plaintit 
had always paid same. Defendant th» 
changed its by-laws providing that suq 
notices would not be required to be sey 
thereafter. Nevertheless, it continys 
sending them. Plaintiff not having rm. 
ceived a notice failed to pay. After, 
time, making inquiry, he was informe 
that he had been dropped from member. 
ship for failure to pay. Under provi. 
sion of the by-laws, he tendered th 
money due and asked to be reinstated 
He was in good health. The request was 
refused, no reason being given. Heli 
that he had a right to reinstatement— 
Spiegle vs. Commercial Travelers Life ¢ 
Ace, Assn. Ct. of Appeald of Ohio (8th 
district). Decided April 20. 


Accident Notes 


Doan T. Pickering, 
Lincoln, Neb., for the Mutual Benefit 
Health & Accident, for several years 
has been made manager for the South 
Platte division. 

B. L. Kilday has gone into the office of 
of Perkins & Geoghegan in Cincinnati 
to develop the accident and health busi- 
ness in that office. He is a brother of 
T. J. Kilday, who has been connected 
with the Perkins & Geoghegan agency 
for several years. 

William H. Baumer, who has been in 
the life insurance business in Omaha for 
the past 16 years, has become associated 
with H. W. Sorenson, general agent of 
the life and accident department of the 
Aetna Life at Omaha, and will take 
charge of the accident department in the 
Omaha office. He is a son of the late 
a Baumer, a pioneer jeweler of that 
city. 


city manager at 
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CHANGES BY JOHN HANCOCK 


Number of Promotions to Position of 
Assistant Superintendent Have 
Been Recently Announced 


The following named have been pro- 
moted from agents to assistant superin- 
tendents of the John Hancock Mutual in 
the districts of their service: 

Herbert D. Stedman, Boston; 
Rand, Des Moines; Raymond E. Coogat, 
River Point, R. I.; John J. Harvey, Meri- 
den, Conn.; Leo A. Bosel, Detroit 1; 
Harold B. Stanbury, Detroit 2; Bugene 
J. O'Donnell, New Britain, Conn. (Bristol 
detached); George C. Nichols, Grand 
Rapids, Mich.; Arthur L. Becker, Allen- 
town, Pa. (Bethlehem, detached); John 
Suttman, Davenport (Moline detached): 
Dennis IL. Donovan, Brockton, Mass 
James O. Lawson, Brockton, Mass.; Floyd 
E. Higley, Toledo, Ohio. 

Promoted and Transferred: Walter § 
Tremper, from agent at Chicago 4 to 42 
assistant superintendent at Kansas City, 
Mo.; James L. Ball, from agent @ 
Rochester to an assistancy at Cleveland 
3; Arthur E. Sharkey, from agent # 
Philadelphia 3 to an assistant superin- 
tendent at new agency at Erie, Pa.; John 
A. Lombard, from agent at Philadelphia 
2 to an assistancy at Erie, Pa.; Joseph - 
Tolkin, from agent at Cohoes, N. Y. 
an assistant superintendent at Detroit % 
Emmet P. O'Connell and Richard F 
Richardson from agents at Philadelphia! 
to assistant superintendents at Erie, P@- 
Joseph W. Ramsey, from agent at Brock- 
ton, Mass., to an assistant superintend- 
ent at Flint, Mich.; John F. Streigle. 
from agent at New Britain, Conn., 
an assistancy at South Bend, Ind.; Fred 


John J 
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h his jer, from agent at Minneapolis, | inspector, has been promoted to be sup- 
Evida” , Siler, n assistant superintendent at | erintendent of agencies of division F with 
P wiremac “ ee Ind.; David R. MacMeans, | headquarters in the Missouri Theater 
» ju : >i = 
iat heat “ mo Nee: berterd iL oy gy nn special repre- 
Dlac F Be ick, from agent at Brooklyn 65 | sentative in the ordinary department, has 
lly works tspessisiant superintendent at Jersey | been promoted to be superintendent of 
nat ineme dimer, N. J.;, William 2. Seiscistancy at |" W. A, Marquis has been chosen to be 
Gowen = tee Ind. special representative in the ordinary 
late Ct a cesistants Transferred: William K.}|department. Mr. Marquis comes to the 
April 2 ifcosnor. from Bowie an from Grand | record, having been agency supervisor 
e ‘yids to Muskegon, Mich., detached | for the Kansas City Life and an asso- 
peacy = | ciate of Orville Thorp at Dallas, Tex. 
1 in charg, ‘other Changes: Frank P. Hayes, | 
newal é. MME ning cashier at Chicago 2 to cashier | 
I Z (it BB Chicago ee e hportinwred be te +. Public Savings Changes 
4 . . -at-la e , . ” 
» and wij an assistant at Binghamton, N. y.: | The Public Savings announces these 
- Point, phn W. eerie. wy ee bee — — _ — i 
troit 3 to cashier a nt, cn.; gent ‘ i eary is promoteéc ° 
ment lis S Johnson, training cashier at | superintendent at South Bend, Ind. 
ndianapolis to cashier at South — | Agent C. M. Worden is promoted to 
After De. Mia; Russell W. Schweyher, from train- | syperintendent at Peru, Ind. 
nt in My. g cashier at Newark, N. J., to Cashier Agent J. Wysocki is promoted to su- 
a had Erie, Pa. perintendent at Detroit 3. 
a ce ‘ Superintendent R. F. Malcolm of Day- 
1 Ba Western & Southern Promotions lton, O., is promoted to manager of the | 
dant ‘the James F. Ewing has been promoted | Detroit 4 district. 
that such om home office inspector of the West- Agent A. Wilson of Evansville, Ind., 
0 be sent n & Southern Life to Superintendent | is "pens to superintendent at De- 
conti ; veland E, troit 1. 
sana be Shoemaker has been promoted Agent F. C. Osborn is promoted to su- 
After, om assistant at Ogden Park in Chi- | perintendent at Toledo 2. 
informe go to Chicago West. | Agent P. A. Kunkel is promoted to 
member. W. 0. Kaltenbach, formerly home office ' superintendent at Lima, Ohio. 
er provi. 
ered the ——= 
sinstated, 
west wa NEWS ABOUT LIFE POLICIES 
Ltement.— eee 
'S Life & New Policies, Premium Rates, Dividends, Surrender V alues, and all Changes in 
rio (sth Policy Literature, Rate Books, etc. Supplementing the “‘Unique Manual- 
| Digest” and “Little Gem,” Published Annually in May and April respectively. 
PRICE, $3.50 and $2.00 respectively. 
ager at 
, “neit PCHANGES DISABILITY CLAUSE | ISSUING ENDOWMENT OPTION 
ie South ——-—- ———_ 
- Liberalized Form Put on Market by | National Savings Life of Wichita, Kan., 
c . ae 
he Equitable of Iowa—General Announces an Addition to Its 
Le Revision of Contract Policy Forms 
nnected Sevag ae 7 aes , 
agency The new liberalized disability clause | The National Savings of Wichita has 
J of the Equitable Life of Des Moines was ee ee ne at eee 
me soy soleny the market May 1. The. aew iment option. The new option provides 
sociated clause provides that premiums will be | that if the policyholder continues his 
gent of waived on the next anniversary and in- | regular premium payment beyond the 
nA come payments begin immediately alter | 20th year, the policy will endow for its 
ey ~ proof of disability having existed 60 | face value at the end of a definite num- 
he late JMedays, continuing throughout lifetime and | ber of years. In case the endowment 
of that continued disability. Payments continue | oPtion is selected, the extra insurance 

























































after maturity of endowments and after 
expiration of term to 65 policy. Disa- 
bility must occur before age 60 on all 
policies. In the past certain policies al- 
lowed benefits for disability occurring 
before 65. Rates for the new clause are 
slightly higher than those for the old. 

General revision of the policy contract 
has been made. No great changes so far 
as benefits to the policyholders have 
been made except the addition of a new 
settlement option. This option provides 
tor the payment of a specified amount 
until proceeds and interest have become 
exhausted. 

A new non-participating 10 year term 
has been added. A minimum of $2,000 
will be issued on this plan. Disability 
and double indemnity may be added if 
desired. : 

The Equitable has just entered New 
York and will write participating policies 
only in that state except for term and 
sub-standard policies which will be on 
the non-participating basis. 

Rates for the three principal policies 
and the new term policy both with and 
without disability are as follows: 

Ord. Life 20 Pay Life 20 Yr. End. 
Flat With Flat With Flat With 





Age Rates Dis. Rates Dis. Rates Dis. 
95 Teeeee 18.02 19.21 26.53 28.14 47.25 48.04 
go''' 77: 20-13 21.51 28.86 30.63 37.78 48.76 
3. . 22.85 24.47 31.69 33.61 48.52 49.75 
rth 26.38 28.32 35.18 37.26 49.62 51.25 
a. 31 05 33.43 39.57 41.86 51.38 53.76 
50." 37.36 40.33 46.26 48.22 54.30 57.36 
55. 45.99 49.83 52.84 56.72 59.18 63.17 

. ©7.87 63.20 63.24 68.64 67.16 72.65 

10 Year Term 

Sin Flat Waiver Flat Waiver 
ra Rates Prem.* Age Rates Prem.* 
oe $9.70 $9.88 40 $13.87 $14.08 
oe 10.13 10.31 45 17.62 17.85 
Be... ee 10.74 10.93 50 24.32 24.65 

ae 11.70 11.89 55 35.77 36.40 





‘Disability benefits on 10 yeer term 


= Provide for waiver of premium 








protection which this contract provides 
is not decreased, but the additions all 
| remain in full force and in case of death 
| before the end of the endowment period, 
the extra premium deposits paid after 
| the 20th year are returned to the benefi- 
|eciary in addition to the regular death 
| benefit. As an example, the policy taken 
}at age 25 will mature for $1,007.79 at 
age 60; a policy taken at age 35 will 
mature for $1,034.41 at age 67; and taken 
at age 45 will mature for $1,002.95 at 
age 73. 


Cleveland Life 


The Cleveland Life ratio of actual to 
expected mortality in 1924 was 39.9% in- 
stead of 60.1% as stated in the Little 
Gem Life Chart. The ratio of 60.1% rep- 
| resents the gain rather than the actual. 


Enters Non-Medical Field 


The Manhattan Life has notified its 
| field forces that all agents who have 
| been connected with the company for 
|at least a year, or who have satisfac- 
| torily completed the company’s insur- 
|ance course, will within proper limits 
| have the privilege of selecting risks non- 
medically. The maximum amount that 
the company will consider without med- 
ical examination will be $2,000. 


West to Midland Mutual 


W. H. West has been appointed as- 
sistant superintendent of agents of the 
Midland Mutual Life of Columbus, O. 
Mr. West took up his new duties May 1. 
For the past three years he has been a 
supervisor for the Connecticut Mutual. 
Mr. West will travel the territory in 
which the Midland Mutual operates and 
will be under the direction of J. A. 
Hawkins, manager of agencies. 

















Satisfied Policyholders 


More than 29% of all business written in 
1924 was placed on the lives of old policy- 
holders. What better evidence could there be 
that policyholders appreciate the “golden rule” 
service of Iowa’s Oldest Company? 


Men desiring to become agents for a good, 
old line company will realize the advantage of 
a contract with this company of satisfied 
policyholders. 


EQUITABLE LIFE 
INSURANCE COMPANY 
OF IOWA Home Office: Des Moines 





Founded: 1867 














OUR NINETIETH BIRTHDAY 


Ninety years ago, April 1, 1835, Massachusetts chartered 
the New England Mutual. This is the oldest Charter now exist- 
ing. 

The granting of this Charter had a vast significance, for it 
introduced a New Idea, which cleared the way for the present 
growth of Life Insurance. 


THAT IDEA WAS MUTUALITY 





New England Mutual Life Insurance Company 


of Boston, Massachusetts 














THE MUTUAL LIFE 


The Mutual Life Insurance Company of New York has a 
record of EIGHTY-TWO YEARS of prosperous and successful 
business. It has passed through panics, pestilence and wars 
unharmed, and to-day, as a result of eight decades of endeavor, 
offers financial strength, reputation, magnitude, leadership, and 
life insurance service. 


Those considering life insurance as 
a profession are invited to apply to 


The Mutual Life Insurance Company 
of New York 
34 Nassau Street, New York 




















We have openings in Ala., Ark., Dela., D. C., Fla., Ga., Tll., Ia., Kans., Md., Mich. 
Minn., N. M., N. C., Okla., 8. D., W. Va. and Wyo. 


Our Agents Have 
A Wider Field— 


An Increased Opportunity 


Because we have 
Age Limits from 0 to 60. 
Policies for substantial amounts (up to $5,000) for Children on variety of 
Life attd Endowment plans, thus enabling parents to buy all of the Family's 
insurance on the Ordinary, i. ¢. Annual, Semi-annual or quarterly premium 
Participating and Non-Participating Policies. 
Same Rates for Males and Females. 
Double Indemnity and Total and Permanent Disability features for Males 
and Females alike. 
Standard and Substandard Risk Contracts, i. e. less work for nothing. 


THE OLD COLONY LIFE INSURANCE 
COMPANY of CHICAGO 


B. R. NUESKE, President 
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HUEBNER TALKS FOR VISITORS 


Kansas City Members Invite Guests 
to Hear Penn Professor on 


Return Engagement 


KANSAS CITY, MO., May 6— 
More than 250 men and women, includ- 
ing at least 50 not in the life insurance 
business, May 1 to hear Dr. S. S. Hueb- 
ner of the University of Pennsylvania. 
It was a return engagement, as a few 
weeks ago Dr. Huebner had filled the 
underwriters with greater enthusiasm 
for the service of the institution. The 
suggestion had been made that Dr. 
Huebner be brought back, and that ar- 
rangements be made to give business 
men an opportunity to hear him. This 
purpose was effected by having him for 
the speaker at a dinner meeting, when 
women and “outsiders” might be 
present. 

Dr. Huebner talked straight from the 
shoulder, on the topic vital to many of 
these outsiders, and of value to the life 
underwriters, on the creating, keeping 
and liquidating of an estate. The nine 
divisions of his talk were: 








1. Safety of principal. 

2. Certainty and extent of returns. 

3. Fluctuation in values. 

4. Danger in individual selection. 

5. Spread of risk, in case of life in- 
surance. 

6. Psychology of investment. 

7. Marketability. 

8. Degree of care necessary when in- 


dividual handles all factors—contrasted 
with lack of care needed for life insur- 
ance. 

9. Availability of installment method, 
for life insurance estate. 

* * * 

Davenport, Ia.—The Davenport asso- 
ciation is closing a most successful sea- 
son, the sales congress on May 7 being 
one of the most important works of the 
special program committee in charge of 
E. N. Coleman, general agent of the 
Connecticut Mutual, and Gil Smith, gen- 
eral agent of the Equitable Life of Iowa. 
The association has had its regular 
monthly meetings with special speakers, 
and in addition has had two “life insur- 
ance schools” worked up entirely by the 
local men. The first series of meetings 
was held before Christmas, a series of 
eight weekly evening meetings being de- 
voted to a study of the fundamentals 
f life insurance salesmanship. The 





second series was given shortly after the 
first of the year and in the combination 
of the two schools, not only the funda- 
mentals were covered, but the important 
points of special branches of life insur- 
ance. 
* * * 
Topeka, Kan.—The team headed by 
Russell Grimes of the Fidelity Mutual 
won the contest for the most business 
written in April, staged by the Topeka 
association. The members were divided 
into two groups with Mr. Grimes and 
Andrew Hoy of the Central Life of Des 
Moines as captains. The team of Cap- 
tain Grimes wrote 177 applications for 
$540,000. Captain Hoy’s team wrote 111 
applications for $470,000 of insurance, 
making a grand total of $1,010,000 of 
new business written during the month. 
The prize was a dinner given by the 
members of the losing team to the win- 
ners and their wives. 


* * * 


Long Beach, Cal.—The Long Beach as- 
sociation held its regular monthly din- 
ner-meeting Wednesday evening, May 6. 
The principal speaker was Prof. C. A. 
Gummere, head of the research depart- 
ment and school of salesmanship of the 
University of Southern California. The 
subject of his address was “Life Values 
vs. Property Values,” and it was both 
instructive and inspiring in its applica- 
tion to the field of life underwriting. The 
meeting was largely attended, both by 
local underwriters and a number from 
Los Angeles, and the program committee, 
composed of J. H. Davis, Jr., W. P. Blair, 
and Roy A. Parker, was highly compli- 

















prospects. 


Texas. 





A Program of Expansion 


Your Attention is Especially Directed to the 
“History in Figures” Below. 


Liabilities S us and 
End of Admitted Including — = 
Year Assets Capital Reserve 
a eae ee $ 279,467 $ 209,109 70,358 
SEE 4d ths ce de cabiaae 447,095 382,794 : 64,301 
ea 1,140,608 999,625 140,983 
RRS artis, 1,329,362 1,189,053 140,309 
pee ett SE. 1,590,518 1,437,972 152,446 
SE eed bedeacdocdsudas 2,000,827 1,882,556 178,271 
SY With wdidcelde kwevdhe 2,334,190 2,133,840 210,350 
ee 2,641,750 2,358,665 283,085 
plas ea! 1 2,606,433 330,548 


We offer policy contracts to meet every human 
need that can be served by life insurance, coopera- 
tion to satisfy every reasonable request by an 
agent, and a unique pre-approach plan that will 
furnish you with an unfailing supply of live 


Choice Territory Available in Missouri, Kansas, 
Oklahoma, Arkansas, Ohio, Pennsylvania, and 


Write today to 


Geo. L. Grogan 
Manager of Agencies 


Bank Savings Life Ins. Co. 


Home Office, Topeka, Kansas 


Policy Holders Insurance 
Reserve in Force 
$ 8,50 $ 1,301,774 
177,252 5,017,574 
785,414 Q 
978,205 12,538,712 
1,225,573 15,068,390 
1,589,119 17,542,346 
1,892,753 17,548,118 
2,113,221 18,109,824 
2,356,127 20,067,450 ’ 




















mented upon the high character of 
entertainment arranged. 
* * * 


Des Moines, Ia.—“America has é¢ly 
deeyly in the science of insuring \ 
property values, but the insurane 
life values is only in its infancy” 5) 
S. S. Huebner, economist and head of » 
insurance department of the Whar 
school of finance, University of Penp 
gania, told 200 life underwriters, bank. 
and local economics teachers at the y 
meeting of the Des Moines associat) 
He said that if life values were toy, 
adequately insured, the total of life ; 
surance business on the books wo, 
reach into the trillions instead of 
billions. The meeting was presided , 
by J. Frank Kerfoot, the associgy 
president. Dr. T. C. Denny, secretary 
the Central Life, introduced the speak» 

* * * 

Lincoln, Neb—The regular May me. 
ing of the Lincoln association was pos. 
poned until May 9 in order to avail }. 
self of the opportunity of having Jans 
Edward Rogers, field secretary of th 
Playground & Recreation Associatin 
address the organization. Mr. Roge 
has a close acquaintance with the cm» 
sades of the life companies for bette 
health and living conditions and is » 
speak on how thelr activities may & 
utilized in furthering a community reen 
ation program, with its attendant bem 
fits to health. 





* * * 


Beloit, Wis—An attempt to effect pe- 
manent organization of the life unde. 
writers of this city is being made hy 
members of the underwriters’ associ: 
tion, a tentative organization of life in 
surance salesmen in this city. A mee- 
ing has been called, at which an effor 
will be made to draw up articles for: 
permanent organization and to elect of- 
cers, 

* * * 

Seattle, Wash.—M. Albert Linton, vice 
president of the Provident Mutual Lift 
addressed a special meeting of the Seat- 
tle life underwriters on “Life Insuranc 
Trusts and Mutual Cooperation Between 
Life Insurance and Trust Companies’ 
Mr. Linton was in Seattle a year ago, a 
which time he also spoke to the under 
writers. He is regarded as an authority 
in the matter of life insurance trusts 

*x * * 

Fort Dodge, Ia—The Fort Dodge 4s 
sociation held its business meeting S#- 
urday. M. F. Healy, who has been bliné 
for a number of years, gave an inspire 
tional talk on “Life Insurance and Pro 
tection to the Home.” 

x * * 
Cleveland, 0-—W. W. Williamson, pre 
ident of the Life Underwriters’ Associt- 
tion of Chicago, and manager for th 
Phoenix Mutual in that city, will addres 
the May 8 meeting of the Cleveland & 
sociation, on the subject, “Putting 
Across.” 
Preparations are being made to hanélt 
an unusually large attendance. Mr. Wil 
liamson has made a rapid success as * 
personal producer, being in the milliot 
dollar class, notwithstanding his duties 
as leader of the life insurance craft ® 
Chicago and head of a good sized agents 
* * * 


Cincinnati—The Cincinnati Associatie 
held its monthly meeting April 30 at th 
Business Men’s Club. About 100 wer 
in attendance. Geo. A. Lyford discuss 
the subject of sizing up the prospect 





New Travelers General Agency 


NEW YORK, May 7.—Another ge 
eral agency has been established in Nev 
York by the Travelers. Announceme® 
was made this week that the Fenster 
Fleischman Agency of 123 wae 
street is appointed general agent o! ™ 
company’s life department. 





Bankers of Iowa Gains 


After establishing a new all-time ft 
ord in examined business for any sims* 
month, in March, the Bankers Lile ¢ 
Iowa beat the March record in ‘ od 
New examined business in April a 
$16,440,922 as compared with $1626? , 
for March and $12,494,983 for Apr! © 
1924. — 
The gain in new examined —_ 
for the first four months of 1925 ee 
the same period of 1924 1s more t - 
$9,500,000. Salesmen of the compat? 
produced a total of $57,021,033 fe : 
May 1 of this year, while the fe 























for the first four months © 
was $47,470,749. 
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1 Poy N interesting description of his 
for better methods and sketch of his life was 
and is t given by Leo E. Thomas of De- 
S may bMBoit, Mich., one of the leading produc- 
nity reer. 


sin the country, in an address before 
he agency convention of the Missouri 
tate Life. Mr. Thomas, who paid for 
5,000,000 last year and achieved fame 
y writing the largest single case ever 
ritten, $15,000,000 on the Book 
rothers of Detroit, spoke of his work 
iollows: 


t School at 
An Early Age 


“At the age of 13 I left school and 
ent to work on a farm near Salsbury, 
fo for $8 per month. At 15 I had 
tigrated to Chicago and secured a job 
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- -. LEO E. THOMAS 

ussed a 

ect ' 36 a week as label boy in a bakery. 
A year and nine months later, when 
se the completion of my apprentice- 

y agg it was necessary either to 

geo fe 0" the bakers’ union at the wages of 

New >¥.90 a week or bid farewell to the bak- 

nent ing business, I joined the United States 

ster- “avy at $17.50 a month in lieu thereof, 

oa with hammock and board thrown in 

the delieving that this was a olden oppor- 
I bel tor one with my limited education. | 
ish i Oe what appealed to my boy- 
which ee the brass buttons 

fi and jack ~ ated on the shoulder straps 

re Frankie ets of the officer-’ uniforms. 

igie oe y, I think this had more appeal 

at iF the age of seventeen than the 

yn i. © Monetary gain in other occupa- 

led “ons. 

200 a. fined the navy in Chicago and 

ot bh re bag and baggage, to New- 

hee aed fe Upon my arrival the said 

= lenneee Pease were chucked into the 

- = he 4 recall vividly that I saw 

- ain rs: new green suit, green hat, 

- shoes pean a ggpons | and green 

oke, and I was pre- 
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29, E. Thomas of Detroit, Writer of 
Twenty-Five Millions Last Year, Tells 
Of His Early Experiences and Methods 


equipment, and my metamorphosis was 
complete. 


Epochal Event Came 
During Navy Service 


“Two years later, after having had 
my training cruise and having expe- 
rienced all the bitter sweets of navy 
routine, what I believe to have been one 
of the epoch-making events of my life 
took place in the handling room, No. 3 
turret of the U. S. S. North Dakota. 

“After reviewing a boat race one day, 
an argument arose between a shipmate 
and me over the outcome. I contended 
one thing and he another, finally ending 
in his calling me some names that would 
not bear repetition. This animated dis- 
cussion was overheard by the bos’n’s 
mate of the division, a man by the name 
of Bedat. I was trying to squirm out 
of the situation in the best possible way 
when Bedat, whose hands were so large 
and arms so long that the combination 
of the two reached below his knees, in- 
formed me that he would lick me if I 
didn’t whip my shipmate, Kauffman, for 
his abuse. So down to the handling 
room. we went, with a number of the 
ship’s crew as curious witnesses. Friend 
| Kauffman was taken to the hospital and 
| his nose set in splints, while I came out 
little worse for wear. 





| Changed Perspective 
of Life As a Result 


“This was my first experience in set- 
tling an argument by the use of my fists 
and it had a peculiar effect on me, prac- 
tically changing my perspective of life. 
Being rather slender and white-skinned, 
and having been chosen as first lieu- 
tenant’s messenger boy out of approxi- 


by Lieut. Hugo W. Osterhouse, at that 


captain at the Naval War College, New- 
port, R. I., the boys had nicknamed me 
“Mabel.” Immediately after the finish 





name for me and in a few days every 
one was calling me “Tommy.” This 
was a great object lesson to me. 

“Tn six weeks’ time they had arranged 
for a. boxing match for me in Newark, 
N. J. I had the good fortune to stop 
my opponent, known, as Bert Breen, 
in the first round. A week later I was 
matched again with another 
i=. ow 


thal, whom in the fourth 


round. 


Headed for the Ring 
For.a Short Time 


“Then we set sail for Cuba for our 
| winter target practice, but in these two 
months’ experience in boxing I came 
to the conclusion that we can do any- 
thing if we only give ourselves half a 
chance. 

“I continued my boxing successfully 
and was honorably discharged from the 
Navy in 1913, imbued with the ambition 
of becoming welter-weight chainpion of 
the world, but soon found that being 
able to fight successfully, or, in other 
words, to batter down one’s opponent, 
was not all that was necessary. If one 





mately three hundred available seamen, 


time first lieutenant of the ship and now | 


of this fight they set about to find a new | 


coming | 
champion by the name of Young Lowen- | 





did not have the best of managers, it | 
was almost impossible to get a contest 
with men who really were considered 
the best boxers. The cry of the man- 
agers was, “Get a reputation and we 
will talk to you.” I retired from this 
game a few weeks after I was dis- 
charged from the Navy, convinced that 
the results were not worth the energy 
that had to be expended in achieving 
my ambition. 


Turned to General 
Mercantile Work 


“Giving up this idea, I entered the 
five and ten cent store business in Fort 
Lee, N. J., at the magnificent salary of 
$6 a week, which was the same amount 
that I had received as label boy at 15 | 
years of age. At the end of the first 
week I was made manager of the store. 
Fort Lee at that time being a small 
town, it did not take me long to learn 
that we could not serve the community 
with our limited scale of prices. I set 
about to have the management change 





their entire plan of operation, After 
some time, I convinced the president 
that a variety store with prices ranging 
from ic to $1.00 would be as interesting 
to the public as the five and ten cent 
store idea. This plan proved a success. 


Entered Insurance Business 
As Prudential Agent 


“I had been in the merchandising 
business a little less than six months 











when I was solicited by a Prudential 
agent for life insurance. He did not fare 
so well and brought along his assistant 
superintendent, who sold me a $1,000 
policy and inculcated the idea that I 
ought to be in the life insurance busi- 
ness. One of the many things he said 
was—“Thomas, if you will spend one- 
half as much time and energy in life 
insurance as you are spending in the 
store business, there is no limit to 
what you can accomplish.” After turn- 
ing this idea over in my mind for some 
time and worrying my employers, I 
joined the ranks of the Prudential indus- 
trial agents. 

“My first week’s salary and commis- | 
sion amounted to $64.00. I said to my- 
self, “This is a great business when I 


can go out and make $64.00 the first 
week.” At the end of my fiscal year | 


I stood No. 7 on the honor roll of all 
agents employed by that company. Af- 
ter having served the Prudential a year | 
and nine months, I automatically can- | 
celled my contract by not personally 
handling my detail work according to 
company requirements. The trouble 
came when I went away on a trip and | 
the debit was left in the care of the} 
assistant superintendent, and, due to the |} 
changing of superintendents my debit 
was checked and found to be some 
$48.00 short. Because of my dislike of 
detail work, I seldom collected my debit, 
and this cancellation was the culmin- 
ation of my carelessness. I jumped on 
the train and went to the home office, 
but the division manager said, “We al- 
ways abide by our superintendent's de- 
cisions.” My sincere thanks and best 
regards to him! His action shortened 
the lane that always has a turning. 

“IT was once more out of a job, and 
the Travelers was good enough to en- 
tertain my application for an agency. I 
spent one year with them. 

“From the time that I had acquired a 
common understanding of the solicita- 








tion of life insurance I felt that in some 
way I was not on the right track. Con- 
sequently I made change after change. 
Everywhere I went the cry was, “How 
much business can you write? How 
much can you do today? Can you write 
so much to put your team over?” Al- 
ways, so much commission or how much 
commission and the aggrandizement of 
the agents or their agency as a whole. 

“I tried the general insurance busi- 
ness for a few months—too much de- 
tail; too great a division of energy. It 
did not fill the bill. I met the manager 
of one of the smaller St. Louis com- 
panies, who impressed me with the fact 
that his company wanted and was in 
need of an assistant manager. The 
appeal again of the gold braid and brass 
buttons: One week’s experience down 
in the rocks and hills of Missouri was 
enough for me. I returned to the home 
office convinced of the futility of finding 
satisfaction there. 


Found Field Work 
Best for His Abilities 


“My next opportunity came after hav- 
ing met Fred N. Cheney, manager of 
the Mutual Life of New York, who gave 
me a new lease on life by impressing on 
me the fact that I belonged in the field 
and not in the home office. He said he 
needed me right there in his own agency 
and would do anything he could to help 
me succeed. It took about ten minutes’ 
conversation to decide that I would go 
to work for Mr. Cheney, and on a com- 
mission basis, too. 

“At the end of my first year in St. 
Louis I had piled up the big volume of 
$201,000 of paid for business just barely 
qualifying for the large field club. 


Continued Shifting About 
From Field to Field 


“T had been in St. Louis only a few 
weeks when I decided that I wanted to 
learn something about the Missouri 
State Life and their plan of operation, 
so at the first opportunity, I called at 
their offices, asked to see the president 
of the company and was informed that 
Mr. Lawrence, who was at that tinte 
secretary of the company, was perhaps 
the man I wanted to see. I was ushered 
up to his office, and that was the begin- 
ning of a friendship that, I am proud 
to say, has lasted down to the present 
day. From that time Mr. Lawrence 
made it a point to write me at least 
every six months; sometimes it took a 
good many days for the letter to reach 
me, because I was changing locations 
and changing fast. I am of the opinion 
that Mr. Lawrence thought I would 
either make something of myself or end 
up as a bum or in jail. 

“However, I finally located in Hart- 
ford, Conn. D. G. Holbrook, who 
was manager of the Mutual Life of New 
York, gave me the title of superintendent 
of agents at $150 per month with the 
prerogative of writing life insurance be- 
tween acts, but writing life insurance 
turned out to the whole act. During 
this year I paid for about $700,000, but 
was never at ease and could not keep 
my feet on terra firma for longer than 
five or ten months at a time. I did not 
know what was the matter. Everywhere 
I went I heard figures, figures—never 
any real solution as to the proper 
methods of soliciting the public’s inter- 
est in our business. 

“One day I went to see a banker. I 
had gone there to borrow some money. 
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May for Accident Insurance 


Every May Connecticut General 
agents break all our previous acci- 
dent insurance records, greatly to 
their profit. 


Many men new to this line are 
swept into our campaign by the en- 
thusiasm of our old men and are 
held by our helpful sales program. 


Our new selling kit, “Accident In- 
surance to Fit the Case,” gives to 
beginners the essentials of accident 
insurance and to veterans the means 
of accurately fitting the contract to 
the case. 


For brokers as well as for our 
own men. Send for one. Connecti- 
cut General Life Insurance Com- 
pany, Hartford, Conn. 

















Satisfying Service 


The MUTUAL BENEFIT LIFE writes 
policy contracts that meet the needs of the 
people; assists its agents in presenting these 
contracts; and gives to policyholders a service 
that satisfies. 


The 


Mutual Benefit Life Insurance Co. 


Organized 1845 


Newark, New Jersey 


























We have opportunities for Agents in 
Arkansas, Illinois and lowa 


International Life & Trust Company 
Home Office: MOLINE, ILLINOIS 











After watching him dispense information 
to the public without thought of com- 
pensation, the idea of applying this same 
underlying principle to my own business 
suggested itself to me, and the plan 
which I have since followed was con- 
ceived right then and there. I told Mr. 
Cooley, president of the bank, about 
what had just passed through my mind. 
He said, ‘If you put that idea in op- 
eration, it is bound to make you a suc- 
cess.’ 

“I immediately went to see W. H. 
Whitney, whose office is in New York, 
but whose sumer home is in Connecticut 
near Hartford. After talking over my 
plan with him, he gave me his policies 
and said, ‘You are just the man I have 
been looking for.’ I took his policies 
and put them in shape. That was four 
and a half years ago and just three 
months back I made a very substantial 
addition to his life insurance estate, it 
being the fourth time I have increased 
his insurance holdings. 


Immediate Results 
Reaped on New Basis 


“With this new view of the life in- 
surance business I began to look about 
me for a field in which to work, and 
decided to go to Springfield, Mass., 
which is about 18 miles from Hartford, 
and where I felt I would not be pre- 
judiced in any way. I wanted to give 
this idea a tair trial. I placed over 
$100,000 in about a month and proved 
to myself that I had at last found the 
‘open sesame’ to the solicitation of life 
insurance. I then made a mental sut- 
vey of the principal cities of the coun- 
try, with the desire of locating perman- 
ently, and finally decided to make De- 
troit my home. Detroit in 1921 suffered 
business depression, but my thoughts 
were—if there was so much activity 
there in a time like that, what would it 
be when times were good? 

“I started out with the idea of selling 
a number of men the thought that they 
ought to have a life insurance repre- 
sentative, and that if they would ap- 
point me their counselor, I would take 
care of their business to the best of my 
ability, without thought of compensation 
or renumeration. I paid for $1,454,000 
the first year, The next year I added 
cight or nine new clients and paid for 
about $3,100,000. I was happy and con- 
tented in that I was performing a serv- 
ice to the community and was meeting 
with individual approval. In the year 
1923 I closed a little over $7,000,000. 


Record Year in 1924 
With $25,000,000 Written 


“This brings me to the year 1924. More 
things of real importance and signifi- 
cance happened to me last year perhaps, 
than at any other period in my lifetime, 
all of which tends to confirm my plan 
of operation. I was appointed to buy 
for my clients over $25,000,000 of life 
insurance, and in this volume $15,000,- 
000 are represented by the applications 
of J. Burgess, Frank P. and Herbert V. 
Book, which you all know is the largest 
amount of life insurance ever applied for 
by any three individuals. With the 
enormous projects they have under way 
and the importance that each plays in 
the culmination of their gigantic finan- 
cial plans, $5,000,000 of life insurance on 
each life is in reality ridicuously small. 


Tells of $15,000,000 
Deal With Book Brothers 


“So many times I am asked how this 
transaction was consumated. Briefly, 
this case had its beginning in September, 
1923, just a year before the applications 
were written. With the gigantic opera- 
tions of the Book Estate increasing by 
leaps and bounds, all of which was very 
much in evidence in Detroit, it did not 
take a Sherlock Holmes to see how and 
where the institution of life insurance 
could be made to play a very important 
role in making more certain the comple- 
tion of these unparalleled undertakings. 
You can easily understand that it would 
take millions of dollars of life insur- 
ance to be of any real worth or even 
to interest men who are thinking in 











NO “GIN” MEN WANTED 


No bootlegger will ever be abl 
to get a policy from the Ohig 
State Life, if the young wome, 
in the home office of the com 
at Columbus have their way aboy 
it. A few days ago an applicatio, 
was received from a man in th 
south, who gave his occupation x 
“setting up gin machinery.” Ty 
young women who received th 
application at once referred it 
the higher authorities in the office 
with the notation that no my 
who has anything to do with 
liquor need expect to get a policy 
from the Ohio State Life. It wa 
explained to her that the applicay 
was engaged in setting up cotto 
gin machinery. 

















units of thousands instead of the uJ 
dollar value. 

“Therefore I took it upon myse¢f 
visit the home offices of several a 
panies in various parts of the county 
determining approximately what amoy 
of insurance could be obtained thro 
their re-insuring facilities, etc. I gpg 
a great deal of time and money gett 
data together. There was not a we 
out of the 52 in the year that I did, 
spend some time in getting in hand why 
I thought was necessary informatig 
and analyzing the case in every conce 
able way from all angles. 


Required Much Time 
and Effort on Outside 


“My interviews with the Bod 
brothers were few and of short duration 
By Sept. 1, 1924, I believed that I iui 
covered everything that was humah 
possible. I arranged for an intervie 
and made known to them my finding 
and outlined what I believed would & 
a step in the right direction. I w 
told to ’phone the next day. Following 
their instructions, I did so, and wa 
asked to come to the office. You ca 
well understand what a thrill it gar 
me when they informed me that the 
had decided to follow my plans, whit 
I had verbally outlined the day befor 
I do not believe that anything in bus 
ness life could give me greater joy tha 
the evidence of confidence expressed lj 
the placing in my hands of this orde 

“My good friends, these great me 
who are founders of industries, buildes 
for the future, do not themselves hat 
time, or take time, to realize their cot 
sequent worth to the community ait 
ultimately to the world, and only whe 
we are able to tell them forcefully, cot 
cisely, and clearly, and put the messagt 
in such form so they will understat 
the community's need of them, will * 
be able to have them enlist the supp 
of the institution of life insurance.” 


Agency Gains $10,000,000 


The Hart & Eubank general agent 
of the Aetna Life in April paid for? 
total of $5,498,805, making the total i 
the first four months of $23,181,113,4 
gain of nearly $10,000,000 over the sam 
period of last year. These figures do 
not include a large volume of gro! 
business. 


Chicago National Going Strong 


Agency Director Johnson of the Chr 
cago National Life reports business @ 
unusually large so far this year, ant 
greatly in excess of the same period hs 
year. April production showed an & 
crease of more than 100% over fe 
1924. More than $1,000,000 of iss 
business was turned in by the Chicas? 
city agency of H. C. Pegram alone dot 
ing April, 

The new Missouri agency at St. Lows 
is writing a large volume of new bust 
ness. Arrangements have already 
made for the Kentucky agency whi 
state the company expects to enter ver) 
soon. 
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